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U. S. Government 
Again Rules It 
Cannot Insure 
Army Officers Gave American Ex- 
press Co. Authority To 
Take Policies 


EXCEEDED THEIR POWERS 








Comptroller General Approves 
Ruling That Express Company 
Can’t Collect 





Once more there has been affirmed the 
established rule that the Government of 
officers are not authorized to incur ex- 
penses for the insurance of public prop- 
erty, both upon the ground that the ap- 
propriations sought to be charged as ex- 
penses are not available and because it 
has been held to be the policy of the 
Government to assume its own risks. 

This ruling has just been approved by 
the Comptroller General of the United 
States, John R. McCarl, in the claim of 
the American Express Company, who 
sought recovery of payment of marine 
insurance on certain shipments made 
from Brussels, Belgium. The Comp- 
troller General in his ruling disallowed 
the claim of the company. 

The full text of the Comptroller Gen- 
eral’s opinion follows: 

The American Railway Express Com- 
pany applied, per letter of February 9, 
1927, for review of settlement January 
31, 1927, in disallowing $112.50 claimed as 
iisurance on thirteen boxes Balloon 
Equipment shipped per bill of lading 
June 10, 1925, from Brussels to Belle- 
ville, Ill. 

Claimed Authorization 

The carrier in its application for re- 
view refers to its letter of December 8, 
1926, in which it is stated that: “The 
American Express Company, Inc., Ant- 
werp, would not have insured without 
the authority of shippers, the representa- 
lives of the United States Government 
Who handled the return of this equip- 
ment to the United States; whom in 
these instances appear to be Captain W. 
OQ, Butler and Lt. J. A. Healy of the 

ir Service.” 

The authorization by the officers 
Named of the insurance on this ship- 
ment is not shown. Neither is there 
evidence that such officers were author- 
wed to incur the expense of insurance 
Which is contrary to the policy of the 
United States. There appears to be no 
Proper authorization of this expense. 

€ question of insuring Government 

Property has been the subject of nu- 
merous decisions and the established rule 
is that Government officers ordinarily are 
hot authorized to incur expenses for the 
Msurance of public property both upon 
the ground that ‘the appropriations 
Scught to be charged with the expense 
me available and because it was held 
be € the policy of the Government to 

ssume its own risks. See decision to 

oo Railway Express Company 
C ruary 13, 1925, in Case A-7315, 4 

cmp. Gen. 690, 


~Pon review the settlement is sus- 
tained, 











PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 


A corporation which has stood the test 
of time! 145 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 
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PRESTIGE 


'O offer North America Protection is to offer protection that is known to property owners 
everywhere by name and by reputation for dependability and good service. The work of 
the North America rep tative is strength d and facilitated by national advertisIng in 

the magazines that have the greatest influence among property owners and business men. 


Insurance Company of North America 
PHILADELPHIA 


and the 


INDEMNITY INS. CO. OF NORTH AMERICA 


write practically every form of insurance exccpt life 

















In the Spring the Deskman’s Fancy— 


Spring, and the fragrant lure of the great outdoors! Year after 
year you, tied to your desk, chafe when the miraculous new life has 
come. Ours is outdoor work, and there is no finer, freer, more soul- 
satisfying, more profitable occupation for any man or woman. Why 
endure that desk any longer? Breathe the spirit of Spring, and step 
forth into a new and finer life. Youcan if you will! 


The PENN MUTUAL enjoys the highest prestige everywhere. 
Policy contracts are unexcelled, net cost is low, equipment of Agents is 
especially serviceable and complete, and the relationship between the 
Field and the Home Office is one of warm comradeship. Emancipate 
yourself, for once and all, and join our ranks! 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
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Companies Going 
On Record About 
Policy Changing 


Howard Tells Travelers Attitude 
Relative To Certain Cash 
Value Releases 


STATEMENT BY MUTUAL LIFE 


Lower Premiums Change Should Be 
For All That Original 
Premium Would Pay 














More companies are going on record 
giving their views as to changing of in- 
surance policies from a higher to a lower 
premium form, a subject which is caus- 
ing considerable agitation in the larger 
cities where policy analyzers are active 
and doing much substitution. 

Colonel James L. Howard of the Tra: 
elers, discussing the subject, said to The 
Eastern Underwriter this week: 

“Life insurance agents are engaged ' 
the constructive work of building up t 
life insurance holdings of those alrea 
insured as well as inducing those r 
now insured to purchase this protectir 
Life insurance officers should co-oper 
in any constructive program and sho 
assist any proper efforts to build up 


life insurance already in force. 


“But it is the general opinion am: 
well informed life insurance men that 


is unprofitable to an insured who has 
endowment or limited payment life pc 
icy to change to a lower premium for 
in order to release certain cash valu 
which may be used to purchase add 
tional insurance. 

“Requests for such change e occa 
sionally received from policy! 3s who 
we believe, have been ill-advised on this 
question. 

Endorsed By Beha 


“A plan rece.ii, 2dopted by a promi- 
nent company appeals to us as sound, 
logical and protective to the insured. It 
treats the request for change to lower 
premium form as a request for an amount 
of insurance which the premium there- 
tofore paid will purchase on the form 
desired. 

“This method has received the en-” 
dorsement of Mr. Beha, New York Su- 
perintendent of Insurance, who expresses 
the conviction that fairness to. the pol- 
icyholder who has paid the acquisition 
expense on the premium for the higher 
form requires that the change should be 
made to an amount of insurance which 
such premium will purchase. 

“The Travelers is, therefore, constru- 
ing in this manner all requests for 
changes from higher to lower premium 
forms. As has heretofore been the case 
satisfactory evidence of insurability is a 
prerequisite to action upon such a re- 
quest. The interests of the agent of 
record will not be altered.” 

Statement By George ~ 

George K. Sargent, sec 
dent of the Mutual I 
agency publication of tha 


(Continued on pag -, 
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A RECORD MONTH 





THE EQUITABLE LIFE OF IOWA 


Broke All Previous Records for Production 
in the Month of March | 


Largest Month for Submitted Business 
Largest Month for Cash Paid Business 
Largest Month in Number of Applications 
Largest Month in Number of Policies Issued 


During March the New York Agency Led the 
Field Both in Submitted and Paid-for Business 


HOEY, ELLISON & WENDT, INC. 


General Agents 
EQUITABLE LIFE INSURANCE CO., OF IOWA 


99 WILLIAM STREET ; JOHN 0833 
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Sees Renewal Premium 
Price Cut For Health 

HUEBNER TALK AT LANE DINNER 

Favoritism For Old Policyholders Who 


Keep Well; Agents Bring Clients 
To Banquet 








Louis Lane has been an Equitable Life 
Assurance Society man for twenty-three 
years, a manager since 1916, and has 
puilt up an agency which will write $14,- 
000,000 this year. The agency had a din- 
ner at the Hotel McAlpin a few nights 
ago and an interesting angle to it was 
that each agent brought some of his 
policyholders. In fact, Ralph G. Engels- 
man, who divides his time between sell- 
ing life insurance and instructing others 


how to write it at New York Universtiy, ° 


brought a tableful of guests, to each one 
of whom he had sold insurance in the 
past. These seven guests represented 
business, law and Wall Street. Manager 
Louis Lane was ill and not present, so 
the toastmaster was his son, Mervin L. 
Lane, who is manager of another Equit- 
able office in this city. 

The speaker of the evening was Dr. 
S. S. Huebner who made the prophecy 
that he thought the time was coming 
when policyholders on the books of life 
insurance companies who are in good 
health will be allowed some sort of pref- 
erential in their rate, as contrasted with 
those policyholders who are not in good 
health. He called attention to the large 
number of life insurance companies which 
are having policyholders periodically ex- 
amined and had considerable to say about 
the conservation of life. 


Life Will vs. Property Will 


In emphasizing the importance of the 
life will as contrasted with property wills 
Dr. Huebner said: 

“Man has an instinctive desire to di- 
rect, during his life time, the disposition 
of his property assets followng his death. 
To that end he is careful to make a will, 
under the terms of which he names his 
heirs and stipulates the conditions under 
which they shall inherit. Thus far, how- 
ever, the public concept of the matter 
is confined to property possessions. Very 
few as yet think in terms of the mone- 
tary worth of the life value and very 
few regard this worth as a part of their 
personal estate. And yet for the over- 
whelming majority the life value is the 
only real worth there is. For the aver- 
age family-head the money value of the 
capitalized earning capacity is ten times 
as great as the tangible property posses- 
sions. Why, therefore, should a man be 
anxious to leave to his heirs the one- 
tenth property portion of his estate and 
not be equally anxious to leave to them 
the nine-tenths life value portion? Values 
are values, whether property or life val- 
ues, and there should be no discrimina- 
tion. Assuming that there is property, 
every family-head should have two wills, 
a property will and a life will. And 
where there is no property, it is always 
€ssential to have a life will. 

‘The life insurance policy is a will ab- 
sclutely. The insured is the testator and 
the beneficiary the devisee. Under its 
terms the insured bequeaths to his heirs 
the money worth of his life just as undet 
a property will he bequeaths to them his 
Property possessions. And nine times out 
of ten the life will is of much greater 
significance than the property will. If 
the maker of a property will is anxious 
‘o name his heirs correctly and to pro- 
vide for all contingencies, he should be 
equally so when it comes to the desig- 
Nation of his heirs under the life will. 
And if he is anxious to prevent the 
Squandering or loss of his property be- 
pose through a trust arrangement, he 
8 d be equally anxious to use the same 
‘ ea to prevent the squandering or loss 
falas € money worth of his life. The 
ihe 4 required quite as much trouble for 
pect evelopment and accumulatien, and 
es equally sacred purpose. There- 
‘ ahs ; trust arrangements are wise in 
: a of property estates they are 
qually so as regards life estates.” 


THE SWINK AGENCY 


Atlantic Life Manager Has Splendid 
System Of Bulletins; Described 
By Bureau Magazine 

In its article on the A. O. Swink 
Agency of the Atlantic Life in Kich- 
mond the Life Insurance Sales Research 
Bureau’s “Managers’ Magazine” tells 
how Mr. Swink keeps in touch with the 
men in his agency at Richmond. 


Keeping The Men In Touch With The 
Agency 

The Swink Agency has one of the best 
agency bulletins which has come to the 
attention of the Bureau. This is a most 
effective means of keeping the agents in 
touch with the agency. The cover of the 
February issue is reproduced on page 8& 

The first page carries a message from 
the manager of the agency. A quota- 
tion from the final paragraph follows: 
“. +,- Our job is not so much to sell 
life insurance, but to sell more life in- 
surance. And to sell more insurance de- 
mands that we must qualify ourselves so 
as to be able to discover the further 
needs of our policyholders and prospects, 
and to present these needs in a con- 
yincing manner. There are three things 





necessary in order to do this. They are: 

1, Educate ourselves by reading and 
study. 

2. Pleasing _ personality. (if = you 


haven’t this, acquire it.) 

3. Expose yourself to prospects. 

Further contents are: 

1. Paid business leaders for the month. 

2. Paid business leaders for the year 
to date. 

3. Agents who have reached or ex- 
ceeded their quotas. 

4. Two pages listing persons who have 
bought $1,000,000 or more of insur- 
ance. 


5. Agency happenings and items of in- 
terest. 


6. Several appropriate quotations. 


PREMIUM WAIVER DISABILITY 





New Union Central Clause Can Be Used 
Instead Of Or In Addition To 
Annuity And Waiver Clause 
The Union Central is offering a 
waiver-of-premium disability clause, if 
agents so desire, rather than, or in» ad- 
dition to the annuity-and-waiver clause. 
The form is the same as the present 
annuity-and-waiver clause omitting the 

provisions for disability annuity. 

Short Designation. In applications for 
insurance, the present annuity-and- 
waiver clause may be designated as AW; 
the new waiver-only clause as WO. 

Plans Covered. Ordinary Life, Limited 
Payment Life, Productive Period Pro- 
tection Policies, Monthly Income, limited 
and continuous, Endowment, Term, Per- 
sonal Life Income. 

Limits. AW clause alone, $25,000, as at 
present. WO clause alone, $100,000. In 
ccmbination, when maximum limit of 
$25,000 with AW is issued, not more than 
$25,000 will be issued with WO. 

For each full $1,000 of insurance less 
than $25,000 with AW Clause, $3,000 of 
insurance with WO Clause may be added 
to $25,000 of insurance with WO Clause. 
For example: 


Max. Limit with 


With AW Clause WO Clause 


$25,000 $25,000 
24,000 28,000 
20,000 40,000 
15,000 55,000 
10,000 70,000 
5,000 85,000 
1,000 97,000 
None 100,000 


Retroactive. On satisfactory evidence 
of insurability (including. Health Certifi- 
cate Form 282) furnished at the expense 
of the insured, and payment of the ac- 
cumulated reserve, WO Clause will be 
added, if otherwise eligible, to outstand- 
ing policies issued after January 1, 1915. 














UNDER OHIO LAWS 


1. Every Ohio company is examined annually by the 
Insurance department. 


2. The Company’s investments are strictly limited 
to public bonds, first mortages not in excess of 
one-half the appraised value, policy loans and a | 
Home Office Building. 


3. The Midland Mutual Life Insurance Company 
has over $13,500,000 of high grade assets and 
over $87,000,000 good renewing business as evi- 
denced by a termination record of 8° in 1926. 
A mortality ratio of 25.9 could only be attained 
by an agency organization of high calibre. 


General agency opportunities in Illinois, Indiana, 
Michigan, Maryland, New Jersey, Pennsylvania, 
Virginia, West Virginia, Washington, D. C. 


Address the Agency Department of 


THE MIDLAND MUTUAL 
LIFE INSURANCE CO. 


“Its Performances Exceed Its Promises” 




















Mutual Benefit Life 
In New Home Office 


MOVING TOOK 2,000 VANLOADS 








Large Organ In Auditorium Of Build- 
ing; Concert Will Be Given By 
Employes On May 6 





It required more than 2,000 van loads 
to move the desks, furniture and rec- 
ords of the Mutual Benefit from the old 
building on Broad and Clinton streets, 
to the company’s handsome new home at 
Broadway and Second avenue, Newark. 

The moving started on Thursday of 
last week and continued until late Sat- 
urday night, and when the 800 employes 
reported at their new headquarters last 
Monday, found everything in readiness 
and continued their work as though they 
were still in their old building. 

With the exception of a few finishing 
touches in the kitchens, gymnasium, au- 
ditorium and bowling alley, the new 
building is complete. 

One of the features of the new home 
office of the company is the three-man- 
ual concert organ which has been placed 
in the auditorium. It is said to be one 
of the largest of its kind in Newark. It 
was made by the Skinner Organ Co. of 
Boston according to plans made by 
James Philipson, the organist of the Mu- 
tual Benefit Life and Marks Andrews, a 
well known organist of Newark. It con- 
tains more than 2,300 pipes and has harp, 
chime, french horn, trombone and trap 
stops. In the assembly are a greai swell, 
choir, echo and pedal organs, bass and 
treble drives, crash, cymbals, orchestra 
bells and xylophone. 

It was also announced that on Friday, 
May 6, a chorus of 140 mixed voices, all 
employes of the company, will give a 
concert and recital in the auditorium, 
when the organ will be heard in final 
action for the first time. 





PLAN EXCURSION TO MONTREAL 





Prudential A. A. Arranging For A Three 
Day Outing To Canadian City 
From May 27-30 

The Prudential Athletic Association is 
planning a three day excursion to Mon- 
treal from May 27-30. The party will 
leave New York on Friday evening, May 
27, on the New York Central and will 
arrive at Montreal the following morn- 
ing. 

Saturday morning will be free for the 
tourists to explore on their own account, 
but directly after luncheon a sightseeing 
trip will be made through the Canadian 
city and nearby points of interest. 

On Sunday trips will be taken on the 
Lachine Rapids and Lake St. Louis and 
a short visit will be made to the quaint 
towns of St. Genevieve and Cartierville. 
The tourists will leave Montreal early 
Sunday evening and arrive in New York 
Monday morning. 

It is expected that there will be about 
300 in the party, many of whom will be 
employes of The Prudential. W. E. Nes- 
bitt of the athletic association of the 
company is chairman of the arrange- 
ment committee. 


BOSTON SCHOOL 








Non-Participating As Well As Partici- 
pating Companies Will Support It; 
Everybody Pleased 
There is considerable satisfaction in the 
ranks of life insurance educators over 
the fact that Boston is to have a life 
insurance school under good auspices. 
Among those who. have been in Boston 
in connection with the event are Vin- 
cent Coffin and Ralph Engelsman of 
New York University; and E. J. Sisley, 
general agent of the Travelers, New 

York. 

It is believed that the school will start 
with at least one hundred members. An 
interesting feature is that both partici- 
pating and non-participating companies 
will. be represented on the roster of 
membership. 
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Like Putting a Good Security Into Your Strong Box 


When you sell a Travelers Accident Policy, you 
benefit nearly as much as if you put a $100, $200, or 
$500 security into your safe deposit box. 


Statistics show that approximately 85 percent of 
new accident business renews the next year; that 
a large percentage of this business continues to 
renew year after year. If as high as 85 percent of the 
various investment enterprises that are launched 
each year paid dividends the first year, and con- 
tinued to pay dividends for as long as well placed 
accident insurance will pay commissions, American 
investors would be spared the loss of hundreds of 
millions of dollars. 


Commissions on accident renewals are the same 
as for the first year. 


Thus, even if you sell a man only a policy costing 
only $25.00 a year, your commissions will equal a 
liberal dividend on a $100 share of stock for as long 
as the business can be renewed. Sell him a $50 
policy and it isas good astwo shares! If you give 
this business the little attention that it requires, 
there is no reason why you should not continue to 
receive this return from it, until either death or old 
age renders your policyholder ineligible for accident 
protection. 

Such “stock’’ can also pay big “‘stock dividends’’! 
As your policyholder’s salary increases, it is an easy 
matter to continue to increase his accident insur- 
ance and sell him other forms of Travelers Protec- 
tion, until the one share that the original sale repre- 
sented to you has automatically increased to many. 


Sell Travelers Accident Insurance—and the small investment of time 
and effort that it takes to place the policy will pay you a steady, and 
frequently increasing, income for many years! 


THE 


THE TRAVELERS INSURANCE COMPANY 


TRAVELERS 


THE TRAVELERS INDEMNITY COMPANY ‘THE TRAVELERS FIRE INSURANCE COMPANY 


LIFE L. F, BUTLER, PRESIDENT wu 


ACCIDENT Hartford, 


LIABILITY, HEALTH, AUTOMOBILE, STEAMBOILER, COMPENSATION, 


Connecticut WINDSTORM 


GROUP, BURGLARY, PLATEGLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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Long Term Endowments 
Called Best For Aged 


ALBERT W. ATWOOD’S ARTICLE 





“Saturday Evening Post” Writer In His 
Pencil Series Also Argues For 
Annuities 





The subject of long term Endowment 
and of Annuity policies are covered by 
Albert W. Atwood in his current article 
in the “Saturday Evening Post,” the sec- 
ond in his series of, articles on what 
happens to Americans economically when 
age begins to make its appearance. This 
article concludes as follows: : 

“In any savings scheme there is al- 
wavs an opening for those who desire 
additional benefits by making greater 
sacrifices. It is a fundamental of prac- 
tically all savings and insurance plans 
that extra payments will beneficially 
modify the existing contract. Such is the 
arithmetic of all these arrangements. It 
always works for the especially provi- 
dent. : 

“A man may provide ample insurance 
for his family and still ‘withdraw the 
cash dividends that accompany the pre- 
miums. But if he wants to build an es- 
tate for himself, for his own old age, he 
will do well to leave these so-called divi- 
dends with the company on deposit to 
accumulate at compound interest. 

“There is often dispute as to which 
form of life insurance provides most fully 
for old age. Long-term endowments 
sometimes called endowment at sixty- 
five, if taken out early in life, certainly 
do the trick. The family has protection 
during the productive years of a man’s 
life, and if he lives into the sixties he 
can cash in the policy at its full face 
value, reinvesting the proceeds with ad- 
vantage in a life annuity. 

“An effective plan for those who can 
afford it is the retirement series. This 
simply means that a young man in his 
thirties takes out, say, a $5,000 thirty- 
year endowment policy every few years. 
The result, of course, is an ample sup- 
ply of funds in the sixties. 

“The writer feels that long-term en- 
dowments have not been pushed nearly 
enough. But the whole emphasis has 
been upon protecting the widow and or- 
phan rather than providing for a sur- 
viving couple or the old man himself, 
although his chance of becoming old is 
a little better than five out of ten. 


Why Ordinary Life Is Popular 


, Ordinary life insurance has enjoyed 
its fabulous popularity because it pro- 
vides more widow-and-orphan protection 
or the same cost than endowment in- 
surance, together with some investment 
eature which term insurance the cheap- 
est method of all, does not contain in 
any degree, 
“An ordinary life policy itself, taken at 
forty or under, will at sixty-five have a 
cash value of about half its face value. 
As this is by all odds the most widely 
used form of saving and financial pro- 
vision, and as many men have really sub- 
stantial amounts of ordinary insurance in 
force, it would seem as if the cashing of 
such policies in the sixties, or their con- 
Version at that time into annuities, is 
teally the most convenient, certain and 
available method of self-pensioning. This 
IS specially true if dividends are left on 
deposit. 
Unfortunately the man in his sixties 
fsitates to sacrifice half the face value 
ot a policy, knowing, as he does, that if 
€ dies in a few years, which he is likely 
to do, his heirs will get the full face 
value. The endowment policy obviates 
any such Spartan choice. 
ortunately, when old age is reached, 
Nancial needs are considerably less than 
i middle life, Usually parents have done 








increase in new business over 1925. 


the Home Office and the Field Force. 








THE BERKSHIRE LIFE INSURANCE COMPANY 
founded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial 
1 previous records have been shattered. 
great expansion is due in marked degree to the splendid spirit of co-operation between 


Men contemplating entering the life insurance business would do well to communicate 
with this fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 


This 

















their full duty by chidren by the time 
the former are sixty-five. The great fi- 
nancial burden of supporting and edu- 
cating the oncoming generation is com- 
monly over with. 

The Law Of Dimimishing Outgo 

“Then, too, older people as a rule have 
fewer and simpler wants. With women 
clothing is then a much smaller item. 
For that matter, it is well recognized 
that expenditures for clothing in the 
population as a whole decrease quite 
rapidly after the age of twenty-five— 
that is, after marriage. 

“An entirely obvious fact, but one often 
overlooked, curiously enough, is that 
after sixty-five, there is usually no need 
of any expenditure for savings, life in- 
surance and business expansion, most 
people having sold out their business by 
that time. This means that elderly peo- 
ple can get along on much smaller in- 
comes than those who are younger. 

a person has accumulated any 
amount of property at all by the time 
sixty-five is reached, the financial prob- 
lem then becomes exceedingly simple; it 
is not to build up a second income any 
longer, but rather to use up the prop- 
erty itself in the most economical 
method. In other words, the annuity 
principle, strictly speaking, becomes ap- 
plicable in old age. 

“T do not mean that annuities- should 





never be bought by any but old people. 
The so-called income bond, or retirement 
annuity, technically known as a deferred 
annuity, is frequently a useful means of 
saving for business women without de- 
pendents. Even in the case of middle- 
aged married men with dependents, this 
particular form of saving, with its total 
lack of risk, should sometimes be added 
to other forms. A refund feature may 
be attached, thus providing for the con- 
tingency of early death, although natu- 
rally, when this is done, the other bene- 
fits are less. 


Growing Old Peacefully 


“But an annuity purchased from a life- 
insurance company or other strong finan- 
cial institution has a peculiar fitness in 
old age. If the individual attempts to 
divide up his principal himself and live 
on it, there is danger of outliving the in- 
stalments. The feature of a regular an- 
nuity, however, is that the insurance 
company or other institution granting it 
guarantees to pay the fixed and prede- 
termined instalments for life. 

“No guaranty or contract is safer than 
this, and the resulting security makes for 
peace of mind. This complete elimina- 
tion of financial worry adds to longevity 
in many instances. Annuities have a 
great way of living well into the eighties. 

“In practice, annuities. are not em- 
ployed nearly so much as one would the- 





Gain in Insurance in Force 1926 
over $22,000,000—10 per cent 


‘An increase over the 1925 gain of 
over $5,000,000—30 per cent 

















Northwestern National 


Helps its Agents to 


Solve the Lapse 
Problem 
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keep business on the books, which 
was put in effect in 1926, enabled 
them to reduce the lapse rate on 
first year business 10 points in 1926 
as compared with 1925. 


practical plan of helping 
general agents and agents to 


This means many dollars to agents” 


of this company 


NORTHWESTERN NATIONAL 
en LIFE INSURANCE COMPANY’ 
Fie tren Minneapolis Minn. 








oretically suppose. The reason is per- 
fectly clear. Elderly people commonly 
wish to leave their property to children 
or relatives. In the case of insane, crip- 
pled and other hopelessly handicapped 
children, old people are no doubt jus- 
tified in sacrificing their own comfort to 
leave intact such property as they may 
possess, 

“In many an elderly life an annuity 
feature means the difference between 
comfort and discomfort. There is no 
other known method of providing so 
much in return for so little in case a per- 
son lives to advanced years. No young 
man in drawing up his financial program 
should omit at least a partial annuity ele- 
ment. That is, he should nearly always 
count on converting part of his life in- 
surance or other property into an annuity 
when he reaches the late fifties or six- 
ties. 

“To omit such a feature merely that 
healthy and normal young people may 
inherit a few thousand dollars more is a 
weak and misdirected form of unselfish- 
ness on the part of the older generation. 
Young mothers sacrifice themselves phys- 
ically and young fathers economically to 
their children. Middle-aged parents also 
sacrifice themselves economically to theit 
children. That is enough. Further sac- 
rifice by old people merely means more 
spinelessness in the next generation.” 





D. B. ADLER ON TRAINING MEN 


Addresses The Brooklyn Managers’ 
Luncheon Club At Its 
Monthly Meeting 


David B. Adler, general agent for the 
Penn Mutual Life in New York, was the 
speaker and guest at the*regular monthly 
luncheon-meeting of the Brooklyn Man- 
agers Luncheon Club last week. He dis- 
cussed the training of new men and told 
some of his experiences along these lines. 
He thought the insurance business as it 
is conducted today demands trained men; 
that the new agent should master one 
phase’of the business so as to enable him 
to earn a livelihood while he is getting 
his schooling. He said he did not mean 
by this that an agent should know one 
branch of life insurance to the exclusion 
of all the others, but that an authorita- 
tive knowledge of one part of the sub- 
ject would make the agent a better sales- 
man and enable him to apply the prin- 
ciples of it to every other part. In other 
words, the problem of the general agent, 
as Mr. Adler views it, is how to get the 
new recruit to produce at the same time 
that he is in the novitiate stage. 

Some New York agents attended the 
luncheon including Paul Wendt, general 
agent of the Equitable Life of Iowa. E. 
D. Luther, of Graham & Luther, Brook- 
lyn general agents of the Aetna Life, 
was toastmaster. The luncheon was well 
attended and some of those who heard 
Mr. Adler said he had given them sev- 
eral constructive ideas as to the upbuild- 
ing of a successful agency staff. 








LIFE PRODUCTION INCREASE 





5.8% Greater During March Of 1927 
Over That Of Same 
Period 1926 


New life insurance production was 
5.8% greater during March of this year, 
than of 1926. This result is shown by a 
compilation made by the Association of 
Life Insurance Presidents which was sent 
to the Department of Commerce last 
week. The report combines the records 
of new life insurance production—exclu- 
sive of revivals, increases and dividend 
additions—of forty-five members having 
81% of the total life insurance in all 
United States legal reserve companies. 

The total new business of all classes 
by these companies during March was 
$1,086,483,000 as against $1,027,025,000 
during March of 1926—a gain of 5.8%. 
New ordinary insurance amounted to 
$740,725,000 as against $714,454,000—a 
gain of 22%. Industrial amounted to 
$241,701,000 as against $230,203,000—a 
gain of 5.0%. Group was $104.057.000 as 
against $72,368,000—a gain of 43.8%. 
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Kiwanis Magazine 
Boosts Life Insurance 


ADVOCATES THE INCOME PLAN 





States Editorially Insurance Companies 
Encourage Conservation of Money; 
Discourage Lump Sum Payments 





The April issue of the Kiwanis Maga- 
zine contains an interesting editorial on 
Life Insurance. It approves and advises 
educating its members by having speak- 
ers from trust companies, law firms and 
insurance companies give talks on the 
advantage of placing their policies now 
in force in care of a trust company or 
in some form of a monthly or quarterly 
payment to widows. This would discour- 
age the lump sum payment and save 
beneficiaries from being the victims of 
unscrupulous sharks who so often advise 
improper investments. 

The editorial reads as follows: Con- 
servation and savings are as much a part 
of Kiwanis work as charity. Conserva- 
tion of forests, game, birds and wild life 
generally are all a part of the compre- 
ensive scheme outlined as proper Ki- 
wanis work. 

Another form of conservation which 
has had less attention than it deserves 
from our organization is the conserva- 
tion of the vast sums of money poured 
into the laps of widows of our continent 
by the insurahce companies, 
wasted because the recipients have little 
knowledge of business or are victims of 
unscrupulous or over-enthusiastic friends 
who advise improper investments. 

Statistics are not at hand as to the 
Canadian companies but it would be safe 
to consider them as equal to twenty-five 
per cent of the figures here given for the 
United States. These statistics are for 
1925—1926 figures are not yet available. 
While a bit theatrical in their presenta- 
tion they are all the more impressive 
from that fact. 

More than seventy- -five billion dollar's 


of life insurance is in force in the Untied 
States. 


Novel Way of Bringing Home Statistics 


The present value of these contracts is 
thirteen billion dollars. The life insur- 
ance companies of the country hold this 
amount cash or securities as assets. 

More than one and a quarter billions 
were paid out last year to life insurance 
policyholders or their beneficiaries. 

More than two billion dollars were de- 
posited by life insurance policyholders as 
premiums last year. 

The difference between the outgo and 
the income is held by the insurance com- 
panies in trust for the policyholders to 
mature contracts. 

If this thirteen billion dollars were di- 
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A Company of Opportunity 
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vided into bags containing one thousand 
and twenty-five dollars each, every man, 
woman and child in the combined cities 
of New York, Philadelphia and Chicago 
could each receive one of the bags. If 
it took one minute to walk through the 
place of deposit and get the bag it would 
take more than twenty years to make the 
distribution. 

The money actually paid out each year 
to policyholders and their beneficiaries 
would buy at its assessed value all of the 
property in the cities of Atlanta, Mem- 
phis, Minneapolis, Denver and Seattle 
combined. 

The amount of this annual distribution 
is greater than the budgets of all the 
states of the United States combined. 

These comparisons are made to help 
the reader visualize millions and billions 
which make little or no impression on 
the mind of the average person. The 
problem is, what becomes of all this 
money when it is paid to the widows 











—1926— 
ANOTHER ONWARD MARCH YEAR 


Total of new Life Insurance issued, increased and restored 
(paid for) for 1926: 


$158,331,102 


Last year was the eighth consecutive year in which this 
Company has shown a gain in new paid-for business over 


the preceding year. 


The total of life insurance in force on December 31, 1926, 


$909,479,363 
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Bankers Life Company 
GERARD S. NOLLEN, President 
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of the man who has worked so hard to 
save it? 

The life insurance companies are doing 
all in their power to encourage conser- 
vation of the money resulting from its 
policies. They discourage leaving it in 
lump sums to be squandered by surviv-. 
ing relatives devoid of business knowl- 
edge and experience. 

Kiwanis can help by educating its 
members. Speakers from ‘trust compa- 
nies, law firms and insurance companies 
can work a conservation second to none. 
This vast stream of money pouring into 
and out of the insurance companies rep- 
resents one of our greatest conservations 
of wealth during its inflow and one of 
our greatest wastes in its outflow. Any- 
thing we can do to educate our members 
towards placing the policies they now 
have in force in the care of a trust com- 
pany or in the form of monthly or quar- 
terly installment payments to widows is 
work in complete keeping with the ideals 
of Kiwanis. 
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Write it in the tna 


Call 
GRAHAM and LUTHER 


176 Montague Street 
General Agents Brooklyn and Long Island 


AETNA LIFE INSURANCE COMPANY 


“A POLICY FOR EVERY NEED” 


Insurance Conditions 
Are Good in Australia 


COMPANIES ARE FLOURISHING 





F. R. Gale, Sydney Executive, Tells of 
Situation There; Now Seeks Per- 
manent Connection Here 





The general insurance situation in Aus- 
tralia seems to be one of prosperity, ac. 
cording to Frederick Richardson Gale, 
who is now in New York seeking a per- 
manent connection with some American 
company here. 

Mr. Gale, who was a student of the 
University of Melbourne, Australia, and 
who qualified as an accountant, entered 
the insurance business shortly after leay- 
ing the university, aS an accountant in 
the office of George Smith, genera! man- 
ager of the Life Insurance Company of 
Australia, in Melbourne. 

He remained with Mr. Smith until the 
company was amalgamated with the 
Australian Provincial Assurance Co., of 
Sydney, of which Selby P. Wood was 
general manager. At the time of the 
amalgamation it created quite a stir in 
financial circles in Australia. 

Mr. Gale was asked to straighten out 
the general details of the situation and 
install an office system in the amalga- 
mated companies. He remained there 
for eight months and then returned in 
the employ of Mr. Smith, who had be- 
come managing director of the Austra- 
lian Group and General Compatiy, Mr. 
Gale accepting the position as general 
secretary of the company. 

Mr. Smith is well known in this coun- 
try, he having been connected with the 
Pittsburgh Life and Trust Company, 
which was absorbed by the Metropolitan 
Life, this reinsurance becoming a source 
of great pleasure to the Pittsburgh pol- 
icvholders. 

In spite of the prosperous condition 
in insurance circles in Australia, Mr. 
Gale felt that there were greater oppor- 
tunities in this country and some eight 
months ago sailed for the States and 
found a temporary position as an ac- 
countant with the North Western Life & 
Accident Company of Seattle, Wash, 
who had just opened a life department 
in addition to its other lines. 

He remained there for several months, 
installing an office system upon which 
the new department could work. 

Mr. Gale is an insurance accountant, 
and is thoroughly familiar with general 
office equipment and direction, and con- 
templates entering an agency depart 
ment. He can be reached by addressing 
The Eastern Underwriter.+ 

In speaking of the insurance situation 
in Australia, Mr. Gale stated “that the 
agency department of a company is not 
developed as in this country. The chief 
line of life business being the probate 
business, which is similar to the inherit- 
ancé risk in this country. 

“The companies are not governed by 


(Continued on page 12) 
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Western & Southern 
Get Public Savings 


HAS 





LATTER 400,000 INSURED 





1,106 Agents of Public Savings Will 
Hereafter Represent Western 
and Southern 





The biggest reinsurance deal in the 
history of life insurance has been con- 
summated by the Western & Southern 
Life of Cincinnati, by the reinsurance of 
the $135,000,000 Public Savings Insurance 


Co. of Indianapolis, with its more than 
400,000 policyholders. The negotiations 
for this merger have been carried on by 


) W. J. Williams, president, and Charles 


F, Williams, vice-president of the West- 
ern & Southern, and the controlling in- 
terests of the Public Savings. 

The entire agency force of 1,106 
agents, assistant managers and mana- 


| gers, and a home office staff of 300 em- 


pleyes of the Public Savings will not 
represent the Western & Southern in 
their various capacities, and will be added 
to the 3,700 already empolyed by the 
Western & Southern, making a total 
force of over 5,000 Western & Southern 
employes. 

The merger will give the Public Sav- 
ings policyholders added security to the 


» extent of $65,000,000. The assets of the 


Western & Southern will now exceed 
$70,000,000. The amount of insurance in 
force will exceed $650,000,000. The to- 
tal number of policies in force will sur- 
pass 2,500,000. 

The Public Savings Insurance Com- 
pany of America was incorporated under 
the laws of Indiana on July 6, 1909, with 
an authorized capital of $500,000 and op- 
erated many branch offices in the prin- 
The 
present home office of the Public Sav- 
ings in Indianapolis will be the Indiana 
home office of the Western & Southern 


and the entire business of the Public 
Savings will be known as the Public 
Savings Division of the Western & 
Southern. 


Founded in 1888 


The Western & Southern was founded 
on February 23, 1888, by W. J. Williams, 
its present president, who has been the 
guiding genius from date of organization 
to the present time. Mr. Williams has 
become one of the foremost life insur- 
ance executives in this country. Under 
the management of President Williams, 
the Western & Southern has increased 
its assets fourteen times. 

The prediction has been made that the 
Western & Southern Life will be a bil- 
lion dollar company within three years. 

One of the altruistic conditions of this 
combination is the determination of the 
Western & Southern to take cognizance 
of the length of employment of each 
member of the Public Savings field force 
and consider the employment continuous, 
in order to help the former Public Sav- 
ings agency force to qualify for mem- 
bership in the Western & Southern Le- 
gion. The Western & Southern Legion 
is the company’s Veterans Association 
and is composed of men who have been 
in the employ of the Western & South- 
ern for five years or more. Many pres- 
ent Legion members have been in the 
company’s service for over thirty years. 
The company provides periodical free 
health examinations for its policyhold- 
ers. 





CHARLES W. TARBELL DIES 


Charles W. Tarbell, associated for 
fifty-five years with the Koston agency 
of the Mutual Life of New York, died 
last week at his home in Winchester, 
Mass., at the age of 72. He entered the 
employ of the agency he served so long 
as an office boy. He filled many office 
positions in the agency and was cashier 
at the time of his death. He is survived 
by a widow and one son. 














THE NEW WAY 


—Organized Service— __| 
THE KEANE-PATTERSON AGENCY 


‘MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
225 West 34th Street, New York City 
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Telephone: Chickering 2383-8 

















INSURANCE GOODWILL 





Greatest Asset, Says Harry Gardiner In 
Talk Of John C. McNamara Course 
In This City 

Good will was called the greatest asset 
of the insurance man by Harry Gardiner, 
New York general agent of the John 
Hancock at the fifteenth of the Money 
Making Sales Talks given in New York 
by the John C. McNamara organization. 

“The structure of insurance is built 
upon confidence,” said Mr. Gardiner. 
“Your task is to build good will. Look 
after the interests of your client at all 
times, even when his seem prejudicial to 
yours. 

“You must be honest with your pros- 
pect. Recently a man I was trying to 
sell asked me my opinion of a special 
policy written by another company. I 
told him the truth; that it was a splendid 
policy. He was pleased, and his busi- 


ness judgment was flattered as he had 
just taken out a large amount in that 
line. He was so impressed with my 
frankness that before I left he had taken 
out another large amount in my com- 
pany.” 

A life insurance questionnaire, “This 
Matter of Success,” used by Mr. Gardi- 
ner, was recommended to the audience 
as provoking thought in the prospect. 
The successful man was asked “If 1 
should die, would my children be able to 
receive the education I have planned for 
them? When I am old, will I desire to 
travel? How will my death affect my 
business?” The answer to all the prob- 
lems, of course, is life insurance. 





LOVELACE TO SPEAK 
Griffin M. Lovelace, vice-president of 
the New York Life, will address the Bos- 
ton Life Underwriters’ Association at its 
smoker to be held this afternoon. He 
will speak on “Picturizing the Sale.” 
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Successful Permanency 


WITH AN ASSURED FUTURE 


ce. 


Thus, they add to their certain life-incomes substantial commissions from 
new business, secure in the knowledge that they are protected for life. 


——d 


Is it any wonder that, measured by usual 
standards, Nylic agents are industrious, 
persistent, satisfied and happy? 





NEW YORK LIFE INSURANCE COMPANY 
346 BROADWAY, NEW YORK 


DARWIN P. KINGSLEY, President 


q A very unusual incentive for industry and permanency is provided for New York Life Agents 
in the Company’s present agency plans which were first adopted many years ago. 


Time has proven the wisdom of these plans. Many men and women who have stuck to the 
“Nylic” program for 20 years are now assured of a life-income, though some of them are still in 


- 


q It is noticeable that those who have paid the price of hard work throughout the 20 years now 
take longer vacations and travel more than they formerly did. Yet, the great majority, having 
become accustomed to industry and loving the work, continue to insure their clients even after 20 to 
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Method of Selling 
The Junior Policies 


GOOD FIELD FOR THE AGENT 





Edward L. Warner, Detroit Agent, Mas- 
sachusetts Mutual, Writes Interest- 
ingly on Subject 





Under the title, “How to Sell Junior 
Policies,” Edward L. Warner, of the De- 
troit agency of the Massachusetts Mu- 
tual, tells in an interesting article in the 
current issue of “The Radiator,” the 
company’s publication, as to why he has 
been successful in selling junior insur- 
ance policies. He says: 

“T think the reason I have been suc- 
cessful in selling junior insurance is that 
the boys are my hobby. I have been 
connected with Boy Scouts, Boys’ Clubs, 
and Caddies for a long time. The fu- 
ture of our country depends upon our 
boys, and if we do something for their 


benefit, we are doing something for the © 


good old U. S. A. 

“The matter of junior insurance opens 
up an entirely new field to the insurance 
agent. . It is very easy to approach a man 
and talk to him about his sons and 
daughters, for every father’s heart is 
wrapped up in his children. Moreover, 
if he is a real father, he loves to talk 
about them. 

“Every father wishes that he had taken 
out insurance at an earlier age and here 
you will find an easy appeal. You can 
tell him that the insurance will teach his 
son thrift, sacrifice, and also to look to 
the future, a thing most boys do not 
do. Furthermore, it will help build the 
character of that son or daughter. 


Lower Cost at Young Age 


“Another point is the cost of the policy 
at the younger ages, which is not much 
more than half the rate for the age when 
a great many men buy insurance. Ifa 
father hands over a policy to the boy 
and makes him carry it himself as soon 
as he starts earning it gives the boy 
something definite to save for; and the 
chances are 100 to 1 that he would not 
save this money if he did not have the 
premiums to pay. 

“Still another thing that the agent 








KEANE-PATTERSON COURSE 





First Lecture Given April 11 In Massa- 
chusetts Mutual Office By 
Richard D. Lichtermann 


The Keane-Patterson Agency of the 
Massachusetts Mutual Life opened its 
free evening classes in life insurance for 
general insurance men Monday evening, 
April 11, with a lecture by Richard D. 
Lichtermann of the agency staff. The 
Monday evening sessions are devoted to 
elémentary instruction in insurance. 

The speaker thought that figures were 
not an essential part of a sale as far as 
insurance is concerned. He said the av- 
erage business executive knows a very 
little about calculations and that some of 
them cannot even read a business state- 
ment correctly; that is the reason they 
have bookkeepers. He urged his bearers 
to ignore, as far as possible, the techni- 
cal features of a policy in attempting to 
sell a prospect and, instead, to show him 
a logical reason why he should take out 
insurance. He also showed the different 
classifications of life insurance and out- 
lined the functions of the agent and the 
broker. 





LOCKYER AGENCY RECORD 


The M. B. Lockyer Agency of the 
Kansas City Life has made a splendid 
record for the company during the first 
quarter of the year. Mr. Lockyer opened 
the office the latter part of December. 
The production for the first quarter was 
$1,248,000, with 327 applications. The of- 
fice also led all producers during the 
president’s anniversary campaign. J. F. 
Barr, vice-president of the company, con- 
gratulated the office on their splendid 
showing. 


should bear in mind is that here is the 
finest chance in the world to~build up 
his prospect list. In the next five or ten 
years these boys are going to take out 
insurance for themselves, and if you start 
them right, they will give you their fu- 
ture business. Attaching settlement op- 
tions to old policies will furnish an ex- 
cellent source of prospects for junior in- 
surance. 
Nice Christmas Present 


“In December I delivered a policy to 
a banker in Detroit for his son. I called 
on the phone a day or two afterwards 
and was informed that the boy thought 
the policy was one of the best things he 
received at Christmas time. He had told 
all the boys in school that his father 
had taken out insurance on his life and 
that he was worth a lot of money now. 
One of the other boys spoke up and said 
his father was an insurance agent. The 
little fellow asked him if his father had 
insured his life. Receiving a negative 
reply, the banker’s son remarked that the 
other chap’s father was not much of an 
insurance agent if he did not insure his 
own son. ‘Why, my father took out a 
pclicy for me and he is not even an in- 
surance agent.’ 

“T had the pleasure of sitting next to 
Coach Yost of the university of Michi- 
gan at a banquet not very long ago. He 
is one of the greatest builders of char- 
acter in this country. Thousands of 
young men owe their success in life to 
Coach Yost. He took an envelope from 
his- pocket and sketched for me the 
things necessary to make a man. He 
made a chart and went down over the 
list of heart, mind, body, etc. Then he 
said, ‘I’ll tell you, Warner, the whole 
thing after a man has all these require- 
ments is “how does he use them.” Ini- 
tiative is the big thing. I always strive 
to put initiative into my men. Every 
man who has initiative is bound to be a 
success in life.’” ; 





e a 
Policy Changing 
(Continued from page 1) 
cusses this subject, saying to the field 
force: 

“The practice known to life insurance 
people as ‘twisting’ is not a new prob- 

elem. There has been much discussion 
and agitation in the life insurance world, 
however, over the practice during the 
past few months. This has been partly 
the result of a more or less new school 
of thought in the minds of some life in- 
surance representatives. We have in 
mind what may be described briefly as 
an effort to unsettle policyholders carry- 
ing Limited Payment Life and Endow- 
ment insurance by describing the advan- 
tages of a larger amount of new insur- 
.ance on the Ordinary Life plan. 

“We do not encourage or countenance 
indiscriminate changes of forms of insur- 
ance in our own company or campaigns 
of soliciting based upon that practice. We 
do recognize, however, that there are le- 
gitimate individual cases where a change 
of form in the same company can or 
should be made in the interests of all 
concerned. This company recognized 
this principle many years ago, and 
adopted rules whereby such changes, 
when of distinct and material advantage 
to the policyholder, could be made by in- 
creasing the amount of protection with- 
out increasing the annual outlay. 

“This principle and practice followed 
by this company appears to be strictly 
and entirely in accord with the delib- 
erate statement recently published by the 
Hon. James A. Beha, Superintendent of 
Insurance of the State of New York, 
and reading as follows: 

“Fairness to the policyholder, who has 
paid the aa expense on the pre- 
miums of a limited payment or endowment 
policy, requires that any change from such 
a policy should be to the largest amount 
of ordinary life insurance that the premium 
he is paying would purchase in the com- 
pany issuing the original policy.” 

“Our opinion as to changes in form ap- 
plies to changes within our own com- 
pany and to cases in which such changes 
are obviously to the benefit of the pol- 
icyholder.” 




















WANTED 


Your Good Surplus Business 
(We do not write sub-standard) 


“For nineteen years the brokers’ office” 


BALDWIN 


Phone Cortlandt 2030 5 Maiden Lane 
New England Sth Floor 


Mutual Life 5 Seconds from Broadway 

















HERE’S REAL PROGRESS 


1. We started off this year with just a handful of brokers 
_ giving us business.. Now we have more than a hundred. 


2 Our paid-for production for the first three months of 1927 
was more than double that of the same period of 1926. 


3 We've taken new and larger quarters on the tenth floor 
of 123 William Street. 


FENSTER-FLEISHMAN AGENCY 


Lester J. Saul, General Manager 
General Agents—Life Department 


THE TRAVELERS INSURANCE COMPANY 
123 William St., New York Beekman 2140.4 

















Connecticut General News 
Hartford, Conn. 





$300,000 Life Insurance Traced 
To One Accident Policy 


A Connecticut General agent traces 
$300,000 Life business to one Accident policy 
sold to a stranger. To another sale of Acci- 
dent insurance he traces four Life policies for 
$50,000; to a third, three Accident policies and 
three Life policies for $40,000. 


Accident insurance can often be sold when 
Life cannot. It is profitable in itself and it 
establishes contacts that lead to substantial 
Life sales later. Connecticut General Life 


Insurance Company, Hartford, Conn. 














Ay 


—- 





new | 
that 
lected 
men. 

The 
our a 
holde 
Policy 
or f 
once, 
his ¢; 


» Ssuran 


ord o 
them 
Sugge 
ticnal 
the ef 
Anc 
licitin 
deal « 
Ing t 
Policy 
usin 
not s¢ 
confe: 
Ing w 
ments 
1s the 
lessen 
agent 
with 
which 
It s 
ance 
pects, 
appre 
er tc 
ance | 
he ha 
Polic 
tal 4 














a | | 





II 


fi 
i | 


= with 


April 22, 1927 







THE 





a 


poe eg 
UNDERWRITER ascii 





Page 9 














District Agent W. 


Insurance C. Murray, of the 
and Investment John Hancock, 
Value Harrisburg, Pa., 


calls attention to an 
editorial in the “Saturday Evening Post” 
of March 12, 1927, entitled, “Human As- 
sets and Liabilities.” This editorial 
points out the difficulty in any business 
of replacing a manager, or any head ex- 
ecutive, of marked ability and person- 
ality, especially in the case of one who 
has literally built up a business. 

The “Saturday Evening Post” warns 
investors to cultivate a discriminating 
judgment as to the lasting character of 
the management in which they are asked 
to invest, an excellent argument for bus- 
iness life insurance in such cases. 

Organizations which are offering se- 
curities to the public, would have less 


difficulty in placing them if it were 


known that the lives of important ex- 
ecutives were insured for the benefit of 


| the organization. 


x ok OX 
While it has been 


A Resale Is demonstrated conclu- 
Easier Than sively that _ policy- 
First Sale holders furnish a 


splendid source of 
new business, we are inclined to believe 
that it is a source that is greatly neg- 
lected by a large number of insurance 
men, 

There are several reasons why it is to 
our advantage to soliict our old policy- 
olders. In the first place, business on 
policyholders eliminates time in looking 
for prospects. Having written a man 


} once, we are comparatively famiilar with 


Is circumstances and his needs for in- 


| surance and if we keep an accurate rec- 


ord of the policy-holders and drop in on 
them from time to time with intelligent 
Suggestions as to their needs for addi- 
ticnal life insurance, we will find that 
the effort is well repaid. 

_Another advantageous feature of so- 
liciting old policyholders is that a good 
deal of the time that we spend in wait- 


H Ing to see prospects is eliminated. The 
| policyholder knows us and knows our 


business and the chances are that he will 
not send out information that he is “in a 
conference” or to “come back the follow- 
Ing week.” One of the strongest argu- 
ments in favor of soliciting policyholders 
8 that the sales resistance is materially 
¢ssened. They are acquainted with the 
agent, sold on the company and familiar 
h the type of policies and service 
which the company is able to give. 
It seems strange that so many insur- 
ance men overlook this field of pros- 
pects. It may be that they do not fully 
appreciate the service which they ren- 
¢r to a man in selling him a life insur- 
ance policy. They may possibly feel that 
Sas done them a favor in buying a 
ped from them, This is a wrong men- 
mn attitude. It is possible that the in- 
urance man has such a degree of con- 
€nce in his ability as a salesman that 
= ore that he has sold his prospect 
apes and fully that he has all 
~~ a that he oe will need. 
ver the cause may be for ignoring 
Old policyholders, experience has proven 
“s usively that they are an excellent 
Uurce of prospects and that the insur- 





a4 
pthe Man With the Rate 
Book Increase His Income and General Efficiency 


ance man who is overlooking them has 
paved the way for agents of other com- 
panies to make easy sales which he him- 
self should have had. 

“ss 


Herbert N. Casson, 
writing in “Forbes” 
magazine, says: 

“A salesman must 
be a good loser. He 
must be able to take punishment, as the 
pugilist says. In the course of a year, 
even the ablest salesman will, very like- 
ly, take more rebuffs than orders. 

“That is why a salesman must be a 
good sportsman. That is why he must 
take his job as a game, not as a drugd- 
ery.’ 


Life Agent 
Must Baa 
Sportsman 





LIFE AGENCY OFFICERS ASS’N. 





Applications For Membership Are Being 
Received At The Rate Of 
One A Week 


Applications for membership in the As- 
sociation of Life Agency Officers are 
being received at the rate of one a week 
it has been announced by H. H. Arm- 
strong, superintendent of agencies of the 
Travelers, and chairman of the executive 
committee of the association. 

In the past six weeks the following ex- 
ecutives of life insurance companies have 
applied for membership according to Mr. 
Armstrong’s announcement: 

E. C. Steffen, vice-president and sec- 
retary of the Builders Mutual Life In- 
surance Co., Chicago, IIl. 

A. H. Hammond, agency manager of 
the Cotton States Life Insurance Co., 
Nashville, Tenn. 

George Godfrey Moore, president of 
the National Reserve Life Insurance Co., 
Topeka, Kan. 


Louis A. Boli, Jr., vice-president of_ 


the National Savings Life Insurance Co., 
Wichita, Kan. 

S. H. Witmer, vice-president of the 
Policyholders National Life Insurance 
Co., Sioux Falls, S. D. 

T. F. Conrod, vice-president of the 
Saskatchewan Life Insurance Co., Re- 
gina, Sask. 





MADE ASSISTANT COUNSEL 


Ronald L. Ryan has been appointed as- 
sistant counsel of the Bankers Life, suc- 
ceeding A. R. Campbell, who has held 
the position for a number of years and 
who has tendered his resignation, ef- 
fective June 1. Mr. Ryan is a gradu- 
ate of the Columbia College of Dubuque, 
the State University of lowa City and 
Drake University of Des Moines. He 
received his degree from the law school 
of the Drake University and shortly after 
entered the law firm of Dunshee & 
Brody in Des Moines. 





NEW JOHN HANCOCK AGENCY 

The J. K. Kislak, Inc., real estate and 
insurance agency of Hoboken, N. J., have 
added a life insurance department to 
their agency and have been appointed 
agents for the John Hancock Mutual for 
Hudson County, N. J. Fred Lieberich, 
Jr., a former life insurance man of New- 
ark, has been made general manager of 


the new department. 


30% ORDINARY GAIN 


On the basis of paid for Ordinary 
business written by the general agents 
of the John Hancock Mutual Life, for 
the first three months of 1927, there is 
a gain of 30% over last year. The same 
percentage of gain is also shown in busi- 
ness issued during that period. Several 
general agencies have made notable in- 
creases. The Ordinary business written 
through the weekly premium agencies 
shows an increase of about 25%. 





THE PILOT LIFE 


_ The Pilot Life of Greensboro, N. C., 
is planning to re-establish a general 
agency in Richmond. Goldbold-Saunders 
Co. agency of Richmond, formerly repre- 
sented in that capacity there, but it re- 
linquished the connection last Fall. 





Jos. A. Eckenrode 


GENERAL AGENT 
Penn Mutual Life Insurance Co. 


Now at 
26 Court Street 
Brooklyn, N. Y. 


On the 26th floor in greatly 
enlarged offices 
Triangle 0178-0179 








New business totaling $3,621,542 was 
written by the Detroit Life during the 
month of March. This is an increase of 
approximately a quarter of a million dol- 
lars over the total for March, 1926. 





HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
PRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Denver Des Moines 














TEN MEN 


We have ten new 
territories for ten 
good men under 
real general agents’ 
contracts. 





Address 
The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 




















THE HOME LIFE INSURANCE COMPANY OF AMERICA 


_ INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
Home Life Agents have a whole family of potential policyholders 


back of every door bell. 


Policies are issued on both the ordinary 


and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Independence Square 


Philadelphia, Penna. 


Interested in Replies from Pennsylvania and Delaware. 




















You Who Seek Opportunity 


-Opportunity exists always for those who seek 


success and satisfaction in life insurance field work. 


‘ During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


satisfaction -in so doing. 


This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 


New York, N. Y. 
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Governor Farrington is at the right of the picture receiving 
the framed Declaration from the hands of Merton I. Condon, 
Assistant Manager of the Insurance Department of the Inter- 
national Trust Company acting as General Agent in Hawaii for 


the John Hancock Mutual. 


The John Hancock Mutual Life is rep- 
resented in Hawaii by the Insurance De- 
partment of the International Trust Co., 
Honolulu. 


One of the first things the new general 
agency did was to procure from the com- 
pany a fac-simile of the Declaration of 
Independence, which was framed and 
formally presented to Territorial Gov- 


ernor Farrington. The above picture 
shows Governor Farrington (at the right 
receiving the framed Declaration from 
the hands of Merton I. Condon, assistant 
manager of the lhisurance Department of 
the International Trust Co. 

The event was given considerable pub- 
licity in the daily paper of Honolulu 
—- reproduced the photograph shown 
above. 








PHILADELPHIA DINNER 


Philadelphia agents of the Aetna Life 
held a banquet last week at which ad- 
dresses were made by Hugh D. Hart of 
Hart & Eubank, general agents for Aetna 
in New York, R. A. Hillas, vice-presi- 
dent of the Corn Exchange National 
Bank of Philadelphia, and Paul Riley of 
that city. Sais 

Mr. Hillas described various life-insur- 
ance trusts, emphasizing the necessity of 
study by the agents of the needs and 
business affairs of prospects. He asked 
for greater co-operation by agents and 
banks concerning the arrangement of in- 
surance trusts. 

Mr. Hart briefly discussed the various 
types of life insurance, grouping them as 
family protection, business, old age, in- 
vestment and savings, taxation, program, 
bequest, life-value indemnification and 
trust service. 





WRITES FRIEND FOR $20,000 

Frank L. Lane, of the Mervin L. Lane 
Agency of the Equitable Life Assurance 
Society, New York, believes he has made 
a record for the first day of April. He 
says on that day a friend walked into 
his agency and said he wanted to take 
out a life insurance policy. Mr. Lane 
wrote him for $20,000 before he left the 


FE. 1. LOW MONTH FOR HOME LIFE 

April is “Low Month” for the Home 
Life of New York. In that month Presi- 
dent Low celebrates the tenth anniver- 
sary of his election to the board of di- 


rectors. The slogan for the producers 
will be “Low Month Must Be High 
Month.” A special effort is being made 


by the Home agencies to increase their 
business this month. 

President Low will address the Rob- 
bins-Simons Agency at its weekly meet- 
ing, Monday, April 25. 





WELFARE FOR SOLDIERS 

The welfare committee of the Metro- 
politan Post No. 385 of the American 
Legion renders financial aid to needy 
ex-service men, supplies radio batteries 
and tubes, cigarettes and playing cards 
to comrades and patients at Seton Hos- 
pital, and gives dances at the hospital, 
donates money to the orphans of ex- 
service men and children of disabled or 
destitute veterans for the purpose of 
sending orphans and widows of the ex- 
service men to vacation camps, and is 
engaged in numerous other welfare ac- 
tivities. 








office. The friend, who is a Cornell stu- 
dent, has already been examined. 








Have You Submitted Any Business 
To The Home Life Recently? 


If not, you'll be surprised! 


Many life underwriters in New York have awakened 
to the fact that our company is unusually liberal 
and convenient to do business with. 


‘‘Give your next surplus case to this popular 
company through this popular agency” 


ROBBINS & SIMONS, General Agents 


256 Broadway, New York 
7th Floor (Home Office Building) 
Telephone: Barclay 5018-19-5254 














DILIGENT MEN 


of character, integrity and loyalty will find their opportunity with the 
Equitable Life of Iowa. 


Men of this caliber will find a connection with this company both 
pleasant and profitable. With an enviable record in the matter of low 
net cost, high interest earnings, unexcellfed service to policyholders, and 
conservation of business the company is constantly growing and expanding. 


To its field force the company offers unusual sales assistance, extra- 
ordinary cooperation and abundant opportunity. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA . 


Home Office: Des Moines 


1867 Sixtieth Anniversary 1927 




















FIRM as the 
RUGGED COAST of MAINE 


Enduring—Substantial—Dependable, with New 
England conservatism, and too, “easy to do busi- 
ness with,’ whether as Agent or Applicant. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
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SECURITY— . 


When the Mutual Benefit was organized in | 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these | 
years, it has always stood safe and secureas _—_=—sf 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 





Organized 1845 
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Jersey Passes Number Of 
Laws About Insurance 


ONE ACT AFFECTS RESERVES 





Another Provides For Certain Invest- 
ments In Foreign Countries; Group 
Insurance Defined; Other Measures 





The following laws affecting insurance 
were enacted at the recent session of the 
New Jersey legislature. All of these laws 
were cither supported by the Insurance 
Department or had its endorsement. 

Chapter 49 (Senate 49). Permits do- 
mestic life insurance companies with re- 
serves in excess of $500,000,000 to set 
aside each year 6% of the increase of 
such reserve, to a total of 5% of the 
reserves, aS a special fund to be used on 
consent of insurance commissioner in 
liquidating abnormal mortality losses and 
to cover depreciation of securities. 

Chapter 51 (Senate 58). Permits do- 
mestic insurance companies to invest in 
foreign country securities to amount of 
policies issued by such companies in the 
foreign country. 

Chapter 53 (Senate 103). Defines group 
life insurance. ‘ 

Chapter 55 (Assembly 76). Permits 
salaried officers of domestic insurance 
companies to participate in retirement 
allowances now granted to clerks. _ 

Chapter 151 (Senate 192). Authorizes 
Commissioner of Banking and Insurance 
to turn over to corporation with which 
an insurance company has been merged 
securities deposited by such company 
with the commissioner. 

Chapter 167 (Senate 104). Repeals old 
definition of group insurance, 

Chapter 175 (Senate 105). Repeals Act 
of 1905, which authorized twenty-five of 
mcre persons engaged in agricultural 
pursuits to become a corporation upon 
the mutual plan with premium notes of 
$5,000 to transact liability and property 
damage insurance. 

Chapter 299 (Senate 272). Amend- 
ments to the General Insurance Act. One 
provides for a paid-in surplus equal to 
fifty per centum of the minimum capital 
required on organization and admission 
of a stock company and for mutual com- 
panies of all kinds a uniform organiza- 
tion requirement of $50,000 in cash pre- 
miums taking the place of the former 
regular requirement for the various 
kinds of business varying from $5,000 in 
Premium notes alone to $100,000 in cash 
piemiums. Another provides for deposit 
_to be made with the commissioner by all 
companics organized under the act, other 
than by a mutual company writing solely 
against loss or damage to property be- 
longing ‘o the insured member. Another 
makes the 10% limitation section of the 
General Act applicable to all policies of 
surance, except life, title and mortgage, 
workmen’s compensation and in addition 

thereto policies issued by a domestic mu- 

tual company which insures solely 

— loss or damage to property be- 

onging to the insured member. 

Some Other Legislation 


In addition to the foregoing, the fol- 
lowing laws were enacted which more or 
less indirectly affect insurance interests: 
_ Chapter 80 (Senate 41). Permits Pub- 
'¢ Utility Commission to require liability 
iNsurance for busses carrying passengers 
tween New Jersey and other states. 

Chapter 120°(Assembly 140). Diverts 


one-half of the 2% tax collected by the 
Commissioner of Banking and Insurance 
frcm outside insurance companies on 
premiums for automobile insurance to do- 
mestic police and fire pension funds and 
requires the companies to report to the 
commissioner annually the premiums paid 
in each municipality in the state. 

Chapter 215 (Assembly 288). Requires 
the filing of insurance policies under the 
Auto Bus Act of 1926 with clerk of mu- 
nicipality instead of motor vehicle com- 
missioner. 

Chapter 259 (Assembly). Requires mu- 
nicipalities to take out liability insurance 
on their trucks, fire and police apparatus, 
and the drivers thereof. 

Chapter 294 (Senate 195). Amends act 
permitting bus companies to carry their 
own insurance for limited number of 
busses operated, according to capitaliza- 
tion of company from $100,000 upwards. 

Chapter 324 (Senate 23). Limits attor- 
neys fees in workmen’s compensation 
cases to 20% of judgment. 

Chapter 325 (Assembly 17). Clarifies 
Act of 1925 requiring insurance by 
“Drive your own Car” agencies and pre- 
scribing limits of $5,000 to $10,000. 

Chapter 326 (Assembly 289). Requires 
the filing of insurance policies under the 
*U-Drive Act” of 1926 with clerk of mu- 
nicipality instead of motor vehicle com- 
missioner. 





ECKENRODE’S NEW QUARTERS 





Brooklyn General Agent Of Penn Mutual 
Life Moves To New Location 
In Brooklyn 


Joseph A. Eckenrode, Brooklyn gen- 
eral agent for the Penn Mutual Life, has 
removed his quarters from the Brook- 
lyn Chamber of Commerce building, 32 
Court street, to the twenty-sixth floor 
of the Court-Remsen building, 26 Court 
street, Brooklyn. He had been in the 
Chamber of Commerce building for nine 
years and prior to that he had his of- 
fice in the old Arbuckle building at 367 
Fulton street, for eleven years. 


Mr. Eckenrode, who came to Brook- 
lyn in January, 1907, has been with the 
Penn Mutual during his entire career in 
the insurance business. In fact, the Eck- 
enrode family is well represented in the 
insurance business with the Penn Mutual 
in Pennsylvania. The present general 
agent in Brooklyn is the nephew of the 
original William M. Eckenrode who be- 
came general agent for that company in 
1876, some fifty years ago, at York, Pa. 
One of his brothers, Edward R. Ecken- 
rode, is a general agent for the Penn 
Mutual at Harrisburg, Pa., and another 
brother, Robert T. Eckenrode, is a large 
producer in the same agency. : Ar 

On December of last year Mr. Ecken- 
rode celebrated his thirtieth year of serv- 
icc with the Penn Mutual... He wrote 
his first policy for that company De- 
cember 21, 1896. It was for $1,000 on 
the Twenty Payment Life Plan. On Jan- 
uary 1, he was twenty years a general 
agent in Brooklyn. 

The new offices in the Court-Remsen 
building are attractive and are equipped 
with new desks, steel filing cabinets and 
counters. They are fairly large in size 
and have the advantage of being well 
lighted owing to the fact that they are 
situated on one of the high terraces of 
the building which gives the light ac- 
cess to the rooms on two sides. The 
new quarters give Mr. Eckenrode addi- 
ticnal floor space which he has all along 
needed to handle a steadily increasing 
volume of business. 


INSURES CALDWELL HEADS 
Five Executives Of Nashville Banking 

Firm Take Out $1,000,000 Policy; Dis- 

tributed Among Four Companies 

Roger Caldwell, president of Caldwell 

Co., investment bankers, with home 
offices in Nashville, Tenn., and who has 
acquired control of several life insur- 
ance companies within the past two 
years, has announced that five of the 
executives of the firm have been cov- 
ered by a life insurance policy amounting 
to $1,000,000 in the companies controlled 
by him and his associates. 

The policy covers the lives of Mr. 
Caldwell, and four vice-presidents, in- 
cludng Edward J. Heitzeberg, DeWitt 
Carter, Frank B. Marr and Harvey C. 
Alexander and is distributed between the 
Cotton State Life, North American Na- 
ticnal, Inter-Southern and the Missouri 
State. 

The deal was consummated by J. A. 
Witherspoon, Jr., of the Missouri State 
Life branch in Nashville, and is said ta 
be one of the largest sales ever made to 
a corporation in Tennessee. 





BANKERS LIFE ELECTION 

Nearly four hundred policyholders of 
the Bankers Life of Iowa attended the 
annual meeting at the home office on 
April 12. President Gerard S. Nollen 
acted as chairman, and Vice-President- 
Secretary G. W. Fowler was chosen as 
secretary of the meeting. All the old 
officers were re-elected. 








“CAPITAL RETURN!” 
A Canada Life Policy 


This special plan of insurance 
returns Every Dollar of Annual 
Premiums at the End of 20 
Years along with substantial 
profits, meanwhile providing pro- 
tection for the full face of the 
policy. Total Disability and 
Double Indemnity features may 
be included if desired. 

For particulars of this “big 
seller” inquire of 


HERBERT W. JONES 

i} Manager, New York City 

110 WILLIAM ST. 
Beekman 5058 














LETCHER AGENCY’S RECORD 

H. H. Letcher, agency manager of the 
Equitable Life Assurance Society, 
Brooklyn, reports that the month of 
March was a record one: for his or- 
ganization. His agency paid for $1,- 
600,000 in that month and his production 
for the first, quarter of the year has been 
in round figures $3,400,000 which is about 
a million in excess of a similar period for 


1926. 
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AN INVESTMENT IN HAPPINESS 


—is a connection with the 


Philadelphia Life Insurance Company 


Joy comes from: 
1. Having the Thing That Will Sell—we have a great variety of policy 
contracts with very liberal features. 
Home Office Co-operation. You'll get it. Every help to help you sell. 
A Lifetimé Connection. Agents have been with us 10, 15 and 20 years. 


111 No. Broad Street, Philadelphia, Pa. 


A. M. HOPKINS, Manager of Agencies 




















proposition. 
Address, 








PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 











What’s Ahead ? 





If the answer does not satisfy, learn the advantages of a 


contract with Fidelity. 


More than 36,000 direct leads a 


year from Head Office lead service. 


Fidelity is a low net-cost Company, operating in forty~ 


states. 


Full level net premium reserve basis. 


Over 


Write for our booklet ‘‘ What’s Ahead ?’’ 


| 
| 
| 
| 
| 
| 
| 
$325,000,060 insurance in force—growing rapidly. | 
| 


The Fidelity Mutual Life Insurance Company 


WALTER LeMAR TALBOT, President 





. PHILADELPHIA 





GUARDIAN 


LIFE 








Established 1860 Under the Laws of the State of New York 





Tel. RECtor 7501 





MANAGERS 


EEE 


INSURANCE CO. sti 
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HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York . 
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No Tax Reduction 

Given Omaha Concern 
ENDOWMENTS~* FOR EMPLOYES 
Board of Tax Appeals In Case Against 


Revenue Commissioner Rules in 
His Favor 








Sometime ago the Omaha Elevator Co. 
made an appeal to the Board of Tax 
Appeals to have ruled as an item of al- 
lowable business expense and according- 
ly to deduct from taxation premiums paid 
on endowment insurance policies cover- 
ing the lives of its officers and employes. 
The amount had been charged to the ex- 
pense account of the petitioner and was 
deducted in its income profits tax return 
for 1918. The commissioner of internal 
revenue disallowed the item of the pre- 
mium. The endowment policies provide 
that the Omaha Elevator Co. is the bene- 
ficiary. However, a special agreement 
was entered into between the insured and 
its officers and employes which was set 
forth in a communication to each of the 
officers and employes whose lives were 
insured. The Board of Tax Appeals de- 
cided against the Omaha Elevator Co. 
and in favor of the Internal Revenue 
Commissioner. 

The Opinion 

The opinion follows: 

The question is whether the petitioner 
was directly or indirectly the beneficiary 
of the insurance policies taken out by it 
on the lives of its officers and employes. 
Section 215 of the Revenue Act of 1918, 
in so far as it is pertinent to the issue 
here involved, is as follows: 

Sec. 215. That in computing net in- 
come no deduction shall in any case be 
allowed in respect of— 

(d) Premiums paid on any life insur- 
ance policy covering the life of any offi- 
cer or employe or of any person finan- 
cially interested in any trade or business 
carried on by the taxpayer, when the 
taxpayer is directly or indirectly benefi- 
ciary under such policy. 

Petitioner Beneficiary 

The petitioner was in each instance 
named as the beneficiary in the policies. 
It is contended, however, that the com- 
munication addressed by the petitioner 
to its officers and employes whose lives 
were insured and the acceptance by them 
of the terms and conditions set forth 
therein constitute a valid and binding 
contract on the part of the petitioner to 
pay over the proceeds of the policies to 
the beneficiaries named by the insured. 
The corporation could, however, dis- 
charge any employe or any employe 
might resign and the company could 
continue the policy on the life of such 
officer or employe in force and effect 
until the policies had become fully ma- 
tured as endowments. There is no evi- 
dence that the petitioner could not, 
whenever it saw fit, cancel the policy and 
receive the benefit of the cash surrender 
value or at any time have the benefit of 

the loan value. 


The petitioner, being named as the 
beneficiary in the policies and not having 
deprived itself by virtue of the contract 
of its rights as such beneficiary, except 
under conditions which were entirely 
contingent and dependent upon subse- 
quent events, in our opinion it is not 
shown that the situation does not come 
within the meaning of the above quoted 
section of the statute. The petitioner had 
control of the policy and could have 
benefited thereunder directly or indi- 
rectly. ; 

In view of the foregoing, it is our opin- 
ion that the premium payments are not 
allowable as deductions in determining 
the petitioner’s net income. 


-HEARS FROM CANADA 


G. A. Eubank’s Talk on Business Insur- 
ance Praised by J. E. Yarnell 
and C. E. Young 

J. E. Yarnell, president of the Life 
Underwriters Association of Canada, and 
C. E. Young, supervisor for Quebec of 
the Canada Life, have written Gerald A. 
Eubank of Hart & Eubank, Aetna Life 
in New York, letters of appreciation for 
the talk he recently made on business in- 
surance before the Life Underwriters As- 
sociation of Canada in Montreal. 

Mr. Yarnell said in part: “Permit me 
to put on record on behalf of the Life 
Underwriters Association of Montreal my 
appreciation for your coming here on 
Friday last and for the very excellent 
talk you gave us. I thanked you at the 
time, but I am afraid not adequately, and 
so many of our members have since com- 
mented so favorably on your talk that it 
gave me the inspiration to write you.” 

Following is an extract from Mr. 
Young’s letter: “May I say that the 
reaction of your talk to us on Friday has 
been the most satisfactory the Under- 
writers’ Association of Montreal has yet 
experienced, and I believe it is not too 
much to say that the desire to hear you 
again and soon is unanimous. May I re- 
port to our association that such possi- 
bility is a probability ?” 


ELECTED TO TRAVELERS BOARD 














Col. J. L. Howard, Vice-President the 
Travelers, Has Distinguished 
Career 
Col. James L. Howard, vice-president 
of the Travelers, was this week elected 
a member of the board of directors of 
the three Travelers companies. He will 
fill the vacancy caused by the death of 

Judge Edward B. Bennett. 

He is a native of Hartford and was 
educated in the public schools of that 
city. He was graduated from the Shef- 
field scientific school of Yale University 
in 1898. Entering the employ of the 
Travelers in the actuarial department in 
that year, he advanced rapidly and 


steadily. ‘In April, 1906, he was elected 
assistant secretary of the life depart- 
ment and in 1911 was elected assistant 
secretary of the Travelers’ Insurance 
Company. The following year he was 








Pennsylvania 






Provident Mutual 


Life Insurance Company of Philadelphia 





The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 
opment of new agents. 


Founded 1865 : 


—_———.. 





Massachusetts Mutual 
Springfield, Massachusetts 


A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 


This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company—Home Office, 
Field Force, and Policyholders—into an organization whose 
reputation for stability and fair dealing is universal. 


Joseph C. Behan, Superintendent of Agencies. 


Life Insurance Company 


Organized 1851 











THE LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over 51 million 
Insurance in Force, Over 300 million 
Payments to Policyholders in 1926, Over 314 million 
Total Payments to Policyholders Since Organization, 
Over 43 million 


JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 























appointed secretary, succeeding Louis F. 
Butler, who became president. He was 
elected a vice-president in January, 1922. 

Colonel Howard has been signally hon- 
ored by the French Government for his 
overseas record during the Worid War. 
He was awarded the distinguished serv- 
ice cross of the United States and the 
Croix de Guerre with palm by the com- 
mander-in-chief of the French Armies 
on the Western Front. The President 
of the French Republie also appointed 
Col. Howard Chevalier de la Legion 
d’Honneur. 





BROOKLYN TRAVELERS DANCE 

The Travelers Club of Brooklyn held 
their annual Spring Dance Monday 
night at the Castillian Gallery, Hotel St. 
George, Brooklyn. It was attended by 
about 400 people and was one of the 
mest successful affairs the. Brooklyn 
branch ever has staged. 

The entertainment features were ex- 
ceptionally good. The program con- 
sisted of four Winter Garden acts as 
well as acts by Tex Morrissey & Co. 
(now at the Strand Roof), Ruth Wells 
& Belle Gannon, singers and dancers, 
formerly of the Hotel McAlpin. Harry 
Montgomery, official announcer for Sta- 
tion WMCA, Hotel McAlpin, New York, 
was master of ceremonies. The music 
was furnished by the Homers Roamers 
Orchestra of the Hotel McAlpin. 


_ $11,000,000 GROUP 

_ Ranking among the country’s largest 
life insurance transactions of this year 
the $11,000,000 group life insurance and 
health and accident benefit plan of the 
Roxana Petroleum Corporation of St. 
Louis, Mo., with the Metropolitan Life 
has been put into effect. 

The plan covers’ 9,000 employes in the 
Middle West and Southwest, where the 
Roxana company operates. The com- 
pany contributes a liberal amount to- 
ward the premium on each policy in the 
group plan. All employes with the com- 
pany for three months or more are en- 
titled to the insurance. 


F. R. Gale Here 


(Continued from page 6) 
any particular regulations and for this 
reason there are many mushroom com- 
panies,” said Mr. Gale. “But the stabi- 





lized companies are beginning to advo-' 


cate some sort of laws that will prevent 
these fly-by-night organizations from be- 
ing promoted. 

Another striking feature in insurance 
circles is the small number of women 
who are employed by the companies 
This is not a policy among the comp 
nies but simply a condition which exists 
among the women of Australia, they 
giving more preference to being at home 
rather than in business.” 

















A CHINESE PUZZLE 


Some salesmen have one to solve each morning. They don’t know 
where to go, whom to see and why. 


The puzzle is solved when the effective Lincoln National Life circu-_ 


larizing system is used. 


The plan of sending illustrated sales messages, tailored to fit his 
particular prospect and to accomplish a definite result, helps the agent to 
determine WHEN, WHERE and WHY he will make his calls. 
series of thought-provoking letters give a favorable introduction for the 
agent as well as aiding his approach and sales talk. 





The 








ink UP (wma tHe) (LINCOLN) 





~The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than $465,000,000 in Force 


Fort Wayne, Indiana 
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Duffield Endorses 
Presbyterian Plan 


FOR A_ $15,000,000 PENSION FUND 





Ministers Must Pay $25 on Each $1,000 
of Salary; Pensions for 


$600 to $2,000 


Edward D. Duffield, president of The 
Prudential, has endorsed the proposed 
ministerial pension plan of the Presby- 
terian Church, Woodson K. Woods of 
St. Louis, Mo. chairman of the cam- 
paign committee for Missouri, has an- 
nounced. A drive is now under way 
to raise $15,000,000 for this purpose and 
is in charge of a laymen’s committee, 
headed by Will H. Hays. 

Woods has been asked whether an in- 
surance company would be willing to 
underwrite the plan. The query was 
forwarded to Mr. Duffield. He replied: 
“Advise you that Prudential actuaries 
found Presbyterian plan actuarily sound. 
Prudential would be willing to under- 
write plan, but would have to charge an 
additional contribution to cover expenses 
and taxes.” 

The service pension plan will be ex- 
empt from the taxes imposed on private 
enterprises, because it will be operated 
on a nonprofit making basis. Ministers 
and missionaries will annually pay to the 
fund $25 on each $1,000 in salary that it 
pays them. This will provide pensions 
ranging from $600 to $2,000 to each par- 
ticipant upon retirement at age 65 years 
or through earlier disability. Widows 
and orphans will also share in the fund. 

After spending about two years in 
compiling data on the proposed pian the 
entire proposition was then submitted to 
several of the leading insurance compa- 
nies of the country, all of which are 
said to have pronounced it as near per- 
fect as it is humanly possible and esti- 
mated it would be self-supporting within 
fifteen years. 








WILSON NEGOTIATED DEAL 





Former President International Bought 
66,000 Shares of Public Savings; 
Merger With W. & S. Followed 


Massey Wilson of St. Louis, acting 


® for the Insurance Investment Co. of that 


city, was the principal factor in the ne- 
gotiations which led up to the reinsur- 
ance of the Public Savings of Indianap- 
olis in the Western and Southern. He 
purchased 66,000 shares of the Public 
Savings’ capital stock and then closed 
é It is reported that he paid 
approximately $1,000,000 for the stock. 

For some years Mr. Wilson was presi- 
dent of the International Life, but dis- 
posed of his holdings two years ago. 


REHABILITATING CONFERENCE 
n May 15 committees representing 
the American Life Convention of St. 





§ Louis, Mo., and the National Rehabilita- 


tion Association, of which J. R. Jewell 
of Lincoln, Nebr., is secretary, will con- 
fer to consider how the organization can 
Co-operate in rehabilitating disabled per- 
sens. The National Rehabilitation Asso- 
Clation in co-operation with the Fed- 
eral Board of Vocational Education and 
the state boards of forty-one states has 
undertaken the vast problems of aiding 


disabled persons to become self-sup- 
Porting, 





FOUR ADDITIONAL FLOORS 
in xtensive alterations and additions are 
Fe Broaress in the home office building 
ps he John Hancock, Boston, Mass. The 
: Binal building, completed five. years 
Pe was four Stories in height, with a 
— ten stories high. The growth of 
the company has now made necessary 
e building of four additional stories. 
fine altcrations, now in process, have 
tena the 6ctupants of the tower to 
the ey vacate, and take offices in 
ae. ettingell-Andrews building, 378 
ao street. The departments involved 
- e publicity, educational, inspection 
transfer divisions. - ‘ 


IN MORE SPACIOUS QUARTERS 





John J. Kemp, Theatrical Life Under- 
writer Specialist Now Located at 
551 Fifth Avenue 

John J. Kemp, prominent life under- 
writer specializing in theatrical clients, 
has found it necessary. due to the -in- 
crease of his business to secure larger 
quarters than he has been occupying in 
the Aeolian building on 42nd street, and 
on April 25 will move to 551 Fifth ave- 
nue,- corner of 45th street, New York, 
where he will be found by his many 
friends among company executives and 
fellow lief insurance salesmen. 

Mr. Kemp is having one of the best 
years since his entry to life insurance. 
Up to this date he has paid for more 
than a million dollars of business and is 
very optimistic as to the balance of the 


year. 

It will be recalled that Mr. Kemp is 
“the insurance man” to Will Rogers and 
that he also placed a very large line of 
life insurance for Ned Weyburn. 





CHARLES McMAKIN DIRECTOR 


Charles McMakin, for many _ years 
auditor of Brown, Crosby & Co., Inc., of 
New York, has been elected a director of 
that corporation. 











The Colonial Life Insurance C f Ameri 
Industrial Life Insurance— 
Especially Attractive and Favorable to the Insured. 
Ordinary Life Policies— 
All forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 
Give Agents Unusual Money- Making Opportunities 


Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President E. C. Wi a 
Chas. F. Nettleship, 2nd Vice-President iesan, Ressetans 


Home Office—Jersey City, N. J. 















































New Increased Dividend Seale 
Effective January 1, 1927 


New England Mutual Life Insurance Company 


Boston, Mass. 
This Company is now in the very 
Forefront on Low Net Cost 





























In the 


prefer to work. 








“More Good Men 


HE. Missouri State Life now has twenty-five Branch Offices established 

in twenty-five of the principal centers of the country. The Company 

operates in forty states and territories, including the District of Columbia and 
the Territory of Hawaii. 


A definite program of the Company at this time is to enlarge its agency forces 
—get more good men in the field to sell. We have a number of good agency 
openings .in various sections of the country—some offer excellent opportunity 
for District Agency development. 


Liberal contracts. - Well organized Educational, Training and Sales Research 
Departments to aid new men. We work with our representatives. 


If interested, write for particulars. Name section and capacity in which you 


A great Company daily growing greater! 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Mail this Coupon 
For Complete Details 


Field to Sell—” 


Home Office, Saint Louis 





MISSOURI STATE LIFE INSURANCE CO. 
Missouri State Life Building, St. Louis, Mo. 


Please send me particulars regarding Agency 


opening in 





Name 


Address 



















































THE EASTERN 






Page 14 LRT UNDERWRITER . April 22, 1927 








THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 





newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








ANNUAL AUTOMOBILE 
AIRCRAFT NUMBER 
The annual automobile and aircraft 
number of The Eastern Underwriter will 
be issued next week. With 4,500,000 
automobiles manufactured last year a 
large part of which are still uninsured 
automobile insurance is one division of 
the insurance business where agents 
have their work cut out. That agents 
have taken advantage of some of their 
opportunities is shown by the fact that 
the 1926 premiums for motor vehicle in- 
surance in this country foot close to 
$350,000,000. The premiums of the Am- 
erican fire and marine stock companies 
alone are close to $100,000,000; of the 
foreign companies about $15,000,000. 
Liability premiums of the casualty com- 
panies were $130,000,000; property dam- 
age premiums, $47,000,000; collision pre- 
miums, $12,612,180; or total premiums 
for the casualty companies, $188,066,782. 
Premiums of the fire, casualty and full 
cover ‘mutuals were $27,237,185; of the 
reciprocals, Lloyd’s and _ interinsurers, 
$12,246,210. The latter group went back 
somewhat in premium volume. 


AND 


The Eastern Underwriter will devote — 


considerable space in its issue to the 
Massachusetts compulsory automobile 
act and to the time-payment situations. 
While the Massachusetts act has been in 
force only a few months enough has 
been learned to offer some very inter- 
esting information to the insurance busi- 
ness, The Eastern Underwriter having 
lined up the views of stock company 
producers, mutuals, newspapers and the 
Massachusetts insurance department. 

The next important development in in- 
surance will be in the aircraft division, 
and one of the articles in next weck’s 
issue of The Eastern Underwriter will be 
by the head of the Ford aircraft manu- 
facturing unit. 

The edition will have its usual quota 
of articles by people of prominence in 
the business. 





AGENT BROADCASTS 
It has taken an agency in the little 
town of Springfield, Tenn., to put over 
an advertising novelty which will at- 
tract attention among local agents all 


over the country. The Bell-Browder Co. 
of that town, agent of the Hartford and 
other companies, has joined eight other 
firms in the city in the ownership and 
operation of a licensed radio broadcast- 
ing station. The original cost of approx- 
imately $5,000 was paid by a tire and 
vulcanizing company in whose building 
the station is located. The other firms 
pay this station in proportion to time 
used for their respective programs. Each 
firm represents a different line—a drug 
store, an insurance agency, a department 
store, etc. Each has a specific time to 
broadcast and it is advertised over the 
radio each night who has charge of the 
next night’s program. 

Local announcers and local talent only 
are used. No one is permitted to hire 
performers for the program.  This:- 
makes for a friendly spirit and the cost 
is kept at a minimum. The main fea- 
ture of the insurance agency program 
is a negro quartette composed of melody 
singers. 

The idea is a good one and will un- 
coubtedly be copied. 





THREE BILLIONS IN FORCE 





Aetna Life Reaches High Mark Accord- 
ington To Announcement Made By 
V.-P. K. A. Luther 


The Actna Life now has more than 
three billion dollars of life insurance in 
force, according to an announcement 
made this week by Vice-President Ken- 
drick A. Luther. When the annual state- 
ment for the year 1926 was issued in 
January, it showed that the company had 
a total of $2,931,020,467 in force. The 
approximately $69,000,000 necessary to 
top the $3,000,000,000 mark was accumu- 
lated during january, February and the 
early part of March, without the aid of 
any stimulating influence. 

It was slightly more than two years 
ago—in January, 1925, to be exact—the 
Aetna Life entered the $2,000,000,000 
class. A month prior to that, when the 
1924 statement was prepared, the total 
in force was $1,967,897,468. 

It is a notable fact that the acquisition 
of more than a billion dollars of new 
paid for life business was accomplished 
in a brief two-year period, without re- 
sorting to special drives, contests, or 
other high pressure methods. 





GROUP CELEBRATION 





Supervisors Hold Luncheon-Meeting In 
Pennsylvania Hotel; Write Over 22 
Million In Ten-Day Campaign 
The ‘Group insurance supervisors of 
the Equitable Life Assurance Society 
met Tuesday at the Pennsylvania Hotel 
to celebrate the achievement of twenty- 
two and a half million dollars of new 
group insurance business written during 
the annual ten-day campaign in honor of 

Judge Day, president of the company. 

These supervisors represent the special 
group sales organization of the Equit- 
able Life throughout the country, who, 
with the managerial force, are responsi- 
ble for the group insurance production 
in their territories. 

Second Vice-President W. J. Graham, 
in charge of group insurance for the 
Equitable Life, presided at an enthusias- 
tic all-day meeting where a number of 
speakers, among them Henry Kranz, 
sales supervisor; F. A. McCartney, larg- 
est producer of the campaign, and M. J. 
Donnelly, star group producer for 1926, 
discussed problems and methods in 
group selling. 

The record of new business announced 


“at the convention represents in all 49 


contracts, 46 of which are group life and 
three group accident and health insur- 
ance. The production this year is con- 
siderably in excess of the 1926 record 
and the number of new cases, always the 




















H. P. JACKSON 








Harold P. Jackson, president of the 


Norwich Union Indemnity, spent his 
boyhood in Vermont. This particular 
time of the year is known as “the sugar 


season” in Vermont and Mr. Jackson has 
sent to a number of his friends some 
boxes of maple sugar. It was a welcome 
gift. 
ae 

Earle W. Brailey, the new agency su- 
pervisor of the New England Mutual, is 
a graduate of the University of Vermont. 
He taught until seven years ago, when 
he decided to make Life Insurance his 
profession, and joined the ranks of the 
Equitable of New York. In 1921 he was 
removed to St. Johnsbury, and in 1923 
to Manchester, in which city he made a 
highly creditable record, both in busi- 


ness, as a edistrict manager, and as a 
citizen. For the past two years he has 
been his company’s leading producer 


north of Boston. He earned a position 
of leadership among his peers, being 
president of the Manchester Association, 
and secretary of the state association. 
In January he won the prize offered by 
the National Association for the best 
short essay on thrift. 
ok ee 


Joseph F. Matthai, extremely able su- 
perintendent of the automobile depart- 
ment of the United States Fidelity and 
Guaranty, is in a hospital in Baltimore 
recovering from the effects of a recent 
operation. 

* ok * 

Sumner Ballard, president of the In- 
ternational and manager of several re- 
insurance companies, returned to New 
York recently from a cruise on the 
Mediterranean Sea. 

*-) *o% 


John M. Grimes, Jr., the new assistant 
in the advertising department of the 
Bankers Life of Iowa, is a Missourian 
but was educated at Grinnell College in 
Iowa where he won fame as center on 
the varsity football team. He later went 
to the University of Missouri where he 
received his degree in School of Journal- 


ism. He is assisting in the editing of 
“Onward,” the company’s agency publi- 
cation. 








basis of the Judge Day campaign, is 
about two and a half times what it was 
last year. ‘The group production for the 
first quarter of 1927 is also running 
ahead of last year’s extraordinary rec- 
ord by about 24%. 


William R. Alford, of the Equitab 
Life Assurance Society, who is a men. 
ber of the Fred S. Stern Agency at I4¥j 
Broadway, New York City, has a paid. 
for production for the first three months 
of this year amounting to $325,000, Mr 
Alford,-who was 
Chicago, Ill., came to New York in the 
latter part of 1926 and entered the li 
insurance business. His record covers 
nine lives and it is predicted among his 
associates that he will pay’ for one mil. 
lion dollars in his first year of the in 
surance business. 

* * * 


William C. Safford, the new insurancl 


commissioner of Ohio, has been depny 
commissioner, and has a fine reputation 
in Columbus, 

* * * 


Allan Hay, special agent of the New. 
ark branch of the Royal at.41 Clinton 
street, has been elected a member of the 
Newark Chamber of Commerce. 

x oe x 


Henry W. Ives, well-known New York 
marine insurance man, sailed for Europ 
on Tuesday. / 

he, 


W. E. Findlay, manager for Cana 
of the Niagara and Maryland, returned 
from a four-weeks’ business trip through: 
out the principal cities in Western Cat 
ada.. Mr. Findlay reports every appear 
arce of general prosperity in the Wed 
together with an optimistic feeling. He 
states that there is every evidence af 
considerable activity in building during 
the coming season. The new C. P.k 
hotel at Regina, Sask., is to open fet 
business about May 24. 

Me ee 

James S. Kemper, president of the 
Lumbermen’s Mutual Casualty Company 
of Chicago, is receiving congratulations 
from friends because his company has 
gained first rank among mutual casualty 
companies in the number of its _policy- 
holders. It has passed the $5,000, 
mark in premiums and made at under 
writing profit last year of more thal 
$1,000,000. 

Ge 

Miss Chlo Peterson, who has been 4 
pointed director of the newly createl 
publicity department of the Busines 


Men’s Assurance, has been secretary 0 


President W. T. Grant for the past s! 
years. In her new capacity she will coll 
tinue to edit the “Business Men’s As 
surance Bulletin,” house -organ of tht 
company. 
ee ese 

George L. Radcliffe, president of the 
American Bonding, has been aj Be 
by Frank O. Lowden, chaitman of tht 
committee on pardons, probations, pen 
laws and institutional corrections in th 
National Crime Commission, as a met 
ber of this committee which is now & 
gaged in making a study of the enlit 
situation. - 





CLARIS ADAMS HONORED 


Claris Adams, secretary and gener’ 
counsel for the American Life Convel" 
tion, St. Louis, Mo., on a recent vist 
to Detroit, Mich., was the guest of hone’ 
at a dinner tendered by Clarence ! 
Ayers, president of the American Life 
to the trust officers of the leading + banks 
and trust companies of that city. 
Ayers is a member of the executive com 
mittee of the American Life Conventia# 





CHAMPION I. HITCHCOCK DEA! 

As The Eastern Underwriter goes | 
press we are advised that Champion 
Hitchcock, president of the Insurand 
Field Co., Louisville, Ky., publishers 
the “Insurance Field,” died sud 
Wednesday night. 


_ 
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Well Hedged In 
Did you ever try to see the president 
of a trust company in New York City? 
They: really have all those secretaries 
that the Broadway comedies talk about, 
and a few grey-uniformed policemen be- 


sides. In addition to these private cops 


and the secretaries, male and female, 
there are numerous vice-presidents and 
departmental managers who act as buff- 
ers and gets callers insistent upon see- 
ing “the chief.” 

The other night I asked James H. 
Perkins, president of the Farmers Loan 
& Trust Co., New York City, why he was 
so hard to see in his office. 

“Because I am trying to crowd thirty- 
six hours of work into twenty-four,” he 
ccuntered. 

But grand as is the approach to the 
presidents of the banks and trust com- 
penies of New York City, two humble 
life insurance general agents—W. R. 
Collins, Travelers, and G. C. Wells, 
Provident Mutual—have outside of their 
office a gaudy bit of protection of which 
not even the kings of finance can boast. 
It consists of a man in blue uniform with 
a belt and a gun, right out where every- 
body can see the weapon. He patrols 
the corridor in front of the Collins and 
Wells offices and many a man coming 


in to pay a premium has shivered under 
their once-overs. 


The explanation is that Collins and 
Wells are in the Federal Reserve Bank 
Building, which covers an entire block in 
the insurance district, and in the base- 
ment of which is untold wealth, and these 
Sovernnicnt cops are scattered liberally 
all throuch the structure. 

ape? RG 
The Era of Apartment Hotels 

Hotels are going up so fast in New 
York City that the builders have run 
out of names—such cognomens as Berke- 
leys, Stuyvesant, Van Renéselaer, Astor, 

uckingham, ete., having long since been 
usurped, and so some of these new hotels 
are merely known by their street num- 

ers. The hotels just opened are pretty 

much alike, with an extra dash of lux- 
Ury in the lobby and foyer; over-dressed 
\wormen looking as stately, dignified and 
Vall Street as possible; clerks who per- 
He nothing but dogs and children to 
ee them; elevator service all right 
xcept when there is a large dinner or 
ane’ and suites which are comfort- 
> a uniform. Despite all of these 
ee orts hotel tenants suffer from the 
nnut of standardization and after a time 
a. a complex that they are cooped up 
pom as if in a prison. That is the 
h Son they eat away from their own 
otels so much. 

. ho Own these hotels? You would 

Surprised. Frequently, it is that ter- 








ribly ugly little fellow chatting confiden- 
tially in the lobby, some of his charac- 
teristics being a derby, the stub of a 
cigar, and an unmistakable air of au- 
thority. He may own the hotel today 
and in a week own three others, or none. 
He may have bought it on a shoestring, 
or he may be rolling in money. He buys 
real estate and puts up buildings as easily 
as boys play marbles. He is a natural 
bern gambler. “The American Maga- 
zine” could fill every page of every issue 
with these stories if it wanted to do so. 
But even such stories grow monotonous. 
Insurance agents in this town find it 
essential not only to know all about 
these hotel and apartment house struc 
tures as they are being built, and after- 
wards, but before a brick has been laid. 
Every one of the speculating builders 
has friends in the insurance business 
who have watched him grow up. And 
don’t worry; they keep track of all of his 
movements. There is one insurance 
agent in this town who actually has his 
office only a few feet away from that of 
his principal client, who has put up a 
dozen or so business buildings. 
oe 


The Private House Disappearing 


The. question has been asked by an 
out-of-towner: Who lives in the New 
York hotels, especially the hotels where 
people occupy suites and which have 
gone up in such large numbers recently? 

These tenants are the same persons 
who formerly lived in houses or in apart- 
ments. The house is disappearing. Too 
much trouble over servants, coal, taxes, 


and other things, which don’t bother. 


people in apartments and hotels. The 
apartment began to lose popularity :be- 
cause to get a large one at an economic- 
al figure one had to go too far out, which 
means going through the agonies twice 
a day of subway rushes. 

But even wealthy people cannot af- 
ford to live in houses in some parts of 
this city. Such was the case in Fifth 
Avenue where the Vanderbilts and others 
had to sell. Some of these wealthy fami- 
lies are buying co-operative apartments, 
one of the members of the Gould family 
ay having purchased a floor for $100,- 


* * * 


: A Dinner at the Ritz 
With the growth of a anonymous and 


* standardized hotel—the hotel just the 


same as most of the others—there are 
several very famous hotels of the city 
which manage to maintain their individ- 
uality and prestige. One of these is the 
Ritz-Carlton, which is a favorite rendez- 
vous for distinguished foreigners, shar- 
ing that patronage largely with the Plaza 
and Ambassador. 

It was at the Ritz that the Royal had 
its pleasant horseshoe dinner the other 
night, attended by about fifty persons 
and presided over by W.-R. Glazebrook 
of Liverpool, the retired cotton merchant 
who is chairman of the Royal’s board. 
There was more dignity at that affait 
than at any I have attended lately and 


nearly every one wore a white waistcoat. 
It started with a toast to the President 
and then one to the King. 

While Irvin Cobb or Nicholas Murray 
Butler would not have been envious of 
the speeches at this dinner, as no one 
tried to be witty or sensational, it struck 
me that the affair was keyed in just the 
proper mood and was a most enjoyable 
occasion. The Royal crowd had the im- 
pression that a dinner is a dinner and 
not a vaudeville show or a boiler factory 
It was extremely leisurely in starting so 
that the guests could really meet each 
other and talk without having a head 
waiter prod them in the ribs and _ tell 
them to hustle into the dining room; it 
had no music to distract, and of course 
none of those terrible nightmare-provok- 
ing “pep” singers. The waiters were at 
your elbow when needed but not obtru- 
sive; none of that chain gang effect such 
as you see at the big dinners where the 
waiters march in en masse and tramp 
on your toes until you are seated. 

Maybe we’ll all come back to the old 
fashioned dinner some day! 

i Bs & 


A Real Thrill 
The New York “Times” printed a two 


- paragraph news comment on one angle 


of the Sherry-Netherland Apartment 
Hotel fire in New York which for thrill 
possibilities beats anything I ever read 
about firemen for some time. 

_ When the firemen reached the build- 
ing and were wondering how they could 
get quickly to the thirty-ninth floor they 
were amazed to find that there was no 
elevator, but that material was drawn up 
to the top by a bucket lifting device. 
Without hesitation apparently the fire- 
men wanted to get into this bucket ar- 
rangement and be drawn to the top. As 
they stood by it, to pile in, the man in 
charge of the building refused point 
blank to permit them to ascend. There 
was quite an argument about it. A few 
minutes later the firemen put some hose 
in the lift and started it to the top while 
they climbed stairs. In a short space of 
time the bucket met the flames and came 
crashing down to the basement. 

Thus, the firemen’s lives were saved. 
Could any death have been more tragic 
or terrible than that these lucky fire- 
fighters escaped? The willingness of 
firemen to volunteer to make such a jour- 
ney is but an example of the reason why 
professional fire fighters are held in such 
high esteem. 

#.% 
The Two Children Of A Life Insurance 


Man 


The other day I met Charles Sachs of 
the Northwestern Mutual Life in this 
city. Mr. Sachs has been a steady, 
large pfoducer throughout thirty-one 
years of agency work in various capa- 
cities, yet he says his greatest pride is 
in his two children. Miss Alice Sachs 
was graduated from Wellesley College 
last year after having won every scho- 
lastic honor normally available and broke 
the hitherto existing record by annexing 
a new one: a scholarship in the Univer- 
sity of Paris (The Sorbonne) under an 
arrangement which constitutes her vir- 
tually a ‘foreign fellow” of Wellesley. 
The college is enthusiastic about the 
quality of the papers the young lady is 
sending to them, which are used in the 
French classes. 

The son, Robert Sachs, is nearly six- 
teen. In a recent issue of the Wood- 
mere Academy’s newspaper, distributed 
on the occasion of that school’s spring 
play, in which young Robert had the 
principal comedy role, appeared accounts 
of the boy’s athletic prowess, and two 
articles composed by him: an interview 
with F. P. A., the noted columnist; and 
a piece of blank verse which came as a 
surprise to his parents, but not a de- 
pressing shock, in view of the other items 
recited displaying a well-balanced ver- 
satility. 

. . * , 
W. F. Atkinson On Spain And Morocco 


W. F. Atkinson, general agent for the 
Northwestern Mutual in Brooklyn, has 
just arrived back from a trip to the re- 

gion of the Mediterranean where he vis- 


ited Morocco, Spain and Algeciras. on 
the straits of Gibraltar. Mr. Atkinson 
said he found Morocco interesting and 
full of sudden, startling contrasts, one of 
the most picturesque places he has seen. 
He spent two weeks there and motored 
for the most part. 

Of course, he thought Spain charming, 
romantic and replete with color. He vis- 
ited Granada, Cordoba and Seville. He 
thought the great mosque at Cordoba im- 
pressive and said it seemed to be in a 
good state of preservation after many - 
centuries. While in Granada he had his 
first view of the matchless Alhambra 
which has been the inspiration of so 
many artists and writers. 

Mr. Atkinson made a quick trip across 
by steamship and thence by automobile 
to the places he was to visit. He said 
one could not help being struck by the 
immense difference between the colorful 
and intriguing life of the people of Spain 
and Morocco and the somewhat drab life 
of the people here. 

a ee 


Guilds of the Middle Ages and Their 


Insurance 


James J. Walsh, well known physician 
and authority on the Middle Ages, has 
shown in his able book, “The Thirteenth, 
Greatest of Centuries,” that that century 
was one of splendid achievement, not 
only in the sphere of the arts, but also 
in the field of economics. Speaking of 
insurance as it was known in that far- 
off day, Dr. Walsh remarks: 

“Insurance is usually supposed to be 
a modern idea representing one of those 
developments of the capitalization of mu- 
tual risks of life, property, and the like 
that have come as a consequence of 
modern progress. The insurance system 
of the Middle Ages, the organization of 
which came in the Thirteenth Century, 
is therefore extremely interesting. It 
was accomplished, as was every form of 
co-operation and co-ordination of effort, 
through special guilds or through the 
trade or merchant guilds. Among the 
objects of the guilds enumerated by Toul- 
min Smith is insurance against loss by 
fire. This was paid through the particu- 
lar guild to which the merchant belonged, 
or in the case of the artisan through a 
special guild which he joined for the pur- 
pose. Provision was made, however, for 
much more than insurance by fire. Our 
fire insurance companies are probably 
several centuries old, so also are our 
insurance arrangements against ship- 
wreck. Other features of insurance, 
however, are much more recent. Prac- 
tically all of these were in active ex- 
istence during the Middle Ages, though 
they disappeared with the so-called ref- 
ormation, then did not come into exist- 
ence again for several centuries and, in- 
deed, not until our own times. 

“The other guilds, for instance, provided 
insurance against loss from flood, against 
loss by the fall of a house, by imprison- 
ment, and then also insurance against 
the loss of cattle and farm products. All 
the features of life insurance were in 
existence. The partial disabilify clauses 
of life or accident insurance policies are 
recent developments. In the old days 
there was insurance against the loss of 
sight, against the loss of a limb, or any 
other form of crippling. The deaf and 
dumb might be insured so as to secure 
an income for them, and corresponding 
relief from leprosy might be obtained; 
so that, if one were set apart from the 
community by the law requiring segre- 
gation of lepers, there might be provi- 
sion for food and lodging, even though 
productive work had become impossible. 
In a word, the insurance system of the 
Middle Ages was thoroughly developed. 
It was not capitalistic. The charges 
were only enough to maintain the sys- 
tem, and not such as to provide large 
percentage returns on invested stocks 
and bonds, and the accumulation of huge 
surpluses that almost inevitably lead to 
gross abuses. What is best in our mod- 
ern system of insurance is an imitation 
of the older methods. Certain of the 
trade insurance companies which assume 
a portion of the risk on mills, factories 
and the like, are#typical examples.” 
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Cotton Insurance Ass’n. 
Is Doing Fine Work 


OPERATING SINCE YEAR 1905 





Helps Solve Problems Of Interest To 
Cotton Insurance; Dargan Executive 
Committee Chairman 





During this past Fall and Winter, 
when the cotton warehouses and cotton 
gins throughout the Southern states 
were handling America’s largest cotton 
crop; when the market was steadily de- 
clining and general uneasiness, if not 
alarm, was being felt by all concerned 
with the South’s welfare and interested 
in her largest product; fire and marine 
underwriters have helped some in solv- 
ing the problems incident to the unusual 
situations that arose by a series of timely 
and enlightening bulletins, dealing in an 
expert manner with every conditions of 
interest to an insurer of cotton. These 
bulletins were issued by the home office 
of the Cotton Insurance Association, At- 
lanta, Ga. This organization, which 
numbers among its company members 
the world’s leaders in cotton underwrit- 
ing, has, since the Fali of 1905, been 
serving the cotton trade through the 
local agents of the South. In that period 
of time it has come to be a recognized 
authority on the conservation and insur- 
ance of cotton from the time it is ginned 
and baled until delivered at American or 
Canadian spinning mills, or on board 
steamer for export. 

Functions Of The Association 

The functions of the CIA, as the Cot- 
ton Insurance Association is known, are 
to write, under reporting, or, what is 
commonly called “per-bale” covers, the 
fire and tlood risk of cotton shippers who 
buy cotton at two or more locations and 
own it while in transit. In addition the 
CIA writes reporting covers on cotton 
for railroads that indemnify the carriers 
when legally liable as carriers or ware- 
housemen for loss by fire. Other classes, 
not subject to the usual cotton forms is- 
sued by the fire companies, are also 
cared for by the CIA, but the two above 
mentioned represent the greater part of 
the business it handles for its company 
members. Volumes could be written on 
the organization and system necessary 
for the conduct of this business, but 
space here permits of only the briefest 
comment. 

In addition to the home office at At- 
lanta, from which the chief executive 
work of the CIA is carried on and where 
the elaborate system of accounting 
necessary in such an organization is 
conducted, branch or field offices are 
maintained in Atlanta, Dallas, Okalhoma 
City, Little Rock, Memphis and New 
York City. It is from these offices that 
the direct field work of the CIA is car: 
ried on, and it is through them that the 
home office keeps in such intimate touch 
with cotton conditions as evidenced by 
the bulletins referred to in the first part 
of this article. 

The affairs and business operations of 
the CIA are supervised by an executive 
committee composed of company mem- 
ber officials, Milton Dargan, southern 
manager of the Royal, being the chair- 
man. 

The executives of the association are 
E. B. Proctor, manager; J. S. Darling- 
ton, assistant manager; and R. B. 
Berkeley, assistant manager. 





WITH SCOTTISH UNION 
C. P. Banghart, New York State agent 
for ‘the Employers Fire, is resigning as 
of May 1 to join the Scottish Union & 
National as western New York State 
agent with headquarters at Rochester. 





Agents’ Ass’n. Favors 
Single Interest Cover 


FOR AUTO FINANCE ACCOUNTS 








Chicago Convention Moves To Avert 
Surety Rate War; Takes Up Bank 
Agency Question Again 





Chicago, Ill, April 20—The National 
Association of Insurance Agents, which 
is in midseason session here, has so 
many live topics up for discussion that 
they number thirty-two on the agenda. 
The most important are the General Mo- 
tors compulsory acceptance of insurance 
by installment car buyers and the action 
of other car manufacturers also combin- 
ing insurance with financing, the rate 
war which looms upon the surety insur- 
ance horizon, the trend towards the 
adoption of compulsory insurance meas- 
ures and the progress of co-operative 
plans between companies and agents so 
far as daily newspaper advertising is 
concerned. The agents thought when 
the Chrysler Palmetto plan was aban- 
doned that their troubles were mostly 
over. Not so. 

Now the finance companies are having 
nominal resident agents countersign the 
policies but the contract is really closed 
by dealers. The convention passed a 
resolution reading in part as follows: 

“We recognize the fact that some sat- 
isfactory method or protecting the fi- 
nancing corporation is necessary. The 
protection of its equity is all that it 
should reasonably demand. This pro- 
tection can be afforded through the 
“single interest policy” leaving to the 
purchaser for his own determination the 
method of protecting his interests. The 
present plan of writing finance business 
has produced a most unsatisfactory loss 
experience due to the lack of selection 
of risks. This high loss ratio is natu- 
rally passed on to the buyers of auto- 
mobile insurance. The single interest 
policy will protect the interests of the 
finance corporation. Allow the local 
agent to insure the owners’ interest, and 
thereby provide proper selection of risks 
with a reduced loss ratio which will be 
to public benefit. 

Recommends Single Interest 

“Your committee, therefore, further 
recommends that the executive officers 
of this Association confer with the Na- 
tional Automobile Underwriters’ Confer- 
ence relative to the single interest plan 
as a solution of this problem, and fur- 
ther recommend that the National Auto- 
mobile Conference include in its rules 
those not eligible to be licensed to re- 
ceive commissions.” 

The agents are greatly disturbed over 
the William B. Joyce-Scofield Rowe 
controversy relative to discounts on 
forgery bond business and they think 
that Joyce and possibly some other com- 
panies are in a mood for a rate war. 








The Big Spring 
Parade Commences 


This is the day of motorcars. Along 
countless highways and city streets of 
the nation they roll in a seemingly end- 
less procession. And this stream is 
constantly augmented by new cars‘from 
the factories. 


Motorists have no easy road to follow 
now-a-days, for the inexperienced cause 
traffic jams and reckless drivers run 
amuck. Thieves, fires and storms add to 
the peril. The many dangers encount- 
ered by autos on the road and off, are 
summed up in the insurance covers of- 
fered as protection:—Fire, Theft, Col- 
lision, Property Damage, Liability; also 
Windstorm, Hail, Earthquake, Explosion 
and Water Damage. All take their toll. 
And then severe financial loss strikes 
the owners unless insurance is carried— 
Complete coverage should be sold to as 
many motorists as possible. 


Agents of the Harmonia Fire Insur- 
ance Company provide their clients with 
sure protection against all of these haz- 
ards. 


Progressive, well qualified agents, 
will do well to consider representa- 
tion in their agency for the 


HARMONIA 


Fire Insurance Company 
NEW YORK OFFICE 
59 MAIDEN LANE 


The following telegram was sent by rep- 
resentatives of the National Association 
of Insurance Agents and the National 
Association of Casualty and Surety 
Agents to R. R. Gilkey, secretary of the 
Surety Association of America: 


ciations, held in Chicago today, is com- 
cerned by reports of dissensions in the 
Surety Association and the threat of im- 
pending rate war. The reputation of the 
insurance and surety business woul 
suffer by any such outbreak and as rep- 
resentatives of the companies which con- 
stitute the Surety Association it theif 
dealings with the public we wish here t0 


“A joint meeting of the executive com- 
mittee of the two national agency asso- 











Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


a assert both the public’s and agents’ i” 
terest in this crisis. 

“To this end we contend first thi both 
rates and practices in the bonding bus! 
ness are subjects for and by right should 
be regulated by organized effor' and, 
second, rates should reflect at ali times 





J. A. Kelsey, General Agent 


UNITED STATES FIRE BRANCH: 45 JOHN STREET, NEW YORK 
George Z. Day, Ass’t General Agent 


the actual experience plus ample ! vading 
for expenses and contingencies and 4 
reasonable profit and, third, all member 
companies should enjoy like privileges 
with respect to any rates for bonding 





ASSETS é . . 
PREMIUM RESERVE ° 
OTHER LIABILITIES ° 
NET SURPLUS . . 


U. S.—Statement December 31, 1926 


forms. Our respective associations te? 
der their good offices in a policy of com 
ciliation if in the judgment of your body 
that will serve any useful purpose. 


‘ a - i $8,132,324.02 

: : : : ~ 1,981,557.73 Discusses Branch Office System 
790,346.75 Chairman Harrington, of the executive 

: : t ei committee of the National Association 

. . . . 5,360,419.54 discussed the growth of the branch ome 
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“Tf Roger Babson says it’s O.K., 


An Agent Beats Internal Politics 


SCENE: Office of H. A. Baldridge, President of the Baldridge 
Store, Inc. Tom Saunders enters briskly. He is junior partner 
of Saunders Insurance Agency. 


Saunders: ‘'1'm mighty glad you could give me a few minutes, 


Mr. Baldridge. I want to tell you about at  ripesoes I’ve hit © 


on that will save you 80% on premiums and give the Baldridge 
Store the best sort of fire-protection in the world:’’ (While 
Saunders is talking, Mr. Tingley, Treasurer, enters.) 


Mr. Baldridge: ‘‘Say Tingley, you came in just at the right 
moment. Saunders, here, has just started to explain a way to 
save 80% on the fire policies he’s been writing for us.”’ 

Treasurer: (testily) ‘‘He’ll have to do some explaining. If 
there was anything to it we'd have heard about it from Jim—~" 
(Tingley realizes he has made a blunder and stops short.) 


Mr. Baldridge: (slightly annoyed, turns to Saunders) ‘‘I 
suppose I should explain what lies back of Mr. Tingley’s re- 
marks. I’m sorry to tell you that we have decided not to renew 
Our insurance with you, but to place it through another 
agency. Mr. Tingley’s brother has recently moved here, and 
has become a partner in the Resolute Agency. Candidly, I like 
the idea of our insurance being handled by someone so close to 
the management. Sort of keeps things in the family. But, of 
course, I still wart to hear what you have to say.’ 


Saunders: ‘‘Thank you, Mr. Baldridge. The proposition is 
Perfectly simple—and entirely straight and above-board. The 
Premium rate on the Baldridge Store will drop 80% the mo- 
Ment automatic sprinklers are installed—”’ 


Treasurer: (cutting in) ‘“‘—providing the Baldridge Store 
Wishes to spend the money. I don’t think we are prepared to 


tic up that much of our working capital, just now. Do you, 
Mr. Baldridge?”’ ae 





Please send, free, a copy of Roger W. 
Babson’s letter and ‘‘The Local Agent 
and Automatic Sprinklers.” 


Address ___ 


3 Grinnell Co., Inc., 253 W. Exchange St., Providence, R. I. f 











Mr. Baldridge: ‘‘Absolutely not.’’ (Turning to. Saunders, 
ironically.) ‘‘Unless Mr. Saunders would like to finance the 
operation himself.” 


Saunders: ‘Yl do better than that, Mr. Baldridge. I'll have 
Grinnell Company do it for you. They will install a Grinnell 
Automatic Sprinkler system to be paid for in six annual pay- 
ments amounting to the difference between your present 
premium rate and the new low one. Thus in six years you'll 
have a sprinkler system entirely paid for without taking a 
nickel from your working capital. And without spending a 
cent more than you are now paying for insurance.” 


Treasurer: ‘It all sounds very plausible, young man. But I 
think it’s a little too good.”’ 


Saunders: ‘‘You would accept Roger W. Babson’s testimony 
that it is good, wouldn’t you, Mr. Tingley? Here’s an open 
letter from Mr. Babson, published by Grinnell Company. It 
analyzes this sprinklers-for-premiums proposition from every 
standpoint, ee» gives it unqualified ieducnumaaest 


Mr. Baldridge: ‘‘If Roger Babson says it’s O. K., Tingley, it’s 
good enough for the Baldridge Store. Forget what I said 
about changing agencies, Saunders. And let me know what 
you can do for us on the insuring of the plate glass in the en- 
larged show windows we're putting in.”’ 

* * * 


—yes, there’s something more to this sprinklers-for-premium 
proposition than a protection against competition. Thousands 
of authorized agents and brokers have found the good will it 
earns has made the way easier for increasing present lines and 
adding new ones. Some of the biggest agencies freely admit it 
has helped them get where they are hs a Send the coupon 
for Mr. Babson’s letter, and the free booklet ‘“The Local Agent 
and Automatic Sprinklers.”’ 


 ~GRINNELL 


AUTOMATIC 





SPRINKLER 


SYSTEM 
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Some Groups Change 
Reinsurance Plans 


FIREMEN’S COMPANIES ALSO 





Firemen’s Reinsures 100% Of Every Risk 
And Cedes Back Fixed Percentage; 
Economy Achieved 





A number of groups of insurance com- 
panies, one of which is the Firemen’s 
of Newark group, have at various times 
adopted for the sake of economy of op- 
eration and for the purpose of propor- 
ticnately distributing premiums and 
losses between the various companies of 
the group the. plan of giving to each 
company in the group a percentage of the 
total business of the group. This means 
that each company of the group will 
to the amount of its percentage share 
proportionately in each risk insured and 
in the net results of the operation of the 
group. 

One of the most, if not the most im- 
portant, objects to be attained by this 
method is economy in operation. To 
get the greatest measure of economy it 
is necessary that the outstanding policy 
liability as it is at the inception of the 
plan, be inter-reinsured between the 
companies of the group on the basis of 
the percentage which each company in 
the group will, in the future, share in 
the group operations. 

The benefits of this are patent to any- 
one versed in operating a group of in- 
surance companies, both from the ac- 
counting and underwriting bases. The 
Firemen’s group changed its method of 
inter-company reinsurance from a facul- 
tative to a treaty basis on January 1 of 
this year. Under the new plan the Fire- 
men’s reinsures 100% of every risk writ- 
ten by every company in the group with 
the exception of the Capital of Concord 
and cedes back to each company 8% of 
each risk. The Firemen’s itself retains 
60% of every fire risk written. 





—a 


S. E. U. A. MEETING IN N. Y. S. 


The executive committee of the South- . 


Eastern Underwriters’ Conference has 
picked Briarcliff Lodge, N. Y., as the 
place for the annual meeting of the as- 
sociation, to be held during the early 
part of June. On May 17-18 a monu- 
ment will be unveiled at Holland Springs, 
Georgia, marking the place where the or- 
ganization meeting of the S. E. U. A. 
was held. 





BLUE GOOSE ELECTIONS 


The New England Pond of the Blue 
Goose at Boston recently elected the 
following officers: Bertram E. Ames, 
Phoenix of London, most loyal gander; 
W. R. Rhyan, North British & Mercan- 
tile, supervisor of the flock; W. Wales, 
Boston Board, custodian; William Bry- 
ant, Boston Board, guardian of the pond; 
John F. Driscoll, Atlas Assurance, keeper 
and W. A. Bell, Aetna, wielder of the 
quill. 





BLUE GOOSE HONORS ROSE 


Henry L. Rose, who has retired as 
Most Loyal Gander of Chesapeake Pond, 
A. H. O. Blue Goose, was presented with 
a solid silver coffee set at the annual 
meeting of the pond. Charles H. Hol- 
land, president of the Independence Fire, 
was the principal speaker of the evening. 





STARTS NEW AGENCY 


C. O. Ransom, for several years vice- 
president of the James & Manchester 
Co. of Cleveland, Ohio, has retired to 
establish the general insurance agency of 
Ransom & Co. of Cleveland. 





ON TOUR IN FLORIDA 


Fraprie S. Lindsay, assistant secretary 
in charge of the southern agencies of the 
American of Newark, has gone on a 
three weeks business trip through Flor- 
ida where he will visit the state agen- 
cies of the company. 








NORWICH UNION 


policies and service 
have World-Wide 
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Missouri Auto Club 
Company Now Writing 
OFFERS 


20% CUT IN RATES 





Offers All Lines: on Reciprocal Basis; 
Claims Stock Company Support 
in Reinsurance 





The Inter-Insurance Exchange of the 
Automobile Club of Missouri, which js 
holding out the promise of a “20% cut in 
rates” to members of the Automobile 
Club who place their automobile insur- 
ance with the organization opened for 
business at the headquarters of the 
Automobile Club of Missouri in St. 
Louis, Mo., on April 15. The exchange 
has been approved by the Insurance De- 
partment of Missouri and has been an- 
thorized to accept risks on automobile 
fire, theft, property damage, collision 
damage and liabiilty insurance. It pro- 
peses to sell insurance to only members 
of the Automobile Club. 

The persons interested in the new ex- 
change have put up a guaranty fund of 
$50,000 and. also convinced the Missouri 
Insurance Department that it was pre- 
pared to write upwards of $1,500.000 of 
insurance. The law requires that a 
minimum of that amount of prospective 
business must be in sight before a char- 
ter can be obtained. 

The exchange will be operated on the 
reciprocal basis and members of the club 
taking out policies with the new organi- 
zation will be called upon to pay to their 
full ability any losses the exchange may 
suffer over and above the premiums col- 
lected from members. The promise 1s 
held out that the policyholders will share 
in any profits that may accrue to the 
organization. 

The affairs of the organization will be 
handled by three attorneys-in-fact, none 
of whom are experienced insurance men. 
They are Walter H. Petring, a retired 
coffee company official; John A. Lewis, 
a banker, and M. H. Rodemeyer, a real 
estate operator. There will also be a 
board of directors of nine members a 
follows: Fred H. Semple, chairman; 
Thomas. N. Dysart, vice-chairman, and 
Wr. Willard Bartlett, George H. Berry, 
T. T. Caradine, R. Vernon Clark, James 
F. Cook and Edwin E. Culver, Jr. 

The organization claims to have pet 
fected arrangements to reinsure its risks 
with a stock insurance company. The 
identity of this alleged reinsurer has not 
been revealed. It promises that all sur: 
plus after expenses and liabilities have 


been paid will be returned to the policy § 


holders on a pro rata basis. 

The affairs of the new insurance eX 
change are so closely interlocked with 
those of the Automobile Club of Mis 
souri there may be some legal compli- 


cations ahead of the latter organization 5 


if the insurance venture does not pers 
out as nicely as its promoters hav 
promised. 


WESTERN BUREAU MEETING 


The Western Insurance Bureau wil 
hold its annual meeting at Briarcl 
Lodge, N. Y., on May 6 and 7. ‘The Bu- 
reau generally holds its spring meeting 
at this beautiful spot just outside of New 
York City in the Westchester county 
hills. 


PEASLEE WITH LABORATORY 

W. D. A. Peaslee has joined the staf 
of the Underwriters Laboratories as 
sistant to the president. Mr. Peaslee 1s 
a chemical and electrical engineer, 4" 
has served with various other orgamlz 
tions both in engineering and executl"® 
capacities. 


SUN STARTS FIRE. 
Rays of the sun, focused by a window 
pane, set fire to a heap of rubbish a 
caused a small blaze in Philadelphia. 














SPRINKLER MEETING TODAY 
The annual meeting of the Sprinkle 
Leakage Conference will be held today # 
ncon at the Drug & Chemical Club. + 
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Insurance Not Voided 
By Transfer Of Receipt 


GLOBE & RUTGERS IS LIABLE 





Federal Court Holds Company Must Pay 
On Policies Covering Loss Of 
Chinese Silk Cocoons 





The liability of a fire insurance com- 
pany is not terminated by the fact that 
a warehouse receipt for insured silk co- 
coons is placed in the insured’s creditor’s 
bank as a pledge, the warehouse receipt 
not being endorsed as required by its 
terms to constitute a transfer of title to 
the goods according to a decision of the 
appellate division of the United States 
Court for China. This decision was made 
nctwithstanding a provision in the poli- 
cies that if the insured property passed 
from the insured otherwise than by will 
or operation of the law. the insurance 
ceases. The case was that of the King 
Foong Silk Filature against the Globe & 
kutgers of New York. 

In affirming the decision of the lower 
court. the appellate division was guided 
in part by the principal that a policy is 
to be construed strictly against the in- 
surer- where there is reasonable doubt 
and that where possible, forfeiture of 
policies are to be avoided. On this basis 
the court held that the transfer for col- 
lateral purposes of the warehouse receipt 
did not operate to terminate the Globe 
& Rutgers’ obligations. 

Judge Dietrich, who delivered the 
opinion of the court, said in part: 

Extracts From Opinion 

“On January 27, 1924, in Shanghai, 
China, a fire destroyed the Hsin Kong 
Godown, or warehouse, together with 
its contents. In it the plaintiffs, who 
were engaged in the silk filiature busi- 
ness, had stored 115 piculs of cocoons, 
of a value in excess of Shanghai taels 
25,000, and covered by three several poli- 
cies of fire insurance, aggregating that 
amount, issued by the defendant, Globe 
& Rutgers. Upon demand of the in- 
surer, the question of the extent of the 
loss was submitted to arbitration, result- 
ing in an award of the full amount of 
the policies. Thereafter it denied all lia- 
bility, and plaintiffs brought this suit. 
Upon comprehensive findings of fact, the 
court gave the plaintiffs judgment, from 
which. defendant brings error. 

“The principal defense below and here 
is predicated upon a clause in the pol- 
icies which provides that, ‘If the interest 
in the property insured pass from the 
insured, otherwise than by will or opera- 
tion of law, the insurance ceases to at- 
tach as regards such property.’ The ma- 


terial facts may be briefly stated. Plain- 


tiffs did business largely on credit, bor- 
towing in the main, if not exclusively, 
from one Kuo, who was a friend of one 
of them, and a relative of another. Kuo, 
in turn, borrowed part of the funds thus 
furnished from a local bank. His credit 
was such that the bank honored his over- 
drafts, but, in accordance with a bank- 
Ing practice, at the end of the year and 


§ shortly before the fire occurred ,he was 


called upon to take up his overdraft, 
amounting at the time to approximately 
taels 20,000. ~ 
Bank Held Papers 

“The plaintiffs, being indebted to him 
t double that amount, turned over to 
Im, without endorsement, the warehouse 
receipt they held covering the cocoons, 
together with the insurance policies, and 
€ delivered them in the same condition, 
together with his promissory note for 
substantially the amount of the overdraft, 
to the bank. The bank held the papers 
at the time the fire occurred, but im- 
Mediately thereafter returned them to 
the Dlaintiffs. The receipt contains a 
Provision requiring the ‘chop’ or endorse- 
Ment of the plaintigs as a condition to 
the transfer of the goods to a third per- 
son. .The validity of a delivery without 
endorsement is in controversy; but for 
€ purposes of the case we assume, but 
nd not decide“that it was exective for 
the use. intended -by- the parties. 

Undoubtedly, we think, it was the un- 


& 





1. What constitutes 
sole and uncondi- 
x tional ownership ? 
2. How can | be sure my fire insurance 
protects me while my dwelling is being 
moved to a new location? 3. What 
companies furnish hold-up insurance 
without residence burglary insur- 
ance? 4. Cana New York broker 
write business in the State of Vir- 
ginia? 5.Who doesa local agent 
represent first—his companies 
or his customers? 6. What 





are State insurance funds? 








These or similar ques- 
tions are being sent 
daily to the INSUR- 
ANCE INFORMA- 
TION BUREAU 








You may send your 
particular problem for 
answer — without charge 





—to the INSURANCE 





INFORMATION BUREAU, 
670 Main Street, Hartford, Conn. 
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RALPH B. IVES, President 
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Shanghai Situation 
Called Not Alarming 


OCEAN RISKS ARE FAIRLY SAFE 





Movement of Goods to and From the 
Interior Along Yangtsze River 
Presents Different Problem 





Latest word received by the American 
Foreign Insurance Association, marine 
branch, in Shanghai indicates no impor- 
tant changes in the situation, which is 
described as not alarming in respect of 
overseas shipments to and from the 
coast ports including Shanghai. Move- 
ment from and to the interior presents 
a more difficult problem both for the 
shipper and the underwriter and is now 
upon a restricted basis, particularly in 
central and southern China. 

Marine underwriters in Shanghai are 
granting war, strikes, riots and civil 
commotion coverage to their open policy 
holders on imports and exports at rates 
which indicate that they anticipate no 
general or serious destruction of goods 
in transit at ports until warehoused or 
until on board steamer. 

Movement of native goods and pro- 
duce from the interior and the upper 
Yangtsze beyond Hankow is proving 
difficult. Insurance rates on these ship- 
ments and for the further voyage down 
the lower Yangtsze from Hankow to 
Shanghai and intermediate ports are be- 
ing quoted for day by day only, with 
many Shanghai offices declining all of- 
fers except those for account of their 


open policy holders with warranty of 
convoy. 14 








derstanding of the plaintiffs, of Kuo, and 
of the bank that the receipt was to be 
held as a pledge in the nature of col- 
lateral security. By a translation from 
Chinese into English, of plaintiffs’ writ- 
ten claim made after the fire occurred, 
defendant seeks to put them in the po- 
sition of characterizing the transaction 
as: one of mortgage, by which title was 
transferred; but the correctness of this 
translation is challenged by a competent 
witness for plaintiffs, and in view of all 
the circumstances, we agree with the 
lower court that title to the property did 
not pass. Arguing that even if this view 
be taken, the transaction had the effect 
of qualifying and reducing the interest 
plaintiffs had in the insured property at 
the time the policies were written, the 
insurer contends that for that reason it 
operated to terminate the insurance. 
Language Interpreted 

“The position might be well taken were 
the clause under consideration as broad 
as are similar provisions frequently 
found in modern policies. But it will be 
noted that the language here does not 
provide for termination in case of any 
change of interest, or in case the insured 
ceases to be the sole and unconditional 
owner, or to have complete ownership, 
or to remain in exclusive possession. The 
provision is only that the insurance 
ceases in case ‘the interest in the prop- 
erty insured passes from the insured’; 
that is, as we interpret the language, the 
entire interest. Undoubtedly, the plain- 
tiffs had legal title to, and a very sub- 
stantial interest in, the property at the 
time it was destroyed. 

“Under the familiar principles of in- 
surance law that a policy is to be con- 
strued strictly against the insurer, and 
that where reasonably possible, for- 
feitures are to be avoided, we are of the 
opinion that the transfer for collateral 
purposes of the warehouse receipt did 
not operate to terminate the defendant's 
obligations. f ig 

“In view of our assumption that the 
mere delivery of the warehouse receipt 
was effective, certain of the assignments 
respecting exclusion of tendered testi- 
mony need not be discussed. There 
being no substantial proof of agency, it 
was not error to decline defendant’s 
offer to prove that one Chong attempted 
to bribe an adjuster.” 
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General Brokers Plan 
Big Banquet April 28 


OVER 1,000 ARE EXPECTED 





Twenty-one Speakers Listed; Include 
Beha, Stoddard, Phillips, Dorman, 
Allen, Gardner and Others 





When the General Brokers’ Associa- 


tion of the Metropolitan District, Inc., 
holds its second annual banquet next 
Thursday evening, April 28, in the grand 
ball room of the Hotel Commodore in 
New York it is expected that over 1,000 
insurance brokers, company -representa- 
tives, lawyers and members of state in- 
surance departments will be present. The 
association has prepared an _ elaborate 
speaking program, listing twenty-one 
speakers, each of whom will be limited 
in his talk to five minutes. Over forty 
fice, life and casualty insurance compa- 
nies have already ,engaged tables. 

J. S. Hirsch of the General Brokers’ 
Association will be the toastmaster. 
President Robert E. Keleher, former 
President Herman A. Bayern, and Sec- 
retary Arthur Arnow will be the speak- 
ers from the ranks of the association. 
Those outside of the organization who 
will speak include the following: 

James A. Beha, superintendent of in- 
surance, New York. 

Jesse 5S. Phillips, president Great 
American Indemnity Co, and former su- 
perintendent of insurance. 

Francis R. Stoddard, former superin- 
tendent of insurance, and present arbi- 
trator under the casualty and surety ac- 
quisition cost plan. 

Henry D. Sayer, executive secretary of 
New York State Industrial Survey Com- 
mission. 

H. O. Patton, field secretary, Eastern 
division of the United States Chamber 
of Commerce. 

John J. Dorman, commissioner of Fire 
Department, New York City. 

E. M. Allen, former president of the 
National Agents Association and vice- 
president of the New York Indemnity. 

Leonard L. Saunders, executive secre- 
tary Insurance Federation of the State 
of New York. 


Harry A. Stevens, president, Insurance 


Brokers’ Association of Massachusetts. 
Frank L. Gardner, president of Na- 
tional Association of Insurance Agents. 


J. W. Rose, 
New York State 
Agents, Buffalo. 

William R. Bayes, 
lyn National Life. 

Oscar A. Meyerson, 
Brokers’ Association. 

John E. O’Brien, 

Alfred B. Nathan, attorney. 

Wallace J. Falvey, vice-president and 
manager of Mass: achusetts Bonding & 
Insurance Co. 

Other guests will include: 

Daniel F. Gordon, first deputy super- 
intendent of insurance ; Albert N. But- 
ler, chief examiner, fire insurance com- 
panies; J. L. Wood, chief of complaint 
bureau of Insurance Department; Ter- 
rence F. Cunneen, third deputy superin- 
tendent of insurance, all of the New 
York Insurance Department. 

Samuel Wolfson, president of the East 
New York and Brownsville Brokers’ As- 
sociation; Mortimer Weinberg, president 
of Brooklyn Brokers’ Association; Rob- 
ert Owens, president, Fire, Marine & 
Liability Brokers’ Association. 


secretary and treasurer, 
Association of Local 
president, Brook- 
counsel, General 


attorney. 





ROYAL CONFERENCE HERE 
Field men and branch managers of the 
Royal in the territory of the New York 
department met at the home office for 
a two day conference this week. About 
twenty-five men were present. 





aaa J. E. NAYLOR DIES 

J. E. Naylor, a placer for Fred. S. 
James & Co. for about nine years in 
the New York office, died Monday morn- 
ing at his home in Brooklyn. He was 
fifty-two years of age. 


N. Y. CITY LOSSES OFF 39% 


New York City fire losses for the first 
quarter of 1927 show a tremendous re- 
duction over the same period for 1926 
according to figures of the New York 
Board of. Fire Underwriters. This re- 
duction amounts to over 39%. In 1926 
incurred losses for the first three months 
amounted to $7,735,048. This year they 
amount to $4,689,878. For the Jersey 
shore territory there was an increase in 
losses of 109%, jumping from $492,479 to 
$1,030,433 for the first quarter of 1927. 





H. G. TREISS MOVES 


H. G. Treiss, metropolitan district 
agent of the American National Fire, 


has moved to the new Insurance Center 
building on John street.in New York. 
He has taken space on the ground floor. 
The American National is a member of 
the Great American fleet. 








O. J. PRIOR, President 


INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















ENLARGES AUTO DEP’T. 

The Allemannia Fire of Pittsburgh is 
enlarging its automobile department and 
has appointed William C. Fiand manager 
of the department. Mr, Fiand has spe- 
cialized on this class of business as de- 
partmental manager for other compa- 
nies. 


—— 


OHIO COMPENSATION RATES 
_ It_is expected that compensation rates 
in Ohio will be increased nearly 20% 
on July 1. 





The Century Indemnity has devoted 
the current number of its house organ 
entirely to burglary insurance. 
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Stand Back 
of Your 
Fire Chief 


He is the logical man to 
guide and direct local fire 
prevention activities. It 
is his business to know 
what causes fires, how to prevent them, 
how to extinguish them. He is, or should 
be, the best authority on mains, hydrants, 
fire-fighting equipment, and many other 
factors entering into our shameful burning 
ratio. Co-operate with your fire chief and 
every organized movement to reduce the 
loss of life and property by fire. Practice 
fire prevention. 


FIREMAN’S FUND 
INSURANCE COMPANY 


AUTOMOBILE 
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Gardner On Problems 
Facing Agency Forces 


MID-YEAR CHICAGO CONFERENCE 





National Ass’n. President Talks On 
Safety Campaign, Bank Agencies, 
Auto Finance Risks, Etc. 





In reviewing developments of the last 
six months President Frank L. Gardner 
of the National Association of Insur- 


ance Agents told those at the mid-year 
meeting on Tuesday of this week at 
the Hotel Sherman in Chicago that com- 
pulsory automobile insurance, the bank 
agency question, the insuring of automo- 
biles sold on the instalment basis and 
the teaching of children the principles of 
carefulness are important problems now 
facing the insurance agents of this coun- 
tsy. Fire prevention and accident pre- 
vention are far more important to the 
happiness and growth of the country 
than the partial payment of losses after 
a fire or accident occurs. 

“The National Association is now 
about to begin a program of educating 
children along accident prevention lines. 
This work will be undertaken in con- 
junction with the National Bureau of 
Casualty and Surety Underwriters, Our 
members will enter upon it with a zest 
and enthusiasm that are*bound to pro- 
duce the results desired—a marked de- 
crease in child casualties and deaths. 

“I referred to the fact that the busi- 
ness has been studying and_ analyzing 
itself. The agents have done their full 
share of that work, and their activity 
has been of material assistance in com- 
bating the tendency to remove from the 
agent some of the functions which he 
formerly had in the business. We are 
glad to note that the tendency is now 
towards restoration. Attention has pre- 
viously been called to the losses in 
agency service which have been sus- 
tained in many respects as insurance be- 
came more and more standardized. or 
bureauized. 

“Rating procedure, regulations, sched- 
ules and other factors in insurance have 
become more and more complicated, at 
the expense of the close relationship 
which formerly existed between insur- 
ance and the public. Happily a ray of 
bright sunlight in the dark clouds seems 
to indicate the approach of the day on 
which our business will settle its own 
problems and no longer run to state su- 
Pervising departments with a confession 
of inability to manage itself and an ap- 
peal for aid. 


Mentions Single Interest Policy 


“The organized agency forces have 
many problems that call for thoughtful 
and careful consideration. Indeed the 
matters which we always have with us, 
like the poor, are the reason for this 
mid-year conference—to discuss impor- 
tant questions which we cannot permit 
to run from one annual convention to 
the next. Wesaw the end of one of our 
greatest problems in recent years—the 
final defeat of the Chrysler-Palmetto 
Scheme by the Supreme Court of the 
United States, but we still haye the ques- 
tion of finance company competition. It 
seems to us that the single interest pol- 
icy which has been proposed to protect 
the interest of a finance company in an 
automobile bought on time may be the 
answer to this particular difficulty. 

. An important question is the finan- 
Clal insurance agency in competition with 
established agencies. It has been found 
necessary by agents to declare the Fire- 
men’s Insurance Company again in vio- 
ation of one of our cardinal principles 
Or the preservation of the American 

fency System because of such an ap- 
Pointment in Frankfort, Ky. Associated 
with it in making the appointment was 
another company in the group, the Gi- 
tard Fire & Marine, which was like- 
Wise found in violation of this principle. 
a this connection it is important to 

€ that this appointment by these two 
companies was made subsequent to the 


signing of the Conference Agreement by 


committees representing the National 
Board of Fire Underwriters and the Na- 
tional Association of Insurance Agents. 
It is informative to consider also the 
fact that over 200 companies have agreed 
to observe the principles enunciated in 
the Conference Agreement. That state- 
ment says, referring to financial agen- 
cies, that it is detrimental to the best 
interests of fire insurance further to ex- 
tend the system of company representa- 
tion by such institutions or officers or 
employes thereof who may use the power 
of coercion lodged in a money-lending 
institution to influence insurance busi- 
ness. 

Restricting Association Membership 

“Last December it appeared to the 
National Executive Committee that the 
time had arrived when the state asso- 
ciations might restrict their membership 
in accordance with their constitutional 
provisions, Accordingly that recom- 
mendation was made. And thus far it 


, has been followed bv state associations 


with encouraging dispatch. We are 
lcoking forward to the time when mem- 
bership will be considered a_ privilege 
eagerly to be sought. That condition we 
hope to bring to pass gradually. 

“We are of course continuing with all 
the power at our command the effort 
to assist agents in every possible way. 
One example is the work of our Better 


‘Business Methods Committee which, as 


is) well known, is. giving attention to 


‘agency costs and agency efficiency. We 


observe with gratification the formation 
of many new local boards throughout the 
country and the attention these organi- 
zations are giving to advertising; pub- 
lic relations, fire and accident preven- 
tion-and other important matters. Their 
spirit is typical of that which animates 
the entire agency organization up to the 
state and national associations. 

“There are other topics which T might 
mention. But what I have said _ indi- 
cates, I think, that the agents, in their 
organization, are trying to keep pace 
with the march of events. I believe that 
our meeting this week will show a rec- 
ord of substantial progress of which or- 
ganized agents may well be proud. Cer- 
tainly it has given us who are entrusted 
with the task of guiding the affairs of 
the National Association much gratifica- 
tion and encouragement.” 
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ASSETS 


Increase in Assets 


116th Annual Statement 


ee 


Cash in Banks and Of- 

GN ds Fs San cok ocot as $ 592,899.90 
pe ee ere 5,128,665.00 
SI ote Coccc os a cas 619,824.50 
Loans on Bond & Mort- 

Pn METERS er eee 250,350.00 
Real Estate Owned..... 185,776.47 
Premiums in Course of 

Caleetiete sie ss ihe cccs 700,309.23 
Accrued Interest and 

Other Assets ........ 98,296.39 

Total Assets ......... $7,574,121.49 

CPE has cc. Vndcneeseatarene 
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Increase in Net Premiums .......... 
Increase in Unearned Premium Reserve 
Increase in Surplus to Policyholders 
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1927 


- NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


January Ist, 1927 


LIABILITIES 
Reserve for Unearned 
weemanee = ico $3,773,424.35 


Reserve for Losses in 


Course of Adjustment 498,144.44 
Reserve for All Other 

Liabilities ............. 205,117.92 
Cash Capital ............ 1,000,000.00 


Net Surplus Over Capi- 
tal and Liabilities. .... 2,097,434.78 


Total Capital and Lia- 
bilities ..............$7,574,121.49 


2,097,434.78 
3,097,434.78 


Ratncwaresstidasndeadeceaad $837,357.28 


180,455.98 
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FIRST RE-INSURANCE WINS 





U. S. Supreme Court Denies Munich Re- 
Insurance Rehearing In Claim For 
Share Of Receipts 

The Munich Re-insurance of Germany 
was refused a rehearing on Monday in 
Washington by the United States Su- 
preme Court in a proceeding won by 
the First Reinsurance of Hartford, in- 
volving profits made by the latter dur- 
ing the World War. The Hartford com- 
pany had been a subsidiary of the Ger- 
man concern prior to the War and re- 
covered a judgment for losses of busi- 
ness transferred to the Munich com- 
pany, which, however, claimed that if 
it had to pay the losses, it was entitled 
to share in the profits. The Supreme 
Court sustained the lower courts in hold- 
ing to the contrary. 

The First Re-insurance was estab- 





lished before the outbreak of the World 
War largely through the efforts of Carl 
Schreiner, American representative of 
the Munich Re-insurance and also by the 
efforts of the late Charles W. Gross of 
Hartford. 


Following the entry of the United 
States into the World War, the alien 
property custodian found that 4,505 out 
of a total of 5,000 shares were held by 
Germans. The German owned stock was 
taken over by the government and auc- 
tioned off two or three times in 1919, 
but the bids were unsatisfactory to the 
government and the company was finally 
saved to Hartford by the efforts of a 
local syndicate. 


An executive order was finally signed 
by President Wilson accepting the syn- 
dicate’s offer for the 4,505 shares. The 
present office of thé First Re-insurance 
Company is in the Rossia Insurance 
building in Hartford. 


























GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


EAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Lid. 


of London, England 




















Underwriting Service Throughout The United States 
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FIRE RATES CHANGED 





N. Y. Exchange Increases Rates 25 To 
150% On Many Mercantile Lines; 
Reduces Rates Elsewhere 


Fire insurance.rates for several im- 
portant classes of retail stocks in New 
York City were increased at the April 
meeting last week of the New York Fire 
Insurance Exchange. The increase, ef- 
fective April 14, ranged from 25 to 150% 
on classes hitherto unprofitable. The 
Exchange also announced several rate re- 
ductions on theatres other than motion 
picture houses, and department stores 
where the fire protection conditions are 
good. It also modified the rule as ap- 
plying to the rating of apartment houses 
and stores and dwellings whereby a large 
number of these classes of buildings will 
be able to enjoy the minimum rate 
charge. 

The rate increase affected the follow- 
ing classes: boots and shoes, men’s fur- 
nishings, ladies’ and children’s furnish- 
ings, retail dry goods stocks, millinery 
and millinery goods stocks, candy, cigar 
and stationery stocks, and bags, trunks 
and leather goods stocks. 

Rates for fireproof theatres were re- 
vised by the Exchange on recommenda- 
tion of the committee and the average 
reduction will amount to 18%. The rate 
committee also recommended that for 


fire-proof sprinklered department stores- 


in which schedule deductions for excep- 
tionally good housekeeping and _ safe- 
guarding are now allowed to the extent 
of 25% the benefit deduction be increased 
to a limit of not exceeding 50% of the 
rate produced by the schedule. 





N. Y. SUBURBAN AGENT 

The Central Fire Agency, Inc., one of 
the prominent New York fire insurance 
offices, has been appointed general agent 
of the Chicago Fire & Marine for the 
New York suburban territory. The Cen- 
tral Fire Agency already represents the 
company in the metropolitan district. In 
the suburban field the agency represents 
seven other fire insurance companies. 


RAIN ASSOCIATION MEETS 

During 1926 the companies belonging 
to the Kain Insurance Association wrote 
net premiums of $808,047 and sustained 
net losses of $506,385. This brought the 
loss ratio to 68%, At the annual: meet- 
ing of the Rain Association last week 
the following othcers were elected: Pres- 
ident, John P. Hollerith, North British 


& Mercantile; vice-president, C. C. 
2 = s000 > c if 

3aker, Insurance Company of North 
America; secretary-treasurer, Arnold 


Grasse, Home. Carroll L. DeWitt, Fred. 
S. James & Co., is chairman of the ex- 
ecutive committee. 





SYRACUSE CLUB’S PROCEDURE 

The Syracuse Field Club of Syracuse, 
N. Y.; has a rule providing that..when 
a local agency is taken over for admin- 
istration by a committee of field men for 
failure to pay balances due companies, 
current debts shall first be paid and then 
those further in arrears. The purpose 
of this is to penalize companies which 
de not collect promptly but seek to gain 
favor with agents by allowing long term 
credits, 





N. F. P. A. MEETING DATES 


The annual meeting of the National 
Fire Protection Association will be held 
in Chicago on May 9, 10, 11 and 12, at 
the Congress Hotel. This is the thirty- 
first annual gathering of the association 
and the program will consist, in brief, of 
President Pierce’s address, reports from 
many committees, sessions devoted to the 
fire commissioners and fire marshals, vis- 
its to the Underwriters’ Laboratories, 
and discussions of problems of the 
Chamber of Commerce fire prevention 
committees. 





PENN FIELD CLUB MEETS 
The Pennsylvania Field Club held its 
April meeting last week at the Penn- 
Harris Hotel in Harrisburg, with about 
forty members present. ‘The principal 
speaker was Horace M, Schell, promi- 
nent insurance attorney of Pennsylvania. 


GROUP POLICY FOR FIREMEN 

The members of the Volunteer Fire 
Department of Madison, N. J., are plan- 
ning to adopt group insurante. The 
Borough Council has already approved 
of the plan and if the members of the 
fire department endorse the plan, the 
township will pay one-quarter of the pre- 
miums and in addition pay twelve dol- 
lars to each man who takes a policy to 
be applied to the premium. It is ex- 
pected that each member will take out 
a $2,000 policy. 





VIRGINIA MERGER DELAYED 

When the bill providing for merger of 
the bureau of insurance. with the divi- 
sion of banking passed the general as- 
sembly of Virgima recently it was gen- 
erally understood that it would become 
effective ninety days after passage. It 
develops, however, that it carried a pro- 
vision that it should not become effective 
until March 1, 1928. Salary of the di- 


rector of the new division including both, 


those departments will be fixed at the 
next regular session of the general as- 
sembly convening in January, 1928. 





J. H. HARRISON FOR GOVERNOR 

Ex-Senator J. Henry Harrison, is 
being urged for Governor of New Jer- 
sey by the Republican County Commit- 
tee. Harrison, during his last term in 
the senate was responsible for the re- 
organizing of the Department of Bank- 
ing and Insurance. Insurance officials in 
Newark and other cities in New Jersey 
look upon his nomination with much 
favor. 





AMERICAN FOREST WEEK 

American Forest Week will be ob- 
served during the week of April 24-30, 
and President Coolidge has issued a 
proclamation urging that during this 
week the thoughts of citizens be directed 
to the need of preventing forest fires. 
The National Fire Protection Associa- 
tion is co-operating in the active obser- 
vance of this week. 


HOWARD D. STREET DIES 

Howard LD. Street, an underwriter for 
the National Union Fire in_ Pittsburgh, 
died in that city on April 14 following 
an attack of pneumonia. He was thirty. 
eight years old and a native of St. Louis 
where he began his insurance career in 
the office of the American Central in 
1910. He remained with that company 
for ten years and from 1920 was an ex. 
aminer in the Western department of the 
Westchester at Chicago. Last Septem- 
ber he joined the National Union as ex- 
aminer for the Middle Northwest Siates, 
Mr. Street had many friends in Chicago, 
St. Louis and Pittsburgh. 


CORRECT POLICY VIOLATIONS 

Since Superintendent Beha of Ney 
York issued his ruling calling upon fire 
companies to submit data on large: fire 
risks written under inland marine trans- 
portation forms several companies have 
admitted their guilt in permitting viola- 
tions and have corrected the errors by 
rewritting the risks at the correct rates, 
In several instances there was doubt 
whether the floater forms on chain store 
risks were in violation of the law or not 
and in these cases the superintendent de- 
cided in favor of the broader forms. 


NORTH BRITISH CHANGES 

The North British & Mercantile and 
affiliated companies have reorganized 
their staff of field men in Missouri and 
Kansas. William C. Brown, for thirty- 
two years with the Pennsylvania [ire in 
Missouri, now has charge of St. Louis 
exclusively. William F. Sweazea, state 
agent for the North British companies, 
has been transferred to Chicago as Cook 
county manager. W. B. Winchell comes 
from Kansas to Missouri to become state 
agent of all four companies in the fleet. 
Several other changes have been made. 


MESSAGE TO EMPLOYES 
The National Liberty has issued a 
booklet containing a message to members 
of its staff relative to accuracy, careful- 
ness, reliability, brain power and other 
subjects of a similar nature. 
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R. P. Barsour, Mgr. 


PACIFIC COAST DEPT, 
C. E. Atven, Mgr. 
228 Pine Street 

San Francisco, Cal. 





Pack Up Your Clients’ Troubles In 
Our Kit Bag 


NORTHERN ASSURANCE COMPANY LIMITED, 
OF LONDON 


UNITED STATES BRANCH 


8¢ JOHN STREET, NEW YORK 
H. N. Ketsey, Deputy Mgr. 


MARINE DEPT. 

Wma. H. McGee & Co. 
11 So. William. St. 
New York, N. Y. 


C, W. Coorer,. Sec’y. 
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Underwriters Comment 
On Netherland Fire 


FIRE PROTECTION LACKING 


Builders In N. Y. Had Already Been 
Warned Of Dangers Incident To 
Construction Work On Skyscrapers 





The spectacular fire last week in the 
tower of the thirty-eight story Sherry 
Netherland apartment hotel in New 
York proved in dramatic fashion the 
truth of the warning recently issued by 
the New York Board of Fire Under- 
writers that there was too much careless 
regard of fire hazards in buildings under 
construction. Last month the board sent 
out bulletins to architects, builders and 
engineers, pointing out common hazards 
fcund in buildings under construction 
and showing how these defects could be 
corrected easily. 

The fire which for several hours a 
week ago Tuesday night burned brightly 
above Fifth avenue and beyond the reach 
of firemens’ equipment could have been 
extinguished quickly had there been 
means available in the form of a fully 
enclosed elevator to carry up a forty- 
gallon chemical extinguisher on wheels 
and had the standpipe water system in 
the building been in working condition. 

Fire underwriters have estimated that 
the Netherland blaze will cost them 
about $200,000. The building is insured 
for $2,000,000. And the damage done 
they attribute directly to carelessness in 
the form of a lack of auxiliary equip- 
ment to aid in the fighting of the fire. 


Would Require One Complete Elevator 


William B. White, superintendent of 
the New York Board, said the fire had 
focused attention upon the serious need 
for protecting buildings under construc- 
tion, a need to which he said he had 
called attention in a bulletin sent out on 
March 7, 1927, to architects, builders and 
engineers, whose co-operation was so- 
licited, 

“There would seem to be no undue 
hardship placed on those responsible for 
the erection of new high buildings,” said 
Mr. White, “to require that at least one 
completed elevator be in service and 
ready for use at all times and likewise 
that first-aid fire appliances be provided 
for use in case of emergency. 

“If this building had been equipped 
with a wholly enclosed elevator suitable 
@ ‘0 carry a forty-gallon chemical fire ex- 
tinguisher on wheels, the fire probably 
could have been easily extinguished in 
its early stages. It should be borne in 
mind that it costs money to call out the 
fire department to extinguish a fire, par- 
ticularly when it is necessary to send five 
alarms, and this money is paid out of 
the pockets of the taxpayers.” 

An utter disregard of proper fire pro- 
tection and prevention was mainly re- 
sponsible, according to Herbert E. Max- 

or chairman of the committee on losses 

; the New York Board and vice-presi- 
€nt of the America Fore companies. 
Ontractors have a habit, he said, of 
Storing lumber on top of a building while 
rape construction, in addition to coal- 
¢¢ steam boilers on planks with no pro 
tection whatsoever for ashes. 

said _ been given to understand,” 
val r. Maxson, “that the standpipe 

Ves on the various floors were open. 
it en water was ‘pumped into the pipes 
ri Ci effective where needed, and 
¢ Duilding was deluged with water. 
see 'S an indication that. the fire in- 
sei ae neglected their jobs, it ap- 
felis, he situation is serious and the 
ing a orcvails that a new form of rat- 
elagor have to be inaugurated for build- 
in — a certain number of stories 
poe: yr t. The Netherland Hotel was in- 
fire, na, $2,000,000. at the time of the 
No Building Code Violation Found 


arles Brady, superintendent of build- 
gS in the Borough of Manhattan, said 

































































he had found no violation of the build- 
ing code. Mr. Brady said the stand- 
pipes were up as far as building had 
been completed, in compliance with Rule 
36 of the Bureau of Standards and Ap- 
peals upon which the Building Code, Sec- 
tion 581, covering standpipes, is based. . 

“As a matter of fact,” said Mr. Brady, 
“there is nothing in the law which re- 
quires the Building Department to en- 
force this rule. It is the work of the 
Fire Department, but inasmuch as they 
have few inspectors, we have been en- 
forcing the rule to help them out. 

“I am informed that only last week 
an inspector from the Fire Prevention 
Bureau of the Fire Department inspected 
the fire lines in use in the Sherry- 
Netherland and found no complaint. 

“The whole difficulty seems, as I see 
it, that the Fire Department could not 
get enough pressure on their lines to 
terce water high enough to be of any 
use. Even in the new  Savoy-Plaza, 
where there is no dispute about stand- 
pipes being up to the twenty-fifth story, 
the Fire Department was unable to get 
pressure enough to be of any use.” 





The Conway-Bogue Realty Investment 
Co., Denver, Colo., has sold its insur- 
ance business to the Van Schaack & 
Co., of Denver. 











s- Poor Richard 


a id , When the well is dry, they know the worth 


And when your client’s policy expires, let 
not the well of Insurance Protection remain 
dry. For, as Poor Richard would say, Mis- 
fortune favors those who, once prepared, have 
let their preparation for defense decline. 

Too frequently an assured does net give 
sufficient attention to his expiration dates. 
Therefore, it is your business to see that he 
does not become unprotected by a lapse of his 
insurance. Keep him informed when the well 


of insurance covers. 






AN INTERESTING DECISION 





Court Holds Sun Insurance Co. Not En- 
titled To Any Portion Of 
Insured’s Recovery 
Insurance men will no doubt read with 
interest of a property damage case which 
was tried in the Municipal Court of New 
York on January 31 of this year. It 
was a case of the Sun Insurance Com- 

pany vs. Morris Hohenstein. 

The insurance company attempted to 
recover from the defendant, the insured, 
certain money which it had paid to him 
under the terms of his insurance policy. 
The court ruled against the company, 
holding that it could not collect the 
296.68 /650 of the insured’s recovery from 
tort-feasor in action for $650 damages. 
The insurance company had paid to the 
insured the amount of $296.68 for dam- 
ages to his automobile. 

Settlement had been made by the com 
pany after the insured had signed over 
subrogation rights.to the company. The 
insured then sued the person who had 


‘ caused the damage to his car for $650. 


This case was tried and the insured was 
awarded the sum of $302.05 damages and 
costs. The company claimed that it was 


of water. 


The Franklin Fire offers to agents a wide range 
Well qualified agents in ter- 
ritories where this Company is not already repre- 
sented, are invited to investigate the advantages 
offered by representation of The Franklin Fire. 


Ghe FRANKLIN FIRE INSURANCE COMPANY 


of Philadelphia 


Pupeotnes 1829 


is going dry. Beside retaining his renewal, 

- you will keep his good will as he will have 
that feeling of safety arising from your inter- 
est in his insurance welfare. 
Richard would claim, is worth more as it with- 
stands the test of time. 

So, too, is the reputation of the companies 
which you represent enhanced by age. 
age is a factor worth mentioning when you are 
telling your prospect about The Franklin Fire. 


entitled to a portion -of this amount. The , 
court held that when recovery from the 
defendant ‘who damaged the: insured’s 
car was less than the actual damage 
claimed by the insured, the insurance 
ccmpany was not entitled to any portion 
of the recovery. 





ASKED TO CURB FIRES 


Jacob L. Bock, chairman of the fire 
prevention committee of the Chamber of 
Commerce of the Oranges and Maple- 
wood, N. J., has issued a statement urg- 
ing that general precaution be taken to 
avoid fires. Residents have been re- 
quested to make a general survey of 
their premises to end fire hazard and are 
warned against the handling of combus- 
tibles. Particular stress is laid upon 
amateur electrical wiring as it is an ex- 
tremely dangerous practice as well as 
being unlawful in New Jersey. Homes 
equipped with radios are urged to have 
lightning arresters, as they frequently 
prevent disastrous fires. 


FAULKNER AT CHICAGO 


Thomas D. Faulkner, president of the 
New England Advisory Board of Insur- 
ance Agents, is attending the mid-year 
conference of agents at Chicago this 
week, 
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Another Clean-Up 
Campaign Launched 


SEVENTH IN NEW YORK CITY 





Latest Will Include Part of Downtown 
Section and Negro Tenement 
District in Harlem 





Two campaigns to remove fire hazards 
weer inaugurated Monday by the New 
York Board of Fire Underwriters. One 
will clean up the area lying between the 
North and East Rivers, from Canal to 
Thirty-fourth street. The other will be 
to inspect the section from 125th to 155th 
street, between the Harlem River and 
Eighth avenue. 

In this district 6,000 buildings will be 
visited. Premises in the Thirty-fourth 
street-Canal street area occupied by 
17,500 tenants will be investigated. The 
campaign to rid these districts of rub- 
bish and waste paper, and to prevent 
smoking in factories and garages will 
continue through the week. The space 
under stairways will attract special at- 
tention, as well as cellars and exits. 

Thousands of manufacturing plants 
downtown, including the fur trade and 
most of the men and women’s clothing 
industries, will be visited by uniformed 
firemen, and 100 inspectors, assigned by 
the insurance companies, will tour this 
section. 

In the Harlem campaign inspectors 
from the Tenement House Department 
will aid as well as men from the Fire 
Prevention Bureau. 

The campaign will be presided over 
by H. N. Kelsey, chairman of the com- 
mittee on surveys of the New York 
board; W. B. White, superintendent of 
the committee on surveys, and Patrick 
Walsh, assistant chief of the Fire De- 
partment. 





BILL TO BAN UNADMITTED 

Tightening up of the Michigan insur- 
ance department’s powers so that unau- 
thorized companies will find it almost 
impossible to do business in that state, 
except as recourse for such lines as li- 
censed companies turn down, is seen as 
an attainment during this session of the 
legislature if both houses approve the 
bill sponsored by the department and in- 
troduced by Representative John Simp- 
son of Jackson. The measure was given 
a stretch of smooth sailing late last 
week when it was reported out favorably 
by the house insurance committee and 
almost immediately advanced to third 
reading without material amendment. 





KENTUCKY OUTING PLANNED 
The Kentucky Fire Underwriters’ As- 


sociation has arranged for the annual. 


mid-summer meeting of the field forces 
to be held at Crab Orchard Spring, June 
15 and 16. The past several. mid-sum- 
mer affairs have been held at that point. 
A committee on entertainment has been 
named, which is composed of the fol- 
lowing: E. G. Stuart, of the Svea and 
Hudson companies; A. I. Macpherson, 
of the St. Paul Fire & Marine; E. C. 
Knoop, Aetna; R. T. Sweeney, of the 
Caledonian; Tom G. Wilds, of the 
Henry Clay Fire; and George Cundiff, 
of the Home, all of Louisville. 





ARSON LAW SIGNED 


Governor Green of Michigan signed 
the Farrand arson act late last week, 
thus giving to Michigan a much-needed 
modern arson statute. Convictions under 
the new law are expected to be more 
numerous and there will be. fewer 
chances for miscarriage of justice 
through unreasonable distinctions be- 
tween variations of the crime and cor- 
responding divergences in sentences. 





Companies writing burglary insurance 
are taking considerable interest in plans 
of Michigan bankers to create a vigi- 
lante system to protect their institutions 
from further depredations of bandits. 
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Premium Reserve 


Net Surplus 
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Reserve for Taxes ‘and ‘all “other Liabilities 
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$ 1,500,000.00 
9,167,654.77 
1,382,985.00 
7,064,683.11 


$19,115,322.88 





SURPLUS TO POLICYHOLDERS........ 


$ .8,564,683.11 
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CONN FORMS LAW FIRM 


Judge Harry L. Conn, who recently, 


resigned as superintendent of insurance 
of Ohio, has organized the law firm of 
Conn, Hoke, Wright & Benoy to engage 
in the practice of insurance law only. 
The office of the firm is at 503 Hart- 
man building, Columbus. Judge Conn 
was formerly a member of the Supreme 
Court of the state. 





MacINNES GETS PROMOTION 


William. MacInnes is the successor. to 
the late A. G. Ellms as superintendent 
of the Ocean Accident’s automobile de- 
partment. For the past few years Mr. 
MacInnes has been assistant superin- 
tendent of the department under Mr. 
Ellms. Previously to the that he was 
in charge of automobile underwriting for 
the Norwich Union Indemnity. 





BID FOR NEW BRUNSWICK 

By order of the board of directors of 
the New Brunswick Fire, President 
Charles D. Ross on Tuesday sent out to 
stockholders a letter stating that sub- 
stantial interests have offered $25 a 
share for the stock of the company; that 
the directors are satisfied to accept this 
offer for their own stock, with the un- 
derstanding that every shareholder be 
given the privilege on or before April 
28 of disposing of his stock at the same 
price. 





The Sentinel Agency, Inc., New York 
City, selling insurance, has been char- 
tered at Albany with $50,000 capital. 
George W. Kutscher, George N. Dorsey 
and K. Weber, New York City, are di- 
rectors and subscribers. Elliott and 
Robeson are attorneys for corporation. 
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$12,.500.000.00 


ERVE FOR ALL OTHER LIABILITIES 


23.110,445.67 


ET 


SURPLUS 


17.628,138.96 | 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30, 128,138.96 


$185.174,967.15 


HOME OFFICE, ONE LIBERTY ST. 
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WESTERN DEPARTMENT 


310 S. Michigan Ave., Chicago, Ill. 
CG. R. STREET, Vice-President 


PACIFIC DEPARTMENT 


233 Sansome Street, San Francisco 


CLIFFORD CONLY, Manager 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
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Insurance Progress 
In The Argentin 


—_————— 


87 COMPANIES IN OPERATIOQy 





Many Small; 28 Doing Yearly Busing 
From $1,000,000 To $6,000,000 Says 
The Revista De Seguros 





Insurance companies in the Argentin 
many of them of a composite characte 
fire, marine, accident and life, are rapid 
developing, and while many of them a 
small yet some companies are <loing; 
yearly business of from $1,000,000 y 

? ? . 

According to the Revista De Segun 
a Spanish publication, there are now§ 
national companies in active operatioy 
The accident business is mainly devote 
to workmen’s compensation and automo 
biles. Few companies write any hk 
risks. 

Within the past six years twenty-on 
ccmpanies have been formed and are wel 
financed, with a substantial paid-up capi 


tal relatively to the volume of businesfml” 


written. The conditions relating to fir 
insurance risks are favorable and ther 
are excellent facilities for fighting fires 
Within the past few years building con 
struction has been rapidly developed 
and as the buildings are not concentrated 
in single blocks, the catastrophe hazarl 
is eliminated. 

The prompt official investigations 
which are associated with all outbreaks 
of fire, is one phase of the fire situation 
which helps to keep the loss ratio dow 
The system, however, is not always atl 
entirely favorable to the insurance cor 
panies, as it in many cases hinders sa 
vage work, but the general effect thd 
it has on the natives is remarkable ail 
at the same time has a fire preventi 
reaction. 

The greater part of the business isi 
the hands of well established nation 
and foreign companies and rates are co 
sidered reasonable and the special inves 
tigations which follow all fires do noti 
any way destroy the value of the bus 
ness to the insurance companies. | 


Agents’ Ass’n. Meets. 
(Continued from page 16) © 


system and particularly called attent 
to several New England towns where! 
said solicitors of multiple line compafi 
were getting as high commissions @ 
regular agents who devote all their till 
to fire insurance and can give sé 
accordingly. a 

Mr. Harrington then went into f 
bank agency situation and told off 
appointment by the Firemen’s group 
a bank agency in Frankfort, Ky., aif 
more than two hundred companies. 
signed an agreement agreeing to? 
principle of no further extensions 
bank agencies. The Firemen’s group! 
not a signatory to the agreement all 
Mr. Harrington’ told of a conferent 
with President Bassett of the Firemet 
about Frankfort and the bank agent 
situation. President Bassett stood pil 
and said he would not sign the agrt 
ment and outlined his reasons _ ther 
fore. ‘ 

At this point agents of South Carolit 
and Kentucky said that an attempt # 
have an agency qualification law in the! 
State had been defeated largely becal® 
of the opposition of fire companies WH 
are members of the National Board. ! 
G. Strong, Cleveland, told how ™ 
agents had beaten compulsory autom 
bile insurance in Ohio, Pennsylvania 
some other states but said they had the 
work cut out for them because te 
measures will continue to make theif 
appearance. As a tip to agents he * 
the argument that compulsory insura™ 
would lead to big funds was foolish , 
legislators are not. interested whellt 
insurance agents are driven out of 
ness or not. 

At the get-together dinner iast 2 
Spencer Welton, Ed Allen and a numm 
of agents spoke. 
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rominent Fire Insurance Personalities In 


New Royal Building At 150 William Street 













Almost overnight the insurance ‘cen- 
et of William street has drifted north 
or a block or two. It is now at 150 
Villiam street, the nineteen story build- 
ng of the Royal Insurance Company. 
Stand in the lobby of that building long 
pnough and you will see almost every- 
body in the insurance business. 

Some of the prominent fire insurance 
ien who now call 150 William street 
cir business home are Frederick B. 
ellam, United States attorney of the 
oyal; William Mackintosh, Eastern 
anager of the Royal, and H. A. Fort- 
Mington, chief financial officer of the 
oyal and also president of the 150 Wil- 
iam Street Corporation; Cecil F. Shall- 
ross, United States manager of the 
orth British & Mercantile; John H. 
Packard, United States manager of the 
ondon Assurance; Percival Beresford, 
J, S. manager Phoenix of London, and 
‘. S. Bartow, president of the Queen. 
_All of these companies and their sub- 
diaries are now located at 150 William 
street. It is quite a collection of com- 
panies when you figure them all up: 
oyal, Queen, Royal Indemnity, Eagle 
ndemnity, British & Foreign, London 
Assurance, Manhattan, Phoenix, Impe- 
ial, United Firemen’s, Columbia, North 
ritish & Mercantile, Pennsvlvania, 
fercantile, Commonwealth and Phoenix 
ndemnity. 
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INSURES THE WHITE HOUSE 


utomobile Gets Fire And Windstorm 
Msurance During Period Famous 
ee Is Undergoing Repairs 
ether sales prestige comes to the 
utomobile of Hartford in being favored 
oath re. on the temporarily vacated 
White H resident Calvin Coolidge—the 
ome Ouse, In fact two lines is more 
ected € as Automobile has been se- 
vs ag the insurance carrier for both 
oa and windstorm insurance 
White Ha, period of repairs which the 
vo oe is undergoing. So infre- 
a eh oes any insurance company 
lied € opportunity of serving its own 
plicy ape with protection that this 
ay. S cherished by its underwriters as 
«usual participation. 
very well constructed building,” 
Ks Vice-President Alfred Stinson. 
walls alone in some cases are from 


there’ 

































six to eight inches thick. There was 
some speculation as to danger from the 
collapse of the roof but the alterations 


going on reveal a building splendidly 


constructed in general.” 

Asked if he would consider windstorm 
insurance on the Senate, Mr. Stinson 
said: “With all the filibustering going on 
I am afraid the inherent hazard might be 
too great.” 


VICE-PRESIDENT OF PATRIOTIC 

Oswald Tregaskis, Eastern manager of 
the Sun, has been elected vice-president 
of the Patriotic. For twenty-five years 
he has been with the Sun, and at the 
time he came to this country a few 
months ago he was in charge of the 
home fire business outside of the London 
area. 








Under the new law in Wyoming insur- 
ance can only be sold by resident agents. 


BARTEL HAS NARROW. ESCAPE 

W. F. Bartel, auditor of the Ameri- 
can of Newark, returned to the home of- 
fice Monday after a visit to the com- 
pany’s office at Memphis, Tenn. While 
traveling on the “Memphis Special,” on 
the Southern Railroad, last Saturday 
morning it was. derailed by flood water 
near Stevenson, Ala. The engine and 
first three Pullmans overturned. Mr. 
Bartel was asleep in the first of the cars 
remaining on the track, and escaped 
with a shaking-up. 


HARRY SMITH BROADCASTS 

President Harry Smith of the National 
of Hartford made a talk over the radio 
in Hartford on Tuesday evening in his 
capacity as a director of the Chamber 
of Commerce of the United States. 








James A. Silber has been appointed 
Philadelphia agent for the Liberty Bell. 


NEW PHILADELPHIA AGENTS 

Jerome S. Friedman of Philadelphia 
has been appointed as agent for the Na- 
tional Guaranty Fire. Charles Tredick 
& Co. of the same city have been ap- 
pointed general agents for the Presiden- 
tial F. & M. 





L. S. Bruenn Agency, Inc., New York 
City, insurance brokers, has been char- 
tered at Albany with $200,000 capital. 
Louis and Rose Bruenn and Samuel 
Greenbaum are directors and subscribers. 





The Philadelphia Fire Underwriters’ 
Association has granted brokers’ certifi- 
cates of authority to Austin Boyd; How- 
ard S. Lewis and Samuel Solomon, all of 
Philadelphia. 





The Excelsior Insurance Co. of Svra- 
cuse, N. Y., has been licensed to w-ite 
fire insurance in Connecticut. 
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Advises Brokers On either the statements in the warranties Bis 


Policy’s Legal Phases 
WARRANTIES AND CONDITIONS 





Alfred B. Nathan Tells General Brokers 
Ass’n. Many Claims Are Denied 
By Warranty Violations 





Alfred B. Nathan, a well-khown in- 
surance lawyer in New York, who spe- 
cializes in handling the assured’s side 
in insurance disputes, last week gave a 
talk at the Hotel Pennsylvania before 
the General Brokers Association of the 
Metropolitan District, Inc., in which he 
warned brokers to be especially care- 
ful in securing policies for clients that 
all answers to questions pertaining to 
warranties be particularly accurate. 
Many a claim has been denied and pol- 
icy voided by the carelessness of as- 
sured or broker in not answering cor- 
rectly questions about prior losses, dec- 
linations, cancellations or other previous 
activities of the assured, said Mr. Na- 
than. And the courts, he asserted, per- 
mit of no exceptions in violations of 
warranties. 

Although what Mr. Nathan said ap- 
plies with equal force to fire as well as 
casualty insurance the speaker drew his 
examples from the burglary policy which 
he contends is more fruitful of litigation 
than any other form and so supplies the 
most data for discussion purposes. In 
connection with the securing of policies 
it is most advisable for assureds to have 
only one broker, Mr. Nathan said, for it 
sometimes happens that when a client 
asks two brokers to obtain the same in- 
surance with the idea of accepting a 
policy from the broker who places the 
business first, one of the brokers may 
secure the policy while the other has his 
offer declined by some company, a fact 
which the first broker knows nothing 
about. 

Then when a loss occurs and the pol- 
icy reads that there have been no prior 
declinations, which may be_ entirely 
truthful as far as the assured and the 
successful broker know, the company 
brings out the fact that the second 
broker had this risk declined, claims a 
violation of a warranty and denies lia- 
bility, without regard to the honesty of 
the loss. And when such cases develop 
into litigation the courts invariably sus- 
tain the companies if there has been an 
actual violation of warranties 

Warranties And Conditions 

With respect to conditions in a pol- 
icy the companies and courts are more 
lenient in their interpretations. Whereas 
warranties usually apply to conditions or 
events happening prior to the issuance 


of the policy conditions usually have to ~ 


do with acts of the assured during the 
time the policy is in force and after a 
less has occurred. It is generally suffi- 
cient if an assured complies substantially 
rather than exactly with a condition. Mr. 
Nathan cited as a substantial compli- 
ance with a condition the fact that “im- 
mediate notification of loss” is inter- 
preted by the courts to mean “reason- 
able” notification, say within two or 
three days after the loss has occurred. 

“And so far as the clause in the pol- 
icy requiring proofs of loss are con- 
cerned, you know that the form that the 
companies supply to you to fill out re- 
quires a lot of detailed information,” 
said Mr. Nathan. “If a broker or an 
assured didn’t answer all of the ques- 
tions and turned in the paper to the 
company as a final proof of loss, if the 
company kept it even though it didn’t 
centain all the information which was 
supposed to be furnished by the in- 
sured, the courts say that the company 
has waived, any further compliance on 
the part of the assured with that clause. 
So'you see, the courts have looked and 
regarded these conditions, what I have 
termed conditions in a policy of insur- 
ance with a much more lenient way than 
they regard warranties. There is no ex- 
cuse. Either you have complied with 
them, either you have performed them, 


are true, or you are out of luck. 

“Ordinarily if a company issues a pol- 
icy which contains a condition, now mind 
you, I am using the word condition, 
which to the knowledge of the com- 
pany was broken at the tihe the policy 
was written, they are in the eyes of the 
law what is called ‘estopped from claim- 
ing’ that there was a breach of condition 
in the event that any breach happens. 
I will give you just what I have in mind. 
In a. fire policy there is a clause that, 
used to be a clause as I recall it, that if 
the insured premises consists of a build- 
ing and it is vacant and so remains for 
ten days that the policy is void. You 
know the vacancy clause in fire poli- 
cies. If the company is told at the time 
that ‘the policy is applied for that not 
only is the building vacant but it is going 
to remain vacant for thirty days, no- 
bedy in it, yet they issue that policy 
with that clause in it, there again the 
clause—the law is in the event of a loss, 
the company can’t be heard to claim that 
the policy was void because of that 
breach of the condition, vacancy clause. 

“And the courts there hold that the 
companies are estopped from asserting 
that the fact that the policy is void 
where they know at the time that the 
pclicy was issued that the premises were 
veceant, and were going to remain vacant 
for more than ten days, and yet, the 
Court of Appeals in this last case which 
concerned not a condition in the policy 
but a warranty said that knowledge on 
the part of the company as to the real 
facts made no difference, and that is the 
law of this state today, and I said then 
and say now that I believe it is the most 
in:moral decision, if you can term it a 
decision, that has ever been handed 
down, because I don’t believe there is 
anv real honest distinction that can be 
made between a condition in the policy 
and a warranty in the policy. 

Answers In Applications 

“Well, so much for that. Now a sug- 

gestion that I have to make to you in 








Royal Exchange Agaurance 


1720—1926 


CAR AND GENERAL 
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regard tO answering warranties in burg- 
lary policies. You doubtless. will recall 
that it has become customary where you 
want to take the position that you don’t 
make any answer to a warranty to use 
the words ‘Not stated,’ for example, the 
warranty as to prior losses that there 
have been no prior losses. If you don’t 
want to be bound by any represent&tion 
one way or the other on any statement 
as to whether there has or has not been 
any prior loss the words ‘Not stated’ are 
the words generally used by brokers. 


-New, all of us have understood from 


those words when they are found in an 
answer to a warranty that they mean 
just what they apparently intend, 
what is intended to be meant when they 
were used. : 

“In other words, that the assured 
makes no answer at all to that particu- 
lar question which is the warranty. A 
decision was recently handed down by 
our Supreme Court that the words ‘Not 
stated’ cannot be held to mean that the 
assured did not answer: that question. 
This particular judge decided, and -the 
case has never been reversed, that the 
words ‘Not stated’ are to be held to 
mean just the same as ‘No exceptions,’ 

“Now, if that is good law, personally, 
I don’t believe it is, but if that is good 
law, then it isn’t-safe for you gentlemen 
to use that particular answer, those par- 
ticular words, where vou don’t want to 
make a warranty. The words that I 
would suggest that you use under those 








DECLARATION of Financial Condition 





LiFe INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 








64 Years in Business. 


Insurance in Force Increased 


BUSINESS FOR 1926 


Chartered in Massachusetts 1862 


$279,621,239 





Assets Increased 


39,141,684 





New Insurance Paid For. 


497,000,902 





ASSETS, December 31, 1926 


Resume of Annual Statement 





LIABILITIES 


$407,959,757 
375,405,938 





SURPLUS 


The Chief Items of this Liability were: 
$348,383,549; Special Reserves amounting to $14,814,261 
set up by the Company for Dividends due or payable in 
1927. All other obligations $12,208,128. 


Legal Reserves, 





$32,553,819 








and Double Indemnity. 








INSURANCE IN FORCE OVER $2,500,000,000 ON 3,900,000 LIVES 


All forms of Life, Endowment and Term Insurance; Group, 
Wholesale, Salary Deduction, Annuities, Total Disability 


FOR INFORMATION ADDRESS INQUIRY BUREAU 
197 Clarendon St., Boston, Mass. 
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circumstances is, ‘Answer waived. |f 
you say ‘Answer waived’) nobody cay 
ever claim that those words mean any. 
thing except just that, answer waived by 
the company. : 

Read Policies Before A Loss 

The only safe thing for you centk. 
men to do when you get. out burglary 
Insurance policies is to read over all 
those warranties to the assured, point 
out to him the danger of making any 
change in the circumstances or conéi- 
tions of the risk unless he notified you 
at once, and then you hop right down to 
the company and tell them and have the 
change noted on the policy. It is the 
easiest thing in the world to have these 
changes made before a loss. They don't 
seem to be vital then to the companies 
but the moment a loss occurs the slight- 
est dexiation, slightest change in the 
conditions that existed at the time the 
policy was written seem to. become very 
vital to the company and allows them, x 
I have said before, to say, ‘We dor! 
want to pay this loss.’ 

“One of the clauses, and I think i 
I were asked to pick out the clause in 


(Continued on page 28) 
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The Soft Pedal 


ISCOVERY — that his loss due to 

interrupted production will greatly 

exceed the damage done to his wins 
by fire. 


Realization—that he could have and should 
have protected himself from this loss with Use 
and Occupancy Insurance. 


Conversation—‘‘How is it that I did not 
have Use and Occupancy Insurance?”’. 


‘““Why if you recall, just a short time ago 
I suggested that you carry this protection.’’ 


‘Suggested! Insurance is your business. 


I depended upon you to see that I had 


proper protection from loss. You knew I 
needed this insurance and you should have 
made me realize its necessity. You may know 
insurafice, but you are no salesman, and now 
that this loss is settled our business relations 
are over.’’ =f 


“Unreasonable perhaps—but it brings out 
the point that you cannot keep your foot on 
the soft pedal all the time. If your client 
needs certain insurance protection, make every 
reasonable effort to induce him to takeit. You 
may not succeed but should he later have an 
uninsured loss, he will not only be unable to 
blame you, but in future will accept your 
judgement without question. J 





1852 | 

J = | 

THE | ot 

zat vii FIDELIT Y-PHENIX 
leat | \ J! FIRE INSURANCE COMPANY 
esident | Se EIGHTY MAIDEN LANE, NEW YORK,NY. 
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y. ~-44 PAULL.HAID , President rad 
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Comm. Button To Push 
Church Cover Inquiry 


ALLEGES RATING VIOLATIONS 





Virginia Department Head Will Present 
Matter To Spring Meeting Of 
Commissioners’ Convention 





Commisioner Joseph Button of Vir- 
ginia is still determined, he stated this 
week, to lay before the National Con- 
vention of Insurance Commissioners at 
its Spring meeting in Richmond early in 
May all the facts relative to the writing 
of church property under a master pol- 
icy through a New York brokerage firm 
in alleged violation of insurance rating 
laws, as brought to light in his recent 
controversy with the Globe & Rutgers 
on this subject. 

The commissioner charged that an of- 
ficial of the National Council of the Prot- 
estant Episcopal Church in the United 
States, had an arrangement with the 
New York firm for the placing of insur- 
ance on property of that company in 
Virginia at a flat-rate and that at least 
one piece of property in Norfolk was 
written under the plan. He also accused 
the Globe & Rutgers of being involved 
in the deal, but Lyman Candee, vice- 
president of that company, promptly de- 
nied being implicated in it and has since 
reiterated the denial in letters which 
Commissioner Button has received from 
him. 

The insurance on the Norfolk church 
property was cancelled soon after it came 
to light that it had been written in Jan- 
uary of this year for a period of three 
years. In the inquiry into this case there 
was no evidence to connect the Globe & 
Rutgers with the placing or writing of 
the insurance. 

During the controversy, it developed 
that property of the Congregational 
Church out West had been written under 
a similar plan through its New York 
headquarters. 


ADDRESSES BOSTON CLASS 

W. W..Ellis, assistant to General Man- 
ager Mallalieu of the National Board 
of Fire Underwriters, and formerly man- 
ager of sales promotion for the Com- 
mercial Union, addressed the insurance 
class at Boston University on Thursday 
evening, April 21. The topic for dis- 
cussion was “Advertising and Selling in 
Fire Insurance.” Mr. Ellis demonstrated 
by a chart on a window shade that it 
was more important for insurance people 
to see and develop a human or public 
contact interest in their policies than to 
stress the technical parts. 


WHAT ARSON PLOT COST 

~ An arson plot to burn a single cot- 
tage for the insurance money wiped out 
nearly two-score cottages at Macatawa 
- Park, Michigan, entailing a total loss 
of $350,000, according to a confession of 
a Grand Rapids man now in the cus- 
tody of the state police. Directly fol- 
lowing the fire, which whipped its way 
through a long row of cottages, many of 
them fine summer homes, situated on a 
picturesque hillside overlooking Lake 
Michigan, investigation was begun by in- 
surance men ,local authorities, and the 
state police. 


G. A. BELL PROMOTED 
George A. Bell, who has been with the 
home office of the American of Newark 
for seventeen years, holding various po- 
sitions including that of examiner, has 
been promoted to chief examiner of the 
eastern department. 
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OF HARTFORD, CONN. 
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. A. Smith, President 


. C. Alton 
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RESERVE FOR ALL LIABILITIES........... 


NET. SURPLUS «|. 05. 005 6.5004 005525 
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Assistant Secretaries 
H. B. Collamore 
J. H. Crane 
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Advises Brokers On 
-Policy’s Legal Phases 


(Continued from page 26) 


a burglary insurance policy that has 
caused the most trouble of all—in other 
words, the champion trouble maker, | 
would answer the so-called books and 
account clause. The clause reads in 
brief that the assured must keep books 
and accounts in such a manner that the 
ccmpany can determine the exact 
amount of loss therefrom. Now, that 
seems very simple, but it has proved an 
awful trouble maker. You take the 
usual situation in a manufacturing busi- 
ness. If an assured is going to keep 
bocks from which the actual amount of 
the loss can be ascertained, the best 
way for him to do it is to keep what 
is called a perpetual inventory. As he 
manufactures merchandise he not only 
has records which show how much of 
his piece goods are cut up from time to 
time, but his records show that every 
time he manufactures a garment or 
whatever he does make, that stock in- 
creased by so many garments. 
Piece Goods Inventories 
“Now, in the case of a loss which in- 
volves piece goods and finished garments, 
if the man keeps that kind of an in- 
ventory it is a comparatively easy thing 
to determine the amount of his loss from 
his books, but very few manufacturers 
keep what I have termed, a proper per- 
petual inventory. They all keep what 
are known as calculation books, and then 
in order to figure up the loss from the 
calculation books coupled with his other 
records so as to make what is known 
as a book statement of the loss, then is 
when the trouble begins. Most of these 
manufacturers keep their calculations on 
Icose sheets of paper. Then if they 
make a style which is a seller they keep 
the calculation sheet, but if it is nota 
seller, if it isn’t an article which appeals 
to the trade the calculation is torn up, 
even though they may have manufac 
tured a certain number of the garments. 
“Now, a loss occurs and the company 
sends its accountants up to the assured’s 
place of business to figure out the 
amount of the loss. Unless all of those 
calculations are available, unless there is 
in addition to it a detailed inventory 
coupled with records kept either in 
bocks or in other shape such as paid 
invoices from which the accountant caf 
establish a starting point at the time the 
detailed inventory was taken and build 
up by adding the net purchases and de- 
duct the net sales less the profit and in 
that way arrive at the amount of mer- 
chandise which should have been in the 
premises at the time of the loss and de- 
duct from that figure the amount of 
merchandise found in the place after @ 


loss, the result being presumably the, 


amount that was taken away by the 
burglars, why it is impossible to show 
compliance with that particular clause. 
So it is up to you gentlemen, and I tel 
you as the result of dozens and dozens 
of cases where I have been con/ronted 
with the situation that an honest, I 
gitimate loss has been sustained by the 
assured, and yet, when his books were 
examined it was absolutely impossible 
determine from them the exact «moutl 
of that loss and the result was that 
either had to settle his case for such 
sum as I could convince the attorneys 
for the insurance companies to pav. % 
go into court and take a chance of lot 
ing the case altogether, even though ! 
was otherwise a perfectly leqitimalt 
claim.” 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





NEAL BASSETT, President 


JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President and Secretary 


WELLS T. BASSETT, Vice-President and Secretary 
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| JANUARY Ist, 1926 STATEMENTS 

: FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 

WIE] ——seu,zss,rss.13 $055,300.55 $5,000,000 $6,330,42858 $11,330,428. 
a1: THE GIRARD F. & M. INSURANCE CO., OF PHILADELPHIA, PA. 


$5,800,834.29 $3,461,203.02 $1,000,000.00 ‘$1,339,631.27 $2,339,631.27 





ORGANIZED 1854 


MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
$4,478,484.10 $2,971,049.18 $600,000.00 $907,434.92 * $1,507,434.92 














ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., OF PITTSBURGH, PA. 
$5,508,164.57 $4,071,227.38 $1,000,000.00 $436,937.19 $1,436,937.19 





ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO., OF PITTSBURGH, PA. 
$4,872,321.76 $3,197,308.18 $1,000,000.00 $675,013.58 $1,675,013.58 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO., OF MILWAUKEE, WIS. 
$6,564,842.84 $4,763,794.03 $1,000,000.00 $801,048.81 $1,801,048.81 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO., OF CONCORD, N. H. 
$915,931.65 $72,839.60 $300,000.00 $543,092.05 $843,092.05 
















TOTAL OF ASSETS Sig TOTAL OF LIABILITIES TOTAL NET PREMIUMS 
$49,426,317.34 $28,492,730.94 $22,498,413.63 


HOME OFFICES 
NEWARK, NEW JERSEY 


PHILADELPHIA, PA. CONCORD, N. H. MILWAUKEE, WIS. PITTSBURGH, PA. 
DEPARTMENT OFFICES 

















WESTERN DEPARTMENT PACIFIC DEPARTMENT 
H. A. CLARK, Manager W. W. & E. G. POTTER, Managers 
844 Rush Street 60 Sansome Street 
CHICAGO, ILL. SAN FRANCISCO, CAL. 
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under the supervision of the adjuster, and the insurance reduced in proportion. = 


Hail Insurance On 
Tobacco Is Growing 


GOOD SIDE LINE FOR AGENTS 





W. B. Brock, Expert. On This Form Of 
Insurance, Explains Intricacies Of 


Tobacco Hail Lines 





Writing of hail insurance on tobacco 
is a line that has become increasingly 
popular in recent years and one which 
offers to local agents a good source of 
business. In the territory of the Hail 
Underwriters & Adjustment Bureau, 
comprising Kentucky, Tennessee, Ohio 
and Indiana, the 1926 premiums on to- 
bacco business equalled almost $160,000, 
compared with $17,462 in 1911. Last year 
the losses’ were $43,421, a very small per- 
centage of the premiums written. _Will- 
iam B. Brock, manager of the Hail Un- 
derwriters & Adjustment Bureau ,and a 
recognized authority on tobacco business, 
has written a selling article on the sub- 
ject for the hail and tornado insurance 
number of the “National Underwriter.’ 
In this article he says in part: 

“As the hail policy is so entirely dif- 
ferent from the fire policy, it is highly 
important that the agent know what 
kind of a contract he is selling and be 
able to intelligently explain its terms and 
conditions before selling it, in order to 
allay any possible friction that may arise 
after a loss occurs. One of the many 
troubles the adjuster has to contend with 
is the case of an agent who issues a hail 
policy, without explaining its provisions 
to the insured, keeps it in his office and 
when a loss occurs, the farmer does not 
know what kind of a contract he has 
with the insurance company. He will, 
very often, the day following a_ hail 
storm—when the tobacco looks its worst, 
largely on account of wind turning the 
leaves upside down—call in his neighbors, 
some of whom are very likely policyhold- 
ers and claimants, and they proceed to 
“appraise the loss according to their 
ideas of a “market value” of the crop. It 
sometimes happens that claimants will 
form a local “pool” and attempt to fix 
the amount of their losses before the 
adjuster arrives. Agents should use their 
influence to prevent this. 

Cannot Count On “Market Values” 


Of course, no one who has any knowl- 
edge of a crop of tobacco or who is 
not biased, would undertake to predict 
what the “market value” of a growing 
crop of tobacco would be. There are 
too many elements—climatic conditions, 
handling, disease, houseburn, over-pro- 
duction, under-production, grade wanted 
by the buyers, etc.—that may enter into 
and seriously affect the selling price of 


the crop before it is ready for market. 


Arguments are sometimes advanced that 
certain leaves of a plant or a certain 
percentage of the crop will make 
“binder” or “wrapper” leaves, and that 
those leaves are worth a great deal more 
than other leaves. There is no such 
“animal” in a growing crop of tebacco. 
To no one is given the knowledge to 
foretell what will happen to a crop of to- 
bacco between its green, growing stage 
and its cured, marketable condition. For 
that reason our policy contract and ad- 
justment system treats each sound leaf 
(meaning such leaves as would be har- 
vested under normal conditions) of green 
tobacco, as being of equal value. 

Our tobacco hail policy has _ been 
evolved after a number of years of study 
of actual conditions and, while we do 
not claim it to be perfect, we do believe 
it serves its purpose to indemnify the as- 
sured fairly and protect the companies 
from unreasonable claims. Our system 
of adjusting losses has been incorporated 
in the policy, and we have tried to make 
it plain so that the farmer can under- 
stand it and intelligently follow the ad- 
juster in his method of ascertaining the 
amount of loss and damage. Our ad- 
justers are instructed to invite claimants 
to assist in making the tests and cal- 
culations, thereby allaying friction and 
misunderstanding to a large extent. 
Many claimants actually make the tests, 


who tabulates the results. Unless it is 
a small acreage, it is a rare occurrence 
for a hail storm to damage a crop of 
tobacco uniformly. Usually some parts 
of the field will be hit harder than other 
parts. Therefore, several tests are re- 
quired for each crop, using ten plants to 
each test, in order to obtain a fair aver- 
age of the physical damage. The tests 
disclose the number of whole leaves and 
fiactional part of one leaf damaged or 
destroyed by hail. When this result has 
been obtained and agreed to—naturally 
the fellow who does the counting him- 
self cannot disagree—the policy provides 
how the amount of loss and damage, in 
dollars and cents, is ascertained, which is 
a simple mathematical calculation. 

It is our purpose to adjust all losses on 
their merits, in a uniform way, regardless 
of the company, agent or claimant in- 
volved. 

The limits for all interests in a crop 
of Burley tobacco are in multiples of 
$25 from a minimum of $50 to a maxi- 
mum of $200 per acre. The limits, for 
all interests in a crop of Dark tobacco 
are in multiples of $25 from a minimum 
of $50 to a maximum of $150 per acre. 

Kentucky, the state which produces 
the greatest acreage of tobacco, is di- 
vided into zones and rated accordingly. 
The rates are from 34% to 44%. The 
rates in Tennessee are 34%. The rates 
in Indiana and Ohio are 4%. 





Policy Stipulations Enumerated 


The policy stipulations and agreements, 
briefly, are: 

1. “Market Value” or anticipated 
profit or loss are not elements in fixing 
loss or liability. 

. The value of the tobacco per acre 
shall be the aggregate amount of in- 
surance liability per acre, not exceeding 
the maximum limit of liability per acre 
allowed. 

3. The leaf is the unit of value and 
measure of damage. 

4. The value of the leaf is ascertained 
by dividing the total of all insurance 
carried per acre by the average num- 
ber of matured leaves per acre. For ex- 
ample, if the yield will average 20 leaves 
per plant throughout the crop, and an 
average of one leaf per plant is totally 
destroyed, then 1/20 of the crop is de- 
stroyed and the amount of loss and dam- 
age would equal 1/20 of the total in- 
surance per acre. 

5. If a fractional part of one leaf is 
destroyed, the loss shall be in propor- 
tion. 

6. A leaf broken at or near the stalk 
is considered a total loss. If the break- 
age is a fractional part of a leaf, then 
the loss shall be in proportion. 

7. The following numbers and sizes 
of hail punctures shall constitute the 
tetal destruction of one-leaf: 

Large (relatively 34-inch in diameter), 
75 punctures to the leaf. 

Small (relatively %4-inch in diameter), 
150 punctures to the leaf. 

8. A less number of punctures to the 
leaf than named herein to be in propor- 
tion as the actual number of punctures 
to the leaf ,of the relative size referred 
to above, bears to the whole number of 
punctures required to destroy one leaf. 

9. The crop insured shall contain the 
average number of sound plants per acre 
as are usually grown in the same locality. 

10. All or any part of the crop af- 
fected by bad stand, waste land, or the 
elements (except hail) shall be elimi- 
nated. Also if all or any part of the 
crop is seriously affected by wildfire, 
root rot, rust or other disease, that part 
oi the crop so affected, shall be excluded, 


Fixed Limit On Loss Stated In Policy 

11. All hail losses shall be reported 
within 48 hours after the loss occurs. 
(The Kansas supreme court has decided 
that 48 hours is a reasonable time al- 
lowance to report a hail loss.) 

12. The policy becomes effective on 
June 1 in Tennessee, and July 1 in Ken- 
tucky, Ohio and Indiana. It terminates 
when the crop insured is first housed or 
in no event to extend beyond 12 o’clock 
noon (Standard Time), Oct. 1, after date 
of policy. 

13. The policy specifically provides 
that the measure of damage shall be 
on a percentage basis, applied to the 
fixed limit of value per acre stated in 
the policy. The insured has the choice 
of several limits per acre when agreeing 
with the agent as to the amount for 
which the crop will be insured. Further- 
more, the rate and premium is based 
upon the limit Of value. The largest 
limit takes the highest rate, and hence, 
the loss and damage under the $100 limit 
is double the amount sustained under 
the $50 limit, and consequently each 
claimant is paid in proportion to his own 
limit of value and premium cost. 





PROTESTS LOCAL BOARD’S ACT 

In protest against recent action of the 
Richmond, Va., board in amending its 
by-laws so as to exempt South Rich- 
mond from restrictions of the dual 
agency rule, Frank W. Laughton, local 
agent of that city, has resigned from the 
beard. He regards the action of the 
board in recognizing South Richmond as 
separate territory in application of that 
rule as being at variance “with the well 
known principles of the national and 
state associations for which principles 


the associations have struggled for 
years.” 
“It has been understood in our or- 


ganization for years,” he says, “that cer- 
tain dual agencies existing at the time 
our rules were revised should remain as 
they were until withdrawal of the 
agency, at which. time the sole agency 
principle should govern. Certain agen- 
cies have been exempted from operation 
ot this rule. Hence my withdrawal.” 





FIRE PREVENTION BOOK 

Demands for the 1926 Fire Prevention 
Year Book have been received from all 
parts of the world by the publisher, the 
“Baltimore Underwriter.” Not only have 
requests come from the English speak- 
ing countries, but orders have been sent 
from such ‘countries as Russia, Japan, 
France and Germany. The 1927 Year 
Book is to be released soon. 





NEW EUREKA-MARYLAND 
AGENCY 
The Eureka-Maryland has announced 
the appointment of H. K. Ward & Co. 
of Los Angeles, Cal., as general agents 
for that city. 





PHILADELPHIA CHANGES 
Paul Hertel & Co. has been appointed 
Philadelphia agent for the Stuyvesant; 
Clarence A. Krouse & Co. get the Na- 
tional Guaranty Fire for the same city, 
and Lare & Co. become agents for the 
Agricultural. 





Queens County Associates, Inc., New 
York City, selling insurance in all 
branches, has been chartered at Albany 
with a capital of 100 shares $100 pre- 
ferred par value and 100 shares common 
non par value. Jenkin R. Hockert, T. 
Sydney Baldwin, Jr., and Pasquale Bi- 
anco, Jamaica, N. Y., are directors and 
subscribers. 











A DEPENDABLE COMPANY 
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A “Super” 
Investment 
Trust 


The stocks of at least 
20 insurance compa- 
nies—each an “invest- 
ment trust” in itself 
—are represented in 
Insuranshares. 


Price $20 Per Share 


5-Share Certificates and up 


Write for information 
about this Investment 
Trust based primarily 
on insurance stocks. 











"INSURANSHARES 


~CORPORATION: ’ , 





Incorporated in the State of New York 


67 Wall St., New York 


TELEPHONE WHITEHALL 9082 

















HOLD LUNCHEON MEETING 





N. J. Special Agents’ Association Nom: 
nates Officers for Ensuing Year; 
Make Plans for Annual Outing 

Speakers were omitted at the monthly 
luncheon meeting of the New Jerst 
Special Agents’ Association which wa 
held on Monday, April 11, at Elks’ club 
hcuse in Newark. After the luncheon? 
general business meeting was held at! 
officers were nominated for the ensuitt 
year to be elected at the May mett 
ing of the association which wil! be hel 
on the 9th. : 

The nominations are as follows: Pres 
dent, Gilbert E. Stretcher, Commertid 
Union; vice-president, Henry Borchers 
of Crum & Forster; Samuel A. Mehor 
ter, treasurer, Insurance Co. of North 
America; Sylvester Howard, secretat 
North British. 

After the nominations were made 
it was announced that Leon A. Wats0t 
head of the Schedule Rating Office ¢ 
New Jersey, had been elected an hot 
orary member of the association. Robt 
Constable, of Crum & Forster; Geott 
W. Nixon, Insurance Co. of North At 
erica, and H. E. Mattheson, Automobit 
Insurance Co., were elected members 
the organization. 

It was also announced that arrang 
ments were made to hold the annual ott 
ing of the organization at Briclle, \. + 
and a number of novelties will be it 
duced for the enjoyment of the met 
bers and their guests. The date willl 
announced later. 





REINSURES WEST AMERICAN 

The West American of Los Angele 
Calif., has reinsured in the Illinois Trav 
elers Home Fire of Chicago all its 
business written through its Western 
partment which has been under the ™® 
agement of James G. Going. 1: is stale) 
that the West American is retiring 1 
the territory covered by its Wester 
partment. 





April 
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Interesting Growth 
Of Italian Syndicate 


GOOD EFFECT ON HULL LINES 





Complex Italian Organization Has Agree- 
ments With Hull Markets In All 
Parts Of The World 





One of the most interesting experi- 
ments in marine insurance has been the 
formation and development of the Ital- 
jan hull syndicate. The Concordato rep- 
resents the influence of the Mussolini 
government in marine insurance and the 
dictator’s insistence upon stabilization of 
the hull insurance market for Italian 
vessels has led to several worthwhile 
agreements among hull underwriters not 
alone in Italy but in other countries in 
Furope and in the United States. A bit 
of the over severe hull competition that 
wrecked the profits on that business for 
several years has disappeared. 

In the “Marine Underwriter” of Ber- 
lin there appeared recently a compre- 
hensive article on the Italian hull insur- 
ance syndicate. The article says in part: 

“As early as 1922 the Italian under- 
writers recognised the necessity for rem- 
edying the state of acairs and created 
the Concordato Assicuratori Trasporti, to 
regulate the underwriting of risks in this 
branch of insurance so severely handi- 
capped by competition. While on the 
one hand the results achieved, thanks to 
the application of compulsory tariffs, 
can on the whole be considered satisfac- 
tory as far as cargo insurance is con- 
cerned, it was soon recognised that hull 
business necessitates a different kind oi 
organisation, a more complete and elas- 
tic one than the Concordato. The chieti 
point to be considered was the forma- 
tion of a comprehensive plan of action 
which could not, however, meet with suc- 
cess, unless all companies writing hull 
risks were prepared to support unre- 


servedly an exceptionally strict code of 
discipline. 
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Jersey Credit To Italian Companies 

h wife “To the Italian companies belongs the 
» cuba “edit of being the first to realise the 
intl aoe of united action by establishing 
id atl the Consorzio Italiano Assicurazioni 


Corpi di Navi. 

“After a protracted and thorough study 
of the question by the leaders of the 
falian market, the companies writing 
hull risks sent representatives to vari- 
ous conferences held at Portorose on 
April 16, at Rome on May 27 and at 
Genoa on June 20, 1926. As a result, a 


nsuill 
meet’ 
ye hell 


Presi: 

os 
merci 
yrchers 


— complete agreement was reached among 
ene the companies taking part in these meet- 


lugs, whose object is to regulate the writ- 
ing of Italian hull risks and to distrib- 
ute the business amongst the associated 
companies who bind themselves not to 
accept or renew any hull business with- 
cut having previously obtained the con- 


ade up 
NV atsot 
fice 0! 
in hot 


Robet sent of the Syndicate. 

os [he risks written by the pool com- 
th ‘hit ge are then ceded in reinsurance to 
omo d the Unione Italiana di Riassicurazione, 
ibers ‘- ich is entrusted with the management 
J o the Consorzio and the distribution of 
sige tisks by way of retrocession. Since the 
— Placing of exceedingly large lines is in- 
ey pe Volved, this company has concluded spe- 
ec a hor agreements with the majority of the 
é “il tading English underwriters as well as 
wi — a certain number of continental 
a i In this connection the writer 
AN ce Otten had an opportunity of observ- 
Ic § the admirable spirit of co-operation 
Angeles on by the underwriters of all coun- 
is Trav sa Participating in the agreement in 

its fit sbect of their Italian colleagues. 
tern te wit eading part in the agreement upon 
he wa Mi a the constitution of the Consorzio 
is stat coe Is reserved to the question of 
ng fros wi ance, the importance of which 
tern & hot escape the reader when consid 





ering how complex are the relations oi 
the member. companies of an association 
oi this scope, and how necessary it is to 
have the risks rationally distributed. In 
conformity with the agreement, co-insur- 
ance is compulsory to the extent of 
50% as follow: 

Compulsory Co-insurance Features 

(1) When at least two companies par- 
ticipate, on the excess of 

(1) 300,000 lire, on wooden vessels, 

sailing vessels, auxiliary vessels, 
ete. 
1,000,000 lire, on iron or steel 
steamers and/or motor vessels; 
(3) 750,000 lire, on building risks of 
vessels under (1); 

(4) 3,000,000 lire, on building risks of 

vessels under (2); 

(11) With at least three associated 
companies participating, when the sum 
insured exceeds. 

(a) 2,000,000 lire, on risks of the kind 

mentioned under (2); 
(b) 5,000,000 lire, on risks of the kind 
mentioned under (4). 

(III) With at least four companies 
participating, when the sum insured ex- 
ceeds 

A. 3,000,000 lire, on risks of the kind 

mentioned under (2); 
B. 7,000,000 lire, on risks of the kind 
mentioned under (4). 

“Another question no less important 
has also been settled to the general sat- 
isfaction, viz., the creation of an organi- 
sation which works in an easy manner 
and at the same time provides sufficient 
safeguard for the contracting parties.” 


(2) 





LLOYD’S LISTS AIR MOVEMENTS 


Two hundred years ago Edward Lloyd, 
coffee-house keeper of London, collected 
and published news of the arrival and 
sailing of ships, for the convenience of 
his customers, little dreaming that in the 
course of time his service would develop 
into “Lloyd’s Daily Index,” in which 
practically every movement of the 
world’s shipping is chronicled. 

In April this year, for the first time, 
this vade mecum of the underwriter and 
shipowner, appeared with a new feature, 
the movements of aircraft being given at 
the end of the now attenuated “Sailing 
Vessel” section. The information in- 
cludes the distinguishing letters of the 
machine, the name of the pilot and the 
time of arrival and departure on the air 
routes between London and Paris; Lon- 


don, Brussels and Cologne; London ‘and ~ 


Amsterdam. 





STILL VOIDS FIRE POLICY 
A ruling that a still operated in in- 
sured property constitutes an extra haz- 
ard voiding the policy was handed down 
by Judge Eli Frank of the Baltimore 
City Court in the case of Pillard, as- 
sured, against the Hartford Fire. 


Shippers Win Test 
Case On Pilferage 


CARRIERS ARE HELD LIABLE 





British Court Holds Independent Steve- 
dores Are Agents Of The Carriers 
Under Recent Law 





An important test action turning on 
the terms of the carriage of gocds by 
sea act of Great Britain came before 


Justice Mackinnon in London recently. 
The plaintiffs were shippers of cargo to 
Shanghai by the Ocean Steamship Com- 
pany. A number of cases were pilfered 
from the ship on the night after its ar- 
rival by, it was thought, coolies who had 
concealed themselves in the hold. Now, 
the section of the act relieving the car- 
rier from liability concludes with the fol- 
.lewing clause: 

“Any other cause arising without the 
actual fault or privity of the carrier, or 
without the fault or neglect of the agerits 
or servants of the carrier, but the burden 
of proof shall be on the person claiming 
the benefit of this exception to show 
that neither the actual fault or privity 
of the carrier nor the fault or neglect 
of the agents or servants of the carrier 
contributed to the loss or damage.” 

It was admitted that the theft occurred 
without the fault or privity of he car- 
riers, and the question therefore was 
did the case prove that the theft oc- 
curred without the fault or neglect of 
their agents or servants? Mr. Justice 
Mackinnon found that, so far as the 
ship’s officers were concerned, proper 
precautions were taken to guard against 
theft during the night, but that the 
stevedores’ men were most likely to have 
a knowledge of the ship and cargo and 
the opportunity to conceal themselves, 
and therefore drew the inference that 
the theft had been committed by them. 

“At all events,” added the judge, “the 
defendants have not succeeded in estab- 
lishing that it was not.” He then decided 
the important point that the stevedores, 
independent contractors though hey 
were, came within the terms “agents of 
servants of the carrier,” and gave the 
case to the plaintiffs. 





ARSON LAWS CAMPAIGN 


The model arson bill, introduced in 
several state legislatures this year, has 
been passed in Indiana and North Car- 
olina and in both states has been signed 
by the governor and beome law. In ad- 
dition the bill has been introduced in 
three states not mentioned in previous 
lists, namely Delaware, Maine and Rhode 
Island. - 





Charles Liebowitz & Company, Inc., 
New York City, general insurance busi- 
ness, has been chartered at Albany with 
a capital of 100 shares common stock 
non par value. Charles Liebowitz, Bronx, 
and Samuel Tick, Brooklyn, are direc- 
tors and subscribers. Prince & Loeb, 
New York City, are attorneys for the 
corporation. 








APPLETON 


1 South William 


& COX, Inc. 


Street, New York 











AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 





WRITE FOR OUR AGENCY PROPOSITION 














NEW COMPANY PAPER 





National Union Fire and National Union 
Indemnity Get Out Agency 
Publication 





The latest fire insurance and casualty 
insurance companies to issue an agency 
publication are the National Union Fire 
and the National Union Indemnity of 
Pittsburgh. The publication is called the 
“National Union Insurance News Items” 
and is edited by A. B. Cockshaw. The 
front page contains an excellent photo- 
graph of E. E. Cole, president of the two 
companies. 

The first number, April, is educational 
and contains the following stories: Auto- 
mobile Insurance, by J. A. Daelhousen, 
assistant secretary; Good Fire Under- 
writing Versus Poor Risks, by J. F. 
Guinness, vice-president; National Union 
Indemnity Company Makes Fine Show- 
ing First Year, by C. L. Brearly, assist- 
ant secretary; Accounts and Statistics, 
by A. B. Doty, secretary; Noah’s Ark, 
by W. A. Strouss, assistant treasurer; 
Cooperation Plus Coordination, by F. J. 
Breen, assistant to the president; Fire 
Losses, by E. B. Lilly, general adjuster; 
Casualty Claims, by L. A. Nunnink, as- 
sistant secretary, and other unsigned ar- 
ticles. . 


The two companies have between them 
8,000 agents. 





INQUIRY FROM CANADA 


School trustees of Calgary, Alberta 
Province, Canada, have requested to be 
supplied with information as to South 
Carolina’s system of insuring its public 
buildings. The legislature of that prov- 
ince is now in session and is said to be 
considering a bill for self-insurance of 
its institutional plants. All school build- 
ings in South Carolina are included in 
its system of self-insurance. Insurance 
totaling $32,000,000 is now carried on all 
public buildings in the state, it is said. 





BOOSTS RENT INSURANCE 


Fred. C. Calkins, head of F. C. Cal- 

kins & Co., general agents at Jackson- 
ville, Fla., for several fire insurance com- 
panies, in urging agents to play up rent 
insurance, has this to say about that 
fire insurance side-line: 
_ “We don’t know how other offices fare 
in the way of rent insurance, but we do 
know but little is offered, so far as the 
records of this office go. Dictionaries 
give one of the definitions of rent as “a 
separation” and it will certainly prove 
a separation of profit from property 
owner if he doesn’t protect himself with 
rent insurance. There are several forms, 
as set forth in the guide, to meet the 
needs of the owners of different kinds 
of property, and it comes in mighty 
handy in case of casualty.” 





FORMING BASEBALL TEAM 


The baseball team of H. Mosenthal & 
Son, Inc., insurance brokers, New York 
City, got underway recently, having 
its first workout on the Willowbrook 
Field, Staten Island. Fifteen candidates 
reported for the first practice. Follow- 
ing the practice, the players elected Ed- 
ward Nolan as playing manager and Sid- 
ney Tannenbaum as business manager. 
The team is open for games in May, 
June and July, playing away from home 
on Saturday afternoons, or _ twilight 
zames Friday evenings. 





WITH L. & L. & G. HEAD OFFICE 


J. W. Berry, an assistant secretary of 
the Central Insurance Co., Ltd., of Eng- 
land, has been appointed an assistant 
secretary of the Liverpool & London & 
Globe at the head office in Liverpool. 





Slater, Nunan & Cronin, Inc. New 
York City, insurance brokers, has been 
chartered at Albany with stated capital 
of 250 shares common stock non par 
value. Harry D. Slater, Brooklyn; Wil- 
liam J. Nunan, and Thomas D. Cronin of 
the Bronx, are the incorporators. Charles 
A. Barrett, New York City, is attorney 
for the corporation. 
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Lloyd’s Lose in Big 
Jewelry Fraud Case 

VERDICT OF HOUSE OF LORDS 

Case Involved Exeter Jeweler Who Was 


“Bled” by a Woman for Large 
Purchases 








An interesting and important jewelry 
fraud case has recently been decided 
against Lloyd’s Underwriters in the 
House of Lords in London on appeal. 
The case was Lake vs. Sampson. Plain- 
tiff was a jeweler at Exeter and the 
defendant one of a group of Lloyd’s 
underwriters. 

The court of appeal held that the re- 
spondent was not liable to the appellant 
on a Lloyd’s policy of insurance, under- 
written by the respondent, dated Decem- 
ber 28, 1922, in respect of the loss of 
two pearl necklaces valued at £750 and 
£700 respectively. The substantial ques- 
tion was whether one, Esme Ellison, who 
had been convicted of the theft of the 
necklaces, was, in relation to the neck- 
laces, a customer of the appellant within 
the meaning of one of the exceptions in 
the policy. 

The facts are fully stated in the judg- 
ment of Lord Haldane. 

Judgment 

Lord Haldane, in the course of his 
judgment, said that the narrative of 
events was briefly as follows: The ap- 
pellant, who claimed as plaintiff on a 
policy of insurance, was a jeweler at 
Exter, who became insured in 1922 by a 
Lloyd’s policy underwritten, among oth- 
ers, by the respondent to cover risks up 
to a total of £16,000 for 12 months. The 
property so insured consisted of the ap- 
pellant’s stock-in-trade, and it included 
precious stones, pearls, and all other ar- 
ticles usually kept in stock by jewellers. 

What was insured extended not only 
to the property of the appellant, who was 
described in the policy by the name of 
his firm, but to what he held in ‘trust or 
commission, or was held by him as re- 
sponsible while in his own custody, “or 
in the custody of any person to whom” 
he might have entrusted the same in the 
conditions of sale or return, for violation, 
or inspection, or for any other purpose 
whatsoever.” 


The Claim 


The claim of the appellant under this 
policy was for the value of two pearl 
necklets (valued at £750 and £700 respec- 
tively) lost during the currency of the 
policy. The circumstances in which the 
claim arose were as follows: 

The claim was made by the appellant 
against the respondent, representing a 
number of insurers, by reason of the 
fraudulent conduct of a woman named 
Esme Ellison, who was convicted on Oc- 
tober 2, 1923, at the quarter sessions of 
Exeter, of theft of the necklets, the sub- 
ject of the claim in this action, and was 
sentenced to hard labor for 16 months. 
She was a practiced criminal, who had 
been previously convicted of larceny and 
false pretenses, and had spent substan- 
tial periods in prison. 

In the early part of 1923 Esme Ellison 
was living with a Mr. Van der Borgh, 
who probably knew nothing of her past, 
as his wife, which she was not, at Stone- 
jands, a well-known residence near Daw- 





lish, not very far from Exeter. On 
March 2, 1923, she called at the appel- 
lant’s shop in Exeter and saw his mana- 
ger. She said that she was living with 
her husband at Stonelands, and men- 
tioned that her sister had just become 
engaged to a Commander Digby. She 
bought a ring for £30. That sum was 
debited to her personally, as Mrs. Van 
der Borgh, and she paid it on March 6 
by cheque on a local bank with which 
she had opened an account. 

On-the same date she bought from the 
appellant a pair of old Sheffield dishes 
for £16 1l6s., which were duly debited 
to her personally as before, and she paid 
the price on March 16 by a cheque on 
the same account. On March 6 she also 
beught a diamond ring for £28 10s., which 
was again debited to her personally as 
Mrs. Van der Borgh, and for which she 
paid by cheque on April 4. In some of 
those transactions the appellant person- 
ally dealt with Esme Ellison. 

A Case of Fraud Throughout 


On another occasion she asked to see 
some pearl necklets on approval. This 
being done she requested that the jewel- 
ler allow her to take them out on ap- 
proval so that her husband might exam- 
ine them. Both were worth a thousand 
pounds. 

The judge who tried the case and the 
court of appeals agreed in thinking that 
Ksme Ellison was, under those circum- 
stances, a “customer” within the mean- 
ing of the policy. No doubt on the 
earlier occasions she was so, but that did 
not conclude the question as to the re- 
lationship in the transaction to which he 
(the judge) now came. 

He concluded that the woman’s con- 
duct was fraudulent throughout; that the 
small preliminary purchases in her own 
name were part of a design to gain the 
confidence of the appellant. At the time 
she gained possession of each necklet she 
intended to steal it. It was further stated 
that the only purpose for which the ap- 
pellant gave her possession was that she 
might hand the one to Van der Borgh 
for his inspection and the other to the 
fictitious Commander Digby for a similar 
purpose. She received the necklets for 
limited and specific purposes only. The 
appellant intended that his purchases and 
debtor should be Van der Borgh in the 
one case and Digby in the other, and not 
Esme Ellison. 

In those findings of fact, the court of] 
appeal concurred. Both courts held that 
as the result she was guilty of larceny 


_ by a trick. 





CARS FROM $40 


In its issue of Saturday, March 26, the 
Chicago “Daily News” in its classified 
advertising section ran more than a page 
of small ads, most of them two or three 
liners, in which the owners of automo- 
biles offered them for sale. This gives 
an idea of the tremendous number of 
automobiles that are being dumped on 
the market. Fords were offered from 
$40 up. 


NEW GENERAL AGENT 


The Great American Indemnity has 
named LeGrand W. Pellett as its general 
agent at Newburgh, N. Y. Mr. Pellett 
has represented the parent company for 
a number of years and is active in vari- 
ous civic movements in the town. 
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Oldest U. S. Company 
Writing Only A. & H. 

THE MASSACHUSETTS ACCIDENT 

Founded By George E. McNeill; His 


Son Is Now President; Company 
Originated Non-Cancellable 








The Massachusetts Accident Co., of 
3oston, has the unique distinction of 
being the oldest company in the United 
States confining its business to the writ- 
ing of personal accident and health in- 
surance, 

Its president, G. Leonard McNeill, who 
has been identified with it in various ca- 
pacities for nearly forty-three years, has 
witnessed and taken part in the wonder- 
ful growth and development of this 
branch of the insurance business. 

The Massachusetts, as a pioneer in this 
line, was obliged to blaze its own way, 
find its own path, make many experi- 
ments, overcome a multitude of obstacles 
until it became firmly established and 
proceeded to make substantial progress. 

The Founder 

The founder of the company, George 
I. McNeill, was a man of broad vision 
and a life-long advocate of the poor and 
oppressed of every nation. He did val- 
iant service for many worthy causes and 
as a prolific writer, as an eloquent plat- 
form speaker and as an unpaid repre- 
sentative before legislative committees, in 
urging constructive legislation, he became 
widely known and was especially loved 
by the working men of whose cause he 
was an ardent champion and to whom he 
was a wise counselor when their need for 
friends and advocates was much greater 
than it is today. 

_ Notwithstanding the fact that his ac- 
tivity in various reform movements re- 
quired much of his time, he entered 
whole-heartedly into his chosen business, 
taking special interest in the Interna- 
tional Association of Accident Under- 
writers which he served as president. 
After his death in 1906, the organization 
honored his memory through the estab- 
lishment of the George E. McNeill 
Medal Committee, recognizing in the be- 
stowal of gold medals, many acts of he- 
roism in the saving of life. 

Thus, the foundation of the Massachu- 
setts Accident was laid by one whose in- 
terests and sympathies brought to him 
and to his organization the good will and 
respect of all—even of those who did 


not always agree with his views but who 
were convinced of his sincerity. 

He was followed by his son, G. Leon- 
ard McNeill, the present president, who 
has “carried on” the business so ideally 
established. During his administration, 
the company has made rapid progress, 
extending its field of operation, building 
up a strong and effective agency organi- 
zation and safeguarding its policyholders 
with ample financial resources. 

Recognizing the value of a disability 
policy which could not be terminated or 
cancelled without the consent of the in- 
sured, the company, after much delibera- 
tion, and careful study of the subject, 
originated the Non-Cancellable Disability 
policy. Certain changes from the orig- 
inal have been made necessary and the 
policy now being issued is renewable to 
age sixty and eliminates from benefit 
the first fourteen days of disability. 
Otherwise, it is substantially free from 
restriction—a plain concise promise to 
pay. It is a policy which “wears well’ 
and with the large reserve which is mait- 
tained for the deferred liability, bids fait 
to continue to add materially to the 
growth and prosperity of the company. 

Through the commercial department 0 
this company, there are issued a nun 
ber of up-to-date and attractive policies 
for business and professional men and 
women and through its Ordinary Depart: 
ment, the company supplies to the needs 
of the industrial class by issuing wel 
constructed and balanced policies writtel 
on a monthly premium basis. 

The Massachusetts Accident is of 
ficered and its departments managed by 
those who have been brought up with 
the company and know its history af 
traditions. They are upholding the ideals 
of the founder of the company and art 
loyal to the spirit of fairness and faith- 
fulness in dealing with the policyholders 
and agents which enabled him, despitt 
many adverse conditions, to build up 4 
business which has endured and - pros 
pered. 





HICKEY BILL IN FORCE 

Governor Smith has signed the Hickey 
bill as chapter 681 laws of 1927, amendin 
section 16 Personal Property law, by pt 
viding a deed or other instrument creat 
ing a trust in property including a p& 
icy of life, health, accident or disability 
insurance and directs that income sh 
be applied to payment of premiums, sh 
not be considered as affecting an ey 
mulation either of income so used oF ® 
dividends on policy. 
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Workmen Compensation 
Poor in Canada for 1926 


BUT AUTOMOBILE LINE BOOMS 





| ® “Chronicle” of Montreal Prints Compara- 
tive Figures for Both; Problems 
Confronting Underwriters 





The results in employers’ liability and 
workmen’s compensation in Canada for 


1926, published a short time ago by the 
“Chronicle” of Montreal, show that the 
year was most unprofitable for the great 
majoirty of companies who handled this 
line. The “Chronicle” observes that the 
rates charged were entirely inadequate 
as is evidenced by the results shown 
and the experience of the companies in 
the past. ‘ 

A total of fifty-one companies handled 
this line in Canada. The total premium 
volume in 1926 was $3,039,914 as com- 
pared with $2,323,491 in 1925. Net losses 
incurred last year were $2,164,072 as con- 
trasted with $1,849,610 the previous year. 

ho # The loss ratio was 71.18% in 1926 and 

79.60% in 192.. 

n- As to the leaders in volume the Em- 
ho & ployers’ Liability led off with net pre- 
lly  miums written of $654,608 and net losses 
on, H incurred of $472,546 for the past year in 
$8, this line. Second was the Indemnity 
ng @ Insurance which jumped from $184,933 
ul- H net premiums written in 1925 to $483,306 
ers Hin 1926. The company’s net losses in 
1925 were $123,295 and $264,094 in 1926. 


Automobile Line Grows 


i. According to the “Chronicle,” 124 com- 
ra: IE Panies were licensed to write automobile 
ect, business in Canada during the past year. 
lity qe Net premiums written show a growth of 
ig. more than $1,111,000 as compared with 
the Me 1925, while the losses incurred indicated 
to ee a average increase of nearly 5%. The 
eft Me tesults of the past two years are sum- 
ity. |e Marized as follows: 


1926 1926 
rom Net premiums written... .$8,061,992 $6,950,358 
» to BR Losses incurred ......... 4,382,798 3,456,271 
rel” Percentage losses to pre- 
ie MMS... ceccespasons 54.23 49.72 
fait The leader in this line last year was 


the fe the British Traders with $453,966 in net 
ry. Premiums written and $318,751 net losses 
tof Me ‘curred. The Globe Indemnity appeared 
um- fe second with $361,939 in net premiums and 
‘cies fe $217,261 in net losses incurred. Both of 
and ee these companies showed an increase over 
vart: ee the 1925 figures, © ; 
eeds fe , COmmenting on the year’s experience 
wel Me" this line, the “Chronicle” says: 
Everyone familiar with the business 
must agree that this branch of insurance 
of: Presents not only great possibilities, but 
also great dangers, and the results of the 
with i ext few years will depend very largely 
and je “POn the wisdom and foresight which are 
applied to the many problems, now con- 
tonting the automobile underwriters. 
aith- The automobile insurance business has 
become considerably stabilized as to cost 
spite fee 1 Tecent years, ‘and for this reason it 
weuld seem highly desirable in the in- 
pros: me ‘tests of the business, that all compa- 
mes should pool their experience, and 
thereby help to put the business on a 
Sounder basis than it is now.” 
















NOW WRITING FIRE INSURANCE 


Employers’ Casualty Of Texas Makes 
This Step In Response To Its 
Assureds’ Requests 
ane Employers’ Casualty of Texas, 
hem has heretofore restricted its oper- 
alee to casualty lines, is now writing 
ao fire insurance. The company 
ma ted to make this step in re- 
heomag to the persistent request of its 
> Teds for fire insurance coverage on 
€ Same economical basis as it now 





i Writes general casualty lines. 

J Te insurance department has been 

= of ished and only the better classes 
Fag ; are being written. Special or 

( ual hazards will not be accepted. 

— 


le Employers’ Casualty is affiliated 
wer the Texas Employers Insurance As- 
Clation 


‘ which specializes on workmen’s 
Mpensation, 


\ 





PHOENIX INDEMNITY CHANGES 





Now at 150 William St. N. Y.; Puts 
Metropolitan Dept. Under Secretary 
Choate; W. C. Cooper Joins Co. 
Coincident with the establishment of 
the Phoenix Indemnity last week in new 
home office quarters in the 150 William 
Street Building, New York, President W. 
G. Falconer made a number of changes 
which will materially increase the com- 
pany’s facilities in the metropolitan ter- 

ritory. 

Raymond S. Choate, secretary of the 
company, is now in charge of its metro- 
politan department. Mr. Choate has been 
in the casualty business for fifteen years 
and is well known to brokers “on the 
street.” He will be assisted by F. F. 
Tiernan, in charge of the compensation 
and liability department; D. J. Driscoll, 
in charge of burglary and plate glass; 
A. L. MacLennan, in charge of accident 
and health, and F. A. Sullivan, in charge 
of production. Clifford P. Arnold is in 
charge of the claim department which 
will be located at 79 Ann street. 

Another change is that of William S. 
Cooper, who has joined the Phoenix In- 


demnity as superintendent of its automo- 
bile department. Mr. Cooper has had 
about seventeen years’ experience in the 
casualty field, specializing largely in au- 
tomobile underwriting. He secured his 
initial training in the Fidelity & Casual- 
ty, then became the casualty manager of 
the United States F. & G.’s branch at 
Newark. His next post was as automo- 
bile superintendent of the Aetna Life & 
Affiliated Companies’ branch at Newark. 

Joining the Manufacturers Liability, he 
was its automobile manager at the home 
office for three years and then took over 
a Jersey City general agency. His last 
connection was with the U. S. Casualty 
where he was an automobile underwriter. 





CENTURY IN VIRGINIA 
The Century Indemnity, casualty run- 
ning mate of the Aetna (Fire), recently 
admitted to Virginia, will operate in that 
state independently of the parent com- 
pany. 





1927 YEAR-BOOK 
The 1927 Year Book of the Casualty 
Actuarial Society, giving a list of fel- 
lows and associates and other useful in- 
formation brought up to February 1, 
1927, was published this weck. 


E. B. ANDERSON PROMOTED 


Made Full Vice-President of the Inde- 
pendence Indemnity at Annual 
Meeting; His Career 


E. B. Anderson, second vice-president 
of the Independence Indemnity, in 
charge of its New York office, was pro- 
moted to be vice-president at the an- 
nual meeting of the company last week. 
This news was favorably received in New 
York insurance circles as Mr. Anderson 
is a popular executive. 

He started his insurance career in 1895 
with the Metropolitan Plate Glass In- 
surance Co., and in 1907 went with the 
Casualty Company of America. He then 


joined the Royal Indemnity and stayed 
with it from 1911 to 1922 with the ex- 
ception of the period 1918-20, when he 
was secretary of the Burglary Under- 
writers’ Association. 

In November, 1922, Mr. Anderson 
joined the Independence Indemnity upon 
its organization; he was next made sec- 
ond vice-president. A year or so later 
he was transferred to its New York 
branch office and put in entire charge of 
its activities here. 
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Fundamentally Right 
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Bonds and Stocks (Market Value) 


‘Net Special Reserve for all Liabilities . . 
Unearned Premiums ... 
Reserve for Taxes and Expenses..... 
Unabsorbed Premium Refund declared (N 
WRae Gi ow ck. hc eee cs in. 


Security Mutual Casualty Company 


December Thirty-First, 1926 
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Unabsorbed Premiums Returned to Policyholders 
(in cash) over..:...... 


Economically Operated 
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FOR THE UNITED STATES 


FOR EXCESS AND REINSURANCE 


OUR FACILITIES 


Treaty or Facultative and/or Excess for Automobiles, General and Elevator 
Workmen’s Compensation 
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Water Damage 
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Deposit with Workmen’s Compensation Board, Prov- 
ince of Manitoba..... 
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$40,182,284 PREMIUMS IN N. J. 





128 Companies Wrote This Volume In 
1926 In That State; Losses 
Paid $17,518,377 

The New Jersey department of bank- 
ing and insurance has summarized the 
1926 premiums written and losses paid 
of the companies writing business in the 
state according to lines and the results 
are as follows: 


Premiums Losses Paid 


Accident $2,277,804 $844,955 





ON ccahisccsehuns ees 760,886 407,533 
OEE re 327,200 143,124 
abe. LARA ows sc cvaces 11,220,156 4,663,166 
Other Liability ........ 2,152,236 633,974 
Workmen’s Compensation 11,733,567 6,669,041 
ea 1,514,384 490,154 
ee Et re ne 2,301,692 650,465 
Pre MD. acto 000s00n 1,019,961 341,946 
Burglary & Theft...... 1,366,317 361,463 
Steam: Boller .ccceccce 285,481 30,576 
Engine & Machinery.... 191,199 40,172 
Auto Property Damage.. 3,885,096 1,727,023 
Auto Collision ........ 892,333 403,602 
Other Prop. D. and Coll. 124,145 48,828 
See 69,753 26,117 
DD sagas co tene hee 26,223 9,023 
CROPS a bcies ses avce 33,851 27,215 

WEE Cccicessace coon $40,182,284 $17,518,377 





TO ADDRESS EXAMINERS 


Edward C. Lunt, vice-president of the 
Great American Indemnity, and William 
J. Ward, secretary of the New York Fire 
Insurance Rating Organization, will be 
the speakers at the meeting on May 3 
of the Examining Underwriters’ Asso- 
ciation of New York. This will be the 
annual meeting of the association, Presi- 
dent Charles P. Maury will preside. 





ENTERS FOUR STATES 
The National Union Indemnity has en- 
tered Maine, New Hampshire, Idaho and 
Montana. 





Turnbull & Earle, 
Westchester county, 


Inc., Larchmont, 
insurance brokers 


and bonding business, has been chartered 
at Albany with $2,500 capital. 





FIGHT OVER SURPLUS MONEY 





Virginia Manufacturers Claim That 
Workmen’s Compensation Assessment 


Money Should Be in Separate Fund 


Twenty-odd Virginia manufacturers 
won the first engagement of their fight 
against the policy of the state of placing 
in the general fund the surplus money 
received from workmen’s compensation 
assessments levied to support the indus- 
trial commission when Judge Carter 
Scott in city circuit court overruled the 
demurrer of the Commonwealth to their 
petition. The case will now be heard on 
its merits. 

The manufacturers claim in their peti- 
tion that the workmen’s compensation 
assessment money should be kept in a 
separate fund and used only for the 
purposes designated in the compensation 
act. If any of the money is used for 
general purposes the assessment is un- 
fair, it is claimed. 





JOINS COMMERCIAL CASUALTY 


W. O. McKinney, formerly with the 
Continental Life at Roanoke, Va., has 
been appointed general agent at Rich- 
mond for the Commercial Casualty with 
supervision over the state. The com- 
pany heretofore has been handling its 
Virginia business direct. 





F. & D. SPECIAL AGENT 


James M. Henderson has joined the 
Philadelphia branch of the Fidelity & 
Deposit as a special agent. He is a 
graduate of the University of Pennsyl- 
vania and was formerly in the local 
agency field in Philadelphia. 





CHANGE IN STEVEDORE RATES 

Employers’ liability rates for the steve- 
dering classifications were increased a 
short time ago, following the action 
taken by the National Council on Com- 
pensation Insurance in increasing the 
workmen’s compensation rates for these 
classifications. 


—_——____, 
— 








CRAFTSMEN 


m with a certain creed 


Firmly fixed in the mind of every employee at 
STANDARD are the three words, ‘‘Standard Service 
Satisfies.” It is the creed by which they go about 
their duties. {] And as the master craftsman fash- 
ions a rarity in gold or silver—so too, each and 
every STANDARD employee puts his all into the 
mighty important task of giving satisfactory serv- 
ice to STANDARD agents and assureds. For the 
STANDARD has a solidly built reputation which 
cannot be jeopardized—and that reputation is 
jealously guarded. ] Today — Tomorrow — all 
through the years you get a quality of service 
from the Stranparp that defies competition. 





ONE OF THE OLDEST AND ONE OF THE LARGEST 
CASUALTY AND BONDING COMPANIES OF AMERICA 
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Home ‘Office Buildings a 





When you join the Maryland Organization you immediately have 
available the Services of that House of Insurances, 


over twenty-nine years old. 


Maryland Casualty Company 


Baltimore 


You Achieve through its Statistics 


You Profit by its Experienc 
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s, G. Martin Calls Auto 
Line the Most Popular 


;ADVICE TO AGENTS ON BUSES 





dence Indemnity Executive Also 
a accouiial to Growing Demand 
for Contingent Liability 





Encouraged by both the increased vol- 
S ume and selection of automobile busi- 
ness in his company during the past year, 
Stanley G. Martin, second vice-presi- 
dent, Independence Indemnity, has de- 
yoted quite a bit of space in the current 
issue of “Human Relations” to some of 
the important problems in this class of 
underwriting. For one thing he said that 
the automobile has undoubtedly become 
the most popular feature of sacualty un- 
derwriting. He points out the possibili- 
ties of getting new business by stating 
that four million new cars will go on the 
market this year. Twenty million regis- 
tration in 1927, he declares, throughout 
the country is considered a conservative 
estimate. “The ratio of this number 
carrying automobile insurance 1s report- 
ed as being somewhat less than 20%, 
he states. Perhaps one in every Six 
automobiles registered is carrying liabil- 
ity insurance of some kind. 
The Bus Problem 


Mr. Martin feels that the bus offers 
most underwriters a problem but as time 
goes on the difficulties in this line will 
disappear. He says: “The premium on 

the bus is very attractive indeed, and we 
can appreciate how it appeals to the 
agent. We are writing some buses and 
our method of selection of them has 
shown we can make a little money on 
them. If, however, we were to write 
‘them as fast as they are offered, we are 
certain the reverse would be the case. 
‘lf our agents, when coming in contact 
with bus business, will kindly tell us all 
they can about the risk we shall always 
be glad to see what we can do for them. 

“Care should be taken to state the 
make of bus, capacity, points of opera- 
tion, last insurance carrier, hours of op- 
eration, nature of country traversed; in 
fact, as full a story as it is possible to 
give.” 

Desires Contingent Liability Risks 

“Another feature for which there is 
found to be a growing demand is the 
automobile contingent liability risk. This 
1s a risk that we want to write a great 
deal of. Every business concern having 
In its employ persons owning their own 
automobiles should be advised strongly 
1 ag into this feature of their liability 
isk. 


“In the event of such an employe using 

his car on his employer’s business, re- 
ardless of consent, the empioyer may 
be held liable if an accident should oc- 
cur. The rates in this class of risk are 
sufficiently low to interest the average 
dusiness concern. The policy is found 
to be one that appeals at once to the 
needs of all business men. Almost every 
business concern can be interested—be- 
Cause almost every one of them is con- 
fronted with the same conditions.” 





GET N. Y. INDEMNITY 


Loventhal Brothers of Nashville to Be 
General Agents for Casualty 
and Bonding Lines 
Loventra! Brothers of Nashville, Tenn., 
ere named general agents of the New 
ork Indemnity this week for both cas- 
alty and fidelity and bonding lines. 
arles B. H. Loventhal, a member of 
tnt, 'S Prominent in association ac- 
i s, laving served as secretary and 
tio President of the Tennessee Associa- 
How ct Insurance Agents; a member of 
itt ag Association executive com- 
tg Or several years and vice-presi- 
nut of the Southern States for this or- 
BaNization. 
tr. Loventhal, together with his 
Peso —_ Loventhal, have repre- 
North the Preferred Accident and _ the 
dine te Mutual Life since 1895. In 
te y they have successfully repre- 
,Ourteen other fire and casualty 
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176 Industrial Deaths 
In N. Y. State in March 


HIGHER AVERAGE THAN IN 1925 





Report of N. Y. Compensation Bureau 
Shows Falls to Be Largely Re- 
sponsible for Increase 





The total of 176 industrial fatalities 
reported to the workmen’s compensation 
bureau of the New York State depart- 
ment of labor during March is the larg- 
est reported in any month during the 
past year, and is 27 more than the 
monthly average for 1926, according to a 
statement made public this week by. State 
Industrial Commissioner James A. Ham- 
ilton. Of the fatalities 101 occurred in 
the New York City district and 74 up- 
state. The greatest increase was in the 
Buffalo district which reported 36 fatal 
accidents or twice its monthly average. 

Manufacturing was responsible for a 
large proportion of the month’s increase. 
The total of 48 deaths shown for this 
group of industries is greater by 15 than 
that for February and includes an in- 
crease of 11 in the manufacture of metals 
and metal goods alone. 

Falls were most important numerically 
among the causes of the March fatalities. 
Forty-three deaths were due to this 
ceuse as compared with 29 in February. 
This difference was to be expected be- 
cause of the increase of 12 reported by 
construction which is usually responsible 
for more fatal falls than any other in- 
dustry. The various kinds of falls in- 
cluded three from ladders and scaffolds, 
five downstairs, four from windows and 
17 from other elevations, of which ten 
occurred in construction work and were 
from the structures on which the men 
were working. 

Vehicles contributed five deaths to the 
month’s increase, thirty-eight fatal ve- 
hicular accidents being reported. Twelve 
were due to steam and electric railways, 
fifteen to automobiles, three to wagons 
and five to other vehicles. 

Explosions, electricity, hot substances 
and flames together were third in nu- 
merical importance and accounted for 
twenty-four fatalities, eight of which oc- 
curred in the Buffalo district due to ex- 
plosions. Accidents in connection with 
elevators were responsible for nine 
deaths; falling objects contributed seven 
to the total for the month; machines and 
poisonous substances, six each; animals, 
three; striking against or stepping on 
objects and violence, two each; other and 
indefinite causes, seventeen. 

Only ten of the 176 deceased workers 
left no dependents. In 109 cases claims 
for compensation were filed by depend- 
ents. In these there were 100 widows, 
117 children, 11 parents and five minor 
brothers and sisters. In 56 cases infor- 
mation in regard to their number was 
not yet available. 









FEATURES RESIDENCE POLICIES 


Aetna-izer Supplement for March Gives 
Brief Resume of Protection Afforded 
by This Company 

The Aetna Life & Affiliated Companies 
devoted its Aetna-izer Supplement for 
March entirely to combination residence 
insurance. It gives a brief resume of 
the protection this policy gives as fol- 
lows: 

Burglary, theft and larceny; personal 
hold-up; damage by water or explosion 
caused by accidental discharge of water 
or steam from or explosion of heating, 
plumbing, lighting, or cooking apparatus 
or fixtures or by leakage or influx of 
water or snow directly from roofs, lead- 
ers, spouts or open or broken windows 
or by seepage of water through building 
walls. 

Replacement of all fixed glass; public 
and employer’s liability that protects the 
assured against claims for damage for 
personal injuries sustained by servants, 
guests or the general public; loss of use 
of the residence should -it be rendered 
uninhabitable as a result of fire, light- 
ning, water damage or explosion; torna- 
do and tornado loss of use. 
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cAutomobile Insurance Sales Helps for 1927 





WARNING. 


All 
ds. bas foe Al 


CARBON MONOXIDE 
A Deadly Gas. 


You cannot see, smell, taste ar feel ioe 

this dangerous Gas—~ soit sate 

KILLS WITHOUT WARNING ry 
Precautions ae 


1. Do not run yout motor in a Sardée 
unless you have all doors and windows 
wide open. Always see toit that 
there is plenty of ventilation 


2. If you must run your motor in 
a closed Sarage fora few ; 
attach a rubber hose to the exhaust and 
have the other end well out of SaraSe 
5. Never work under dcar with the 
engine running , even in the open dir. 
4. Do all repair work. on your motor 
in the open air, whenever possible 


5. Tell all members of your family 

ur friends and your employees about 

he danger from exhaust gases of all 
gasoline engines and— 

tack or. paste this warning in a 

conspicuous place in your Sarage. 











his warning issued in the welfare of the motoring public by the 


GLOBE INDEMNITY COMPANY 
NewarkW , New Jer: 
(writing all forms of Kdcotiiia teases thru) 


ef Acent’s Imprint Here JO 








Size—11” x 17”. Two colors 


Size—1}4” in diameter—__» 
For use on letterheads, bills 
and the backs of envelopes 


hs “service to agents” is typical of the ef- 
forts of the GLose INDEMNITY ComPANy to make 
it easier for its representatives to impart to their 
public the message of insurance. Each year, in 
accordance with the seasons, similar sales helps 
are devised and offered to Giose producers for 
local use. 

Individual local advertising and production 











GLOBE INDEMNITY CO. 


= 


NEWARK, N.J. 


Size—3” x 64%". Two colors. 
Something a little different in 
the way of an advertising 
circular for Automobile 
Insurance 


problems, too, are given careful attention and 
consideration. Assistance in the preparation of 
newspaper advertisements is a regular feature. 
And in its Publicity Department the Gtiosr 
maintains a Service Division devoted to address- 
ing of envelopes, enclosing of literature, sealing 
and affixing of postage—for such agents as find 
this detail work burdensome. 


Service such as this is characteristic of all GLOBE relationships! 


GLOBE INDEMNITY COMPANY 


CasuALTy INSURANCE 


Newark ~ NEw Jersey 


A. Duncan Ren, President and General Manager 
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erull Text Of Judge Bijur Decision 





Verdict in Central Bureau; Court Says It Is Not In- 


tention of Legislature That Rating Organization 
Should “Impose Penalties on Public Or 
Community That Might Indirectly 
Affect Rate of Insurance” 


















Following is a full text of the Justice 
Bijur decision in favor of the brokers 
and against the National Bureau of Cas- 
valty & Surety Underwriters in the case 
of the Central Bureau for clearing 
earned premiums under non-taken and 
cancelled policies and binders, the case 
officially known as Rosensweig vs. Whit- 
ney: 





This is an application for a temporary 
injunction. Plaintiff is an insurance bro- 
ker, defendant is the “central bureau for 
cleasing earned premiums under not 
taken and canceled casualty policies and 
binders,” an unincorporated association. 
The prayer of the complaint is in sub- 
stance that defendant be enjoined from 
making effective a plan relating to appli- 
cations for casualty insurance, to which 
I shall presently advert. Section 141 of 
the Insurance Law as in effect May 21, 
1923, permits insurance corporations to 
combine for the purpose of establishing 
rate-making associations, or rating or- 
ganizations as they are alternatively de- 
nominated, for the purpose of “suggest- 
ing, approving or making rates to be 
used by more than one underwriter for 
Insurances.” An organization of this 
kind was formed in November, 1921, un- 
der the title of National Bureau of Cas- 
ualty and Surety Underwriters. At in- 
tervals until August, 1926, its members 
or governing body discussed the problem 
presented by what is known as “free in- 
surance” resulting from the return, after 
one or two months from the date of their 
issuance, of policies as “not taken.” A 
plan was evolved which resulted in the 
organization of the defendant (which I 
shall call the Central Bureau). I cannot 
find among the papers submitted any- 
thing to indicate the precise date of its 
organization, but it seems to have been 
formed some time in January or Febru- 
Pry of this year; perhaps simultaneously 
ith the promulgation of the “rules and 
Procedure” objected to. Its constitution, 
nder “Article I, Name,” says, “There 
shall be created within the National Bu- 
reat of Casualty and Surety Underwrit- 
TS an organization known as the ‘Cen- 
tal Bureau for Clearing Earned Pre- 
miums Under “Not Taken” and Canceled 
Olicies and Binders,’ hereinafter re- 
erred to as the Central Bureau.” This I 
oe a circular issued by the Cen- 
he ‘ ureau addressed to brokers under 
Stat itle “To All Producers in New York 

€.” The term producers is conceded- 















































ly intended to designate brokers. There 
are “rules and procedure” appended, 
stated to become effective on February 
15, 1927. They provide inter alia that 
new business will be accepted only if 
submitted on the uniform order blanks 
provided. 

The rules require that on the reverse 
side of the blanks there shall be in- 
dorsed “conditions governing the accept- 
ance of this order.” The chief “condi- 
tion” in substance is that the producer 
(broker) agrees to become “responsible” 
for the payment of the earned premiums 
from the effective date of insurance un- 
less the order is signed by the applicant 
(customer) or accompanied by his writ- 
ten authority or the policy is returned 
not taken within ten days or the appli- 
cant be adjudged a bankrupt, etc., or the 
applicant has in writing accepted the in- 
surance or paid the initial premium or 
made a loss claim thereunder. This 
“condition” is the main cause of com- 
plaint by plaintiff. The accompanying 
uniform order blanks required to be filled 
out represent that the appplicant has no 
insurance except ...... ; that he has not 
sustained or received any indemnity for 
any loss, etc., within the past five years 


ENOCPE 6 ccc , and that no application 
for insurance by applicant has ever been 
declined or canceled except ....... Pro- 


vision is made for the signing of these 
blanks by the broker, which is evidently 
the usual course. Particular objection is 
made also to the preceding three items, 
as I shall explain later on. I think it 
may fairly be said that the entire present 
controversy, and certainly the major 
claims of the plaintiff, arise under section 
141 of the Insurance Law, subdivision 6, 
reading as follows: “6. Such rating or- 
ganization or any other person, corpora- 
tion, association or bureau shall not 
charge any licensing, registration, cer- 
tification or membership fee to brokers 
who shall have been or hereafter may be 
licensed or authorized as such pursuant 
to the provisions of this chapter; nor 
shall any such rating organization or any 
other association or bureau refuse to do 
business with or prohibit or prevent the 
payment of commissions to any person 
who may be licensed or authorized as an 
insurance broker, pursuant to the pro- 
visions of this chapter, except for the 
reason that such a broker will not agree 
to adhere to the reasonable rules of such 
rating organization.” Plaintiff assails the 
validity of the rules or requirements to 





which I have alluded as either forbidden 





or at least unauthorized by law alto- 
gether or as unreasonable if regarded as 
rules under subdivision 6 of section 141 
(supra). Defendant, on the other hand, 
insists that if they be sules under the 
latter section they are ‘reasonable, and 
next that they are not “rules of a rating 
organization” at all under the language 
of that section because defendant is a 
wholly independent unincorporated asso- 
ciation of representatives of insurance 
companies, 














Called a Rating Association 


I do not quite understand defendant's 
alternative claim that it is not a rating 
organization. In the first place, its very 
constitution recites that it “shall be cre- 
ated within the National Bureau, etc,” 
which is concededly the rating organiza- 
tion of the companies doing business in 
this vicinity. In the next place, the prin- 
cipal affidavit submitted by defendant re- 
cites that “in order to make rates reason- 
able and adequate, it was necessary fot 
the association (National Bureau) to pro- i 
mulgate such rules as would result in 161 Devonshire Street 
the obtaining of premiums for all insur- BOSTON, MASS. 
ance issued, and as would prevent the 2 «= = amar pile 
obtaining of what has been known in the ° 
insurance world as “free insurance,” and Our Specialty: 


that after the matter had been consid- 
oN Non-Cancellable 






Massachusetts 
Accident 


Company 


Established 1883 














BME he i 


eee 
_| 








| 


ered by? the a meeting of the Na- 

tional Bureau in May, 1923,” in so far as ‘ a1; ; 

it affected premiums for casualty insur- Disability Policy 
ance, a committee was appointed and a Renewable to Age 60 
“plan for the formation of the said Cen- Te . 

tral Bureau was finally evolved at a 14 Days Elimination 
pera oy pos National Bureau in Au- = 
gust, , the reports of the various . 
committees were received and considered The oldest Company in the 
and a resolution that the plan of the United States writing Personal 
ccmmittee with respect to the evil of Accident and Health Insurance 
not-taken policies in the casualty insur- 


Exclusively. 
ance field be approved, was adopted; and . 
it was provided that it should be promul- G. Lzeonarp McNEILL 
“— and application thereof thereafter President 
undertaken in the State of New York.” 
In another affidavit it is set out that V.R. Weston 


Mgr. Commercial Dept. 





“in order to make a proper rate it is 
necessary for such an _ organization 
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80 Maiden Lane, New York 








I Want To Buy Interest In Agency 


Manager of New York brokerage office, 
possessing extensive knowledge of marine, 
fire and casualty markets, wishes to purchase 
interest in agency located in medium sized 
city of New York State, New Jersey, Penn- 
sylvania or Delaware. 





Only highest type organization considered. 
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(namely,.a rating organization), to view 
the entire field and in that connection 
to endeavor to bring about conditions 
which will eliminate wastage, expense, 
unauthorized insurance transactions, etc.” 
The entire plan is sought to be justified 
by defendant itself on the plea that it 
will have an immediate and direct effect 
upon rates. Having that in mind, de- 
fendant and its coadjustors have sought 
the approval and co-operation of the su- 
perintendent of insurance under a liberal 
interpretation of his powers in regard to 
the validation of rates. It appears to me, 
therefore, to be evident that the defend- 
ant Central Bureau is either an integral 
part of the National Bureau, the rate 
making organization, or its mere agent 
to carry out some of its claimed pur- 
poses, although organized ostensibly as 
an independent unincorporated associa- 
tion. From this standpoint the first 
question is whether the provisions ob- 
jected to may properly be regarded as 
“rules.” Judge Pound, speaking for the 
Court of Appeals in Matter of Ins. Co. 
of Rhoades (239 N. Y., 420) and _inter- 
preting section 141-a (relating to fire in- 
surance companies, which so far as it 
defines or describes “rules” is the same 
as the general section 141) indicates that 
the power of rating organizations to 
make rules is limited to “rules affecting 
such rates and charges of the rating or- 
ganization” or “rules * * * employed 
im computing the rates.” 

It manifestly was not intended by the 
Legislature under this construction that 
rating organizations should be allowed 
to impose substantive obligations or pen- 
alties on the community or on brokers— 
on the theory that they might indirectly 
affect rates of insurance. A provision 
that a known agent for a known prin- 
cipal shall be liable for the latter’s ob- 
ligation is not a “rule” at all. This so- 
called rule might be effectuated by con- 
tract between two willing parties or 
might possibly be imposed by the state 
as a legislative enactment; but the en- 
forced subversion by a private body of 
a time-honored legal principle does not 
seem to me to fall within any definition 
of a “rule.” One of the affiants on be- 
half of defendant says: “No broker will 
incur any damage unless it be a result 
of his acting on behalf of a principal 
without being authorized so to do.” As 
the law stands without the “rule,” it 1 
the insurer who incurs no “damage” 
whether the broker be authorized or not, 
because in the former case, the insurer 
can recover from the principal as such, 
and in the latter, from the broker by way 
of breach of warranty of agency. The 
defendant claims that in this situation 
it is subject to abuses and loss of pre- 
miums, a claim which can be explained 
only on the theory that the companies 


are unwilling to prosecute their just. 


claims or perhaps urable, for some un- 
explained reason, to recover thereon. The 
eftect of this “rule” is to place the bur- 
den of such collection, thus presumed 
to be unfeasible or impossible, upon the 
broker, at least in every case where his 
authorization is not in writing. I must 
confess also that I am unable to define 
satisfactorily to myself what the legal 
status of the broker would be if this 
“rule” were enforced. It might be fair 
to assume that he could be regarded as 
a guarrantor, in which case he would be 
put to the added disadvantage that he 
could not avail of counterclaim due from 
the insurer to the insured. 
Responsibility for the Premium 

If his “responsibility” for the premium 
could be viewed as a liability necessarily 
incurred in the course of his agency, 
though unknown to his principal, the in- 
sured would lose the availability of any 
counterclaim against the insurer when he 
came to be sued by the broker. It may 
be that the insurers are unwilling to in- 
cur the risk of the curtailment of busi- 
ness which might result from requiring 
that all authorization to effect insurance 
shall be in writing. That, however, is 
no excuse for visiting the burden upon 
the broker. To say, therefore, that un- 
der the rule the broker incurs no “dam- 
age,” is either manifestly incorrect of 
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involves the equally absurd assumption 
that the rule as formulated is wholly un- 
necessary and without purpose. In either 
aspect it appears to me to be unreason- 
able. If the purpose be to punish or 
penalize insolvent brokers who make a 
practice of effecting insurance without 
due authorization, the statute plainly 
provides a wholly different and perhaps 
exclusive remedy, namely, an application 
to the superintendent of insurance for 
appropriate disciplinary action under sec- 
tion 143. It has not been questioned be- 
fore me, and I think it will be conceded, 
that a provision that all brokers are re- 
quired to comply with a certain condition 
before their orders for insurance will be 
accepted, is equivalent to “refusing to do 
business with them” except upon that 
condition. I think also that the further 
requirement that the broker shall make 
statements or representations in regard 
to acts by, or occurrences in the life of 
his principal, the assured, is calculated 
to lead to serious complications and dif- 
ficulty besides imposing liability upon the 
broker for statements required of him 
which may in fact turn out to be wholly 
false though made in the utmost good 
faith, To put it in a more concrete 
form: I do not understand the legal 
significance of a statement required of 
an agent that something has or has not 
happened in the past history of his prin- 
cipal, and I deem it unreasonable to de- 
mand of such an agent that he make 
such a statement as of his own knowl- 
edge as a prerequisite to pursuing his 
licensed course of business, because it 
must necessarily involve him in an un- 
defined and unlimited liability without 
his consent. If a conscientious broker 
were free to act as, and state what, he 
chose, he would expressly restrict his 
own responsibility in the premises by 
alleging that he had been so informed 
and was making the representation solely 
on the faith of his principal’s statement 
to him.. That, however, would not con- 
form to the rigid requirement of the de- 
fendant. 


The Merritt Committee Report 


The conclusion at which I have arrived 
from a bare examination of the statute 
are confirmed by a study of the circum- 
stances under which it was passed and by 
interpreting it as did the Court of Ap- 
peals in the Rhoades case (supra), in the 
light of the reports of the Merritt ind 
Lockwood committees which precede | it. 
As a result of certain abuses which had 
existed chiefly in the business of fire in- 
surance, a joint committee of the Li gis- 
lature, commonly known as the Merritt 
committee, held a prolonged investig tion 
and submitted a report in February, 
1911. In this report, at page 76 et seq., 
the committee pointed out the impor- 
tance of “rating” in the insurance world 


generally, and indicated a preference for 
permitting combinations of insurance 
companies for rate ascertainment and 
fixing, under state control. Four or five 
pages, beginning at page 98, are devoted 
to the subject of brokers. The insurance 
companies had formed a monopolistic 
exchange which was charged with estab- 
lishing unfair and discriminatory rates. 
In addition thereto it had undertaken to 
“license” brokers and to demand of them 
certain pledges solely in the interest of 
the insurers. The committee reported 
that in this congested locality insurers 
substantially never came in contact with 
the insured; that the brokers, although 
middlemen, substantially controlled and 
directed their clients’ insurance and act- 
ed not only as brokers but generally as 
advisers to and collaborators with their 
clients. After suggesting that the brok- 
ers should be licensed by the state and 
placed under its appropriate control and 
discipline for the purpose of insuring 
their efficiency and trustworthiness, the 
report goes on (at page 102): “When, 
however, the companies leave the condi- 
tion of open competition and form com- 
binations it is recognized that the state 
may rightly take steps to guarantee to 
the public that this power * * *shall 
not be abused. * * *In its recommen- 
dations, however, your committee goes a 
step further than to provide merely for 
publicity; it is prepared to recommend 
that combinations of companies should 
not be allowed to exercise a control over 
brokers. * * * It is believed that the 
gcod of the business demands combina- 
tion, but this combination must not be 
maintained by a control over a non-par- 
ticipating outside element. Whatever 
powers are necessary to secure the 
proper activity of the broker should be 
assumed by the state.” 

On page 125, after recommending that 
the companies be allowed to form and 
use rating associations, it added: “And 
such statute should also provide that 
while companies may maintain proper 
rate-making associations and exchanges 
and agree to maintain the rates so made, 
they must not seek to strengthen their 
own agreement by forcing third persons 
to help them do so. In other words, 
the licensing of and control over brokers 
should cease and the present condition 
wherein rate making exchanges and as- 
scciations wield a power which properly 
belongs to government should be ended.” 
It may be said in general that the re- 
port of the Merritt Committee, supple- 
mented in some respects by the so-called 
“Intermediate Report” of the subsequent 
Lockwood Committee (Legislative Docu- 
ment, 1922, No. 60), recognized the out- 
standing importance in the field of in- 
surance of the ability to formulate and 
enforce rates, as also of the position and 
co-operation of insurance brokers that 
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the committee, while not expressly p 
scribing whether insurance companie 
might combine for other purposes, pr 
vided how they might combine for rate 
making, and placed that subject unde 
state control and supervision, and tha 
as to insurance brokers it similarly, i 
section 143, awarded control and super 
vision to the state and, coincidently, for 
bade the exercise of the latter functions 
by the insurers. The able counsel of 
defendant has suggested that the bill 
recommended by the Merritt Committe 
and subsequently enacted in changef 
ferm as subdivision 6 of section ] 
hereinabove discussed, incorporated 
inhibition against interference with brok 
ers which was not approved by the Leg. 
islature or adopted in the measure q 
passed. The clause in question forbade 
the rating associations to “refuse to ¢ 
business with * * * a licensed insur 
ance broker upon the ground that such 
broker offers insurance as other persons 
not members of such association or be 
cause he will not agree to secure insur 
ance only at the rates fixed by such 
association or seek to restrain or inter 
fere with any such licensed broker i 
the transaction of his business in ar 
manner other than by proceeding against 
such broker according to law for viok 
tion thereof.” I cannot agree with the 
view of counsel that the measure 3 
passed is milder or more moderate iq 
its forbiddance than was the original ree 
ommendation just quoted. On the com 
trary, it seems to me that subdivision) 
of section 141 forbids the rating associ 
tion from refusing to do business with 
a broker, not for a few enumerated rev 
sons, but for any reason whatsoever ex 
cept for the reason that the broker 
not adhere to the reasonable rules of 
the rating organization. In my opinio 
an injunction should issue against th 
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Settle order. 





BIG EASTERN SAFETY COUNCIL 


To Be Given on April 27 in Ne 
With a Line-up of Timely Subjects; 
E. W. Kopf to Speak 

The third annual eastern safety cot 
ference of the National Safety Coune 
will be held April 27 in the Public Set 
ice Corporation auditorium, New 
N. J. The chairman is John P. Jackso 
of the New York Edison Co., and 1 
lining up the program a number of 
ecutives affiliated with insurance ha 
been selected to speak. 
E. W. Kopf, assistant statistician, Me 
ropolitan Life, will talk on the subject 
“Where Most of the Accidents Occ 
in the Home.” The chemical session‘ 
the National Safety Council will be unde 
the chairmanship of S. E. Whiting, 0 
the Liberty Mutual. One of the topit 
in this division is “Attitude of the Sta 
on Accident Prevention,” by John Roa¢ 
deputy commissioner of labor for 
Jersey. Another topic of interest to! 
surance men is “Accidents and Produit 
tion,” to be discussed by J. E. Hann 
director, safety and production stud 
American Engineering Council. 





THE VALUE OF GOGGLES © 


The Rock Island Railroad magazine* 
March carries an illustrated article 1 
tive to the value of goggles. 
Frank Janick, a coach carpenter, was 
gaged in cutting rivets a piece oi the 
flew up, crushed the left eye glass, ? 
the man’s eye was unharmed. ‘The # 
tor says that if the goggles were 
worn, the eye would have been c 





JOINS CONSTITUTION | 

G. Wallace Shinn, formerly with! 
Massachusetts Bonding as special 8 
in its Philadelphia office, has joined! 
Censtitution Indemnity as special a8 
for Pennsylvania. 





GREENSBORO, N. C., APPOINTME 
The Royal Indemnity has named # 
Stevens & Bloodworth of Greenst” 
N. C,, as its general agents for be 
lines only. 





